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Premium Increases 
By Continental and 
The Fidelity - Phenix 


America Fore Companies Confirm 
Continued Upward Trend in 
Production This Year 


LOSSES LIKEWISE HIGHER 
Decreases in Surplus Due to Larger 
Premium Reserves and Fall 
In Security Valuations 


The Continental of the America Fore 
Group reports net premiums written of 
$13,859,000 in the first six months of 
1942, which compares with $13,143,767 
in the same period of 1941. Earned pre- 
miums this year amounted to $13,051,183. 
Losses amounted: to $8,556,774 and ex- 
penses to $5,432,944, resulting in an un- 
derwriting loss of $938,535. Expenses are 
lower than in the same period last year 
but losses increased about $3,000,000. 

On June 30, 1942, the Continental had 
total admitted assets of $93,347,603, com- 
pared with $98,946,705 at the close of 
1941. Valuation of securities was on 
the basis of the commissioners’ formula. 
If actual June 30, 1942, market quota- 
tions of bonds and stocks had _ been 
used the total admitted assets would be 
$93,813,641 and policyholders’ surplus 
$60,168,457. In the statement as issued 
the policyholders’ surplus is $59,702,419, 
consisting of capital of $5,000,000 and net 
surplus of $54,702,419. 

Unearned premiums amount to $24,- 
216,298, compared with $23,408,480 on 
December 31, 1941. The loss reserve is 
$5,290,135, up nearly $300,000. The com- 
pany reports cash on hand of $6,302,- 
687 and Federal, state and municipal 
bond holdings amount to $14,154,900. The 
decline in surplus is caused by somewhat 
lower security valuations and likewise 
by the increase in unearned premiums, 
reflecting a larger volume of business 
being written this vear. 

Fidelity-Phenix Figures 

The Fidelity-Phenix Fire, second larg- 
est fire company in the group, reports 
net premiums written of $11,313,424 in 
the first half of 1942. This compares 
with $9,967,080 in the same period last 
vear, an increase of about $1,350,000. 
Premiums earned totaled $10,349,699. 
Losses amounted to $7,517,433 and ex- 
penses to $4,388,804, leaving an under- 
writing loss of $1,556,537. There was an 
increase in the unearned premium re- 
serve of $963,724 since December 31 last, 
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INSURANCE CO. 
LTD. 





HARTFORD, CONNECTICUT 


The London & Lancashire Insurance Company, Ltd., began business in 
1861. Since then there have been many wars, panics conflagrations and other 
catastrophes. The success achieved during more than three-quarters of a 
century proves this Company worthy of unflinchingly meeting emergencies. 


In today’s upheaval, this Company stands on its record of achievement— 
a record which guarantees absolute security wherever the business of insurance 
is transacted. 

















| An Insurance Estate 


In April of 1918 a prominent hotel owner in the East was 
issued $50,000 of Twenty Payment Life. Within a year he was 
issued an additional $5,000 of Twenty Payment Life. He paid his 
premiums in full throughout the twenty-year periods, leaving all 
dividends to accumulate. 

At the present time the two policies have built up for this 
man a paid-up life insurance estate totaling $73,289.74. 


The cash value of this life insurance estate amounts now to 
$56,835.40, and each year for the next few years this will be 
increased by $600 of cash value plus dividends to come. 

To build this excellent life insurance estate the hotel owner 
paid a total of $43,508 in gross premiums. 

We don’t happen to know how well his hotel property has 
done during the two decades, how much it is worth now in com- 
parison with what it was worth in 1918. Nor do we know how 
well he has prospered in the way of other investments. 








But no matter how his hotel and personal property charts 
may have been showing the characteristic mountains and valleys 
of the chart line of progress, we know that the chart of his life 
insurance estate has shown a progressively ascending line. 
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Jas. E. Rutherford New 
Executive Head Nat’! 
Life Underwriters 


Seattle General Agent Drafted for 
Job; Given Title Chairman 
Board of Trustees 


LAWYER, GIFTED SPEAKER 


Headquarters Personnel Unchanged 
Under Managing Director 
Maxwell L. Hoffman 





Penn Mutual, Seattle, successful as a 
manager and an extraordinarily effec- 
tive platform speaker, also a former 
lawyer, is the new executive head of the 
National Association of Life Under- 
writers. President Witherspoon an- 
nounced his appointment to that posi- 
tion and also chairman of the board of 
trustees following the first specially 
called meeting of the association’s board 
of trustees in fourteen years. It was 
held in New York July 18. 

Mr. Witherspoon says the.new execu- 
tive head will have broad 
enough so that he will be the actual as 
well as the titular head of the associa- 
tion, with more authority than the pres- 
ident, subject only to the control of the 
board of trustees.” Mr. Rutherford has 
resigned as Penn Mutual general agent. 

Maxwell L. Hoffman, managing di- 
rector, will continue in charge of the 
administrative affairs of the national 
headquarters. Wilfrid E. Jones is ex- 
ecutive secretary and editor of the Life 
Association News; and Donald F. 
Barnes is associate editor and director 
of research. 


“powers 


Began Career in Arkansas 

A special committee drafted Ruther- 
ford for the job. It consisted of John 
A. Witherspoon, chairman; Walter E. 
Barton, vice-chairman; Grant Taggart, 
Herbert A. Hedges, Charles J. Zimmer- 
man, Harry T. Wright and William H 
Andrews, Jr. They wanted a field man 
who understood problems of the asso- 
ciation from a field man’s viewpoint; 
who could formulate the association's 
policy and act on it; who has capacity 
and background to handle legislative ac- 
tivity; and has background by heritage 
and education to be a good will am- 
bassador for the association; also, can 
appear before local associations as truly 


(Continued on Page 10) 
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More Dollars Per Man Per Month in the 


PAY-ROLL WAR SAVINGS PLAN 





> 
(= TO WIN THIS WAR, more 
and more billions are needed 
and needed fast—AT LEAST 
A BILLION DOLLARS A 
MONTH IN WAR BOND SALES 
ALONE: 

This means a minimum of 10 percent 
of the gross pay roll invested in War 
Bonds in every plant, office, firm, and 
factory in the land. 

Best and quickest way to raise this 
money—and at the same time to “brake” 
inflation—is by stepping up the Pay- 
Roll War Savings Plan, having every 
company offer every worker the chance 
to buy MORE BONDS. 

Truly, in this War of Survival, 
VICTORY BEGINS AT THE PAY 
WINDOW. 


If your firm has already installed the 





Pay-Roll War Savings Plan, now is the 
time— 

1. To secure wider employee par- 
ticipation. 

2. To encourage employees to increase 
the amount of their allotments for 
Bonds, to an average of at least 10 
percent of earnings—because 
“token” payments will not win this 
war any more than “token’’ resis- 
tance will keep the enemy from 
our shores, our homes. 


If your firm has not already instalied 
the Pay-Roll War Savings Plan, now is 
the time to do so. For full details, plus 
samples of resuit-getting literature and 
promotional helps, write, wire, or 
phone: War Savings Staff, Section E, 
Treasury Department, 709 Twelfth 
Street NW., Washington, D. C. 





U. S. War Savings Bonds 
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ew York Agencies of Northwestern Mutua 


Discuss “The Market of 1942” 


Invested Income Price 
Freezing as Seen by Rose 
PROSPECT SHOULD FIX CEILING 


Viewpoint of Northwestern Mutual 
Agent Given at Meeting Here; 
Life Insurance Opportunities 








McMillen 
selling 


Chifford L. 
relative to 


Harold C. Rose, 
agency, in a_ talk 
ideas to fit the times said he built his 
approaches around the idea that pros- 
pects should do their own “price freez- 
ing’ on their invested incomes. 

“If our prospects of moderate or bet- 
ter means will accept our proposal that 
they place their own ‘ceiling’ on their 
unearned incomes, a profitable opportun- 
ity is open to them today through our 
types of insurance contracts,” 
“Today any one who attempts 
income or keep old in- 
attractive is fast 


various 
he said. 
to invest new 
vestments currently 
finding himself completely bewildered 
for new outlets. Tomorrow will be 
worse. As long as our company keeps 
the present line open to us we have a 
rare opportunity of guiding these people 
channels. 


How It Works 


how it works. Obviously, 
and changing economic 


into our 


“Let us see 
higher tax rates 
and political conditions are fast whittling 
down the net yield on invested capital. 
Even for the man earning upwards of 
only $10,000 or $12,000 a year, the net 
yield on any of his investments is re- 
duced by 50% on his 
top brackets. 

“If the prospect has a reasonably large 
estate, moreover, and also_ receives 
earned income, his invested dollars ac- 
tually earn little more than 1% net on 
his surtax brackets, after payment of 
all taxes. 

“Since conditions are reducing former 
gross yields down to net returns rang- 
ing from less than 1% to not over 21%4% 
on quality securities, why not remove 
some part of such invested capital, or 
currently uninvested income, from the 
present unprofitable tax brackets to the 
lower brackets of a later period? Com- 
pound your income Mr. Prospect, in the 
form of single premium life policies or 
high annual premium policies, such as 
the Special Endowment Retirement 
variety? The compounding obviously 
refers to the growth of cash values and 
dividends. The compounding of this 
return will net a yield, if generally given 
ten or more years, that is easily over 
2%; and is increased to a relatively still 
higher percentage if the gain in volume 
is not drawn down. It is not necessary 
as we know that the profit in the policy 
ever be levied with an income tax since 
the regulations make this savings pos- 
sible under certain conditions.” 

This leads agent to say then: 

“Therefore, Mr. Prospect, voluntarily 
establish your own ‘ceiling’ on your 
Present income. Remove the excess. 
Freeze this invested capital and permit 
it to thaw out only when economic and 
legislative conditions—and perhaps even 
personal considerations—make its use of 
greater value to yourself.” 


approximately 


President Cleary’s Recorded Message 


Gives Company’s Financial Picture 


In more than eighty cities this week 
representatives of the Northwestern Mu- 
tuals agents met holding regional meet- 
ings which were substitutes for the an- 
nual meeting of the Northwestern Mu- 
tual Association of Agents held an- 
nually at this time of the year in Mil- 
waukee. This convention was called off 
this year because of the war with its 
mounting transportation and other prob- 
lems. It was to have been the sixty- 
sixth annual meeting of the association. 

Programs of the various general 
agency regional meetings were along 
lines similar to those of annual meet- 
ings usually held. Personal messages 
from President M. J. Cleary and Grant 
L. Hill, director of agencies, were heard 
through talking machine recorded mes- 
sages. Also, each general agency was 
furnished with a scroll containing names 
of its own agents winning production 
awards. Program was more or less uni- 
form for each regional meeting. Mate- 
rial covering “The Market in 1942” was 
prepared by each of the assistant direc- 
tors of the agency department. They 
covered an analysis of the life insurance 
market in war time, stressing the market 
in 1942 as being in the war production 
industries, not only among defense 
workers but frequently neglected field of 
white collar workers among officials, 
technicians, engineers and others shar- 
ing in increased incomes. Simple pro- 
eramming using Social Security ap- 
proach came in for attention as did sell- 
ing the young business and professional 
woman, family income proposal plan, 
national advertising and other subjects 
were discussed. Booklets listing all 
honor agents and production groups 
were distributed. 

Hopes War Will Be Won by Next July 

Early in his recorded talk President 
Cleary said that the annual field meeting 
at the home office will be held in Mil- 
waukee when the war is won. 

“Let us hope and pray that that meet- 


ing will be in July, 1943,” he said. “A 
united, militant and confident America 
can make that hope a reality. We will 


then honor those who have distinguished 
themselves in the service of our com- 
pany. Then, too, we will honor with 
gratitude and pride the daily increasing 
list of our associates in home office 
and field who are giving up job, home 
and family to wear the uniforms of the 
varied services. They go to fight our 
war. They are heroes now. Their heroic 
service will grow clearer and brighter 
as days and months pass. Let us say 
a prayer each day for their success and 
their safe return.” 

Continuing President Cleary — said: 
“Most of us can’t wear a uniform, but 
we can help. Of equal importance is the 
task of saving for those in the services 
and for posterity the things for which 
those in uniform are fighting. To win 
on the battle fronts of the world and 
lose the freedoms, the independence, the 
opportunities and ideals that are Amer- 
ica’s heritage would mean ultimate de- 
feat and disappointment. We civilians 


have a grave responsibility in this re- 
spect. 
“What, you may ask, is life insurance 


as an institution giving to these causes? 
It is giving much in many ways. From 


every life insurance office and from every 
agency force clear across the country 
men and women in great numbers have 
gone to every field of service—enlisted 
and auxiliary. They are today on every 
sea and in every garrison the world 
around. They serve in all stations from 
buck privates to high-ranking officers. 
Their numbers are and will be daily in- 
creased by fellow workers. 

“The civilian services connected with 
the war—local, state and national—have 
drawn a generous quota from the office 
and field forces of life insurance. This 
quota came from the rank and file and 
from the top flight officers of the com- 
panies. Thousands of agents are giving 
long and successful service in stamp 
and bond sales—and serving in many 
other fields as well. In short, the na- 
tion’s war effort in every phase and field 
has the active, enthusiastic and effec- 
tive support of the men and women of 
the life insurance fraternity.” 

Company Contributions 

Discussing what the companies are 
contributing to war and other national 
needs, he said: 

“A first, imperative and continuing 
national necessity is funds with which to 
finance the war and other national obli- 
gations. Past history shows that life 
insurance funds have alwavs been pa- 
triotic funds. They have flown to the 
Government as its needs develop. In the 
First World War as the needs of the 
Government increased the inflow of life 
insurance funds increased until prac- 
tically every available dollar went into 
Government bonds. There is no reason 
to doubt that history will repeat in this 
respect if the need arises. Already bil- 
lions of life insurance dollars are in- 
vested in Government bonds and added 
hundreds of millions are going in 
monthly. 

“Tt would be a gross error to conclude 
that only those dollars that go into 
Government securities serve major, 
pressing national needs. We all know 
the pressing national need for more and 
better transportation facilities. Life in- 
surance funds in great volume are in- 
vested in this field. 

“Then, too, we are all conscious of 
the outstanding importance of electric 
power. Vast sums of money have been 
poured into this field and are still being 
poured into it by the life companies. The 
industrial production in a great variety 
of fields is of vital importance to the 
war effort. The law limits life insur- 
ance in its right to invest in the indus- 
trial field. However, it has invested 
great sums in those sections of the in- 
dustrial field that are open to it. Food, 
too, is a basic necessity and in the pro- 
duction and processing of it life insur- 
ance has invested hundreds of millions 
of dollars. 

“Where are those vitally essential en- 
terprises to get their funds if life in- 
surance does not help to supply their 
needs? There is no place for them to 
go except to the Government. And the 
Government in turn must come back to 
the people for it. It has no funds ex- 
cept as it draws them from the people 

“We should not fall into the error of 
thinking that only funds that go into 
Government securities help finance the 


A. J. Johannsen Pleads 
For Balance in Viewpoint 


FINDS SITUATION MANY-SIDED 
Northwestern Mutual General Agent 
Says Bright Side of Picture 
Should Offset Pessimism 


Alfred J. Johannsen, general agent, 
Northwestern Mutual Life, Brooklyn, 


was chairman of first session of the 
meetings Monday morning of the Clif- 
ford L. McMillen, Rudolph Recht and 
Johannsen agencies of Northwestern 
Mutual in a joint all-day session of the 
agencies, one of the nation-wide regional 
meetings of Northwestern Mutual Life 
fieldmen which were held in substitution 


to regular annual field convention in 
Milwaukee, called off because of the 
war. 


Mr. Johannsen discussed the necessity 
of life insurance representatives present- 
ing a united front nowadays and dis- 
cussing their sales methods, markets and 
the great place life insurance holds in 
the requirements and affections of the 
American people. He made a plea for 
realism. 

“It is obvious,” he said, “that disloca- 
tion in patterns of work and in the lives 
of whom have 


of the people, so many 
been called into the nation’s services, 
makes it necessary that a clear picture 


be presented.” 


Naturally, with taxation increasing, 
many smaller businesses having diffi- 
culty in surviving, and some businesses 


cracking because of absentee ownership, 
and the demands for placing of surplus 
funds in bonds, stamps and other con- 
tributions for agencies to meet the 
emergencies, there are sources of pessi- 
mism. 

But in Mr. Johannsen’s opinion there 
are many angles which brighten the 
horizon. These include the growth of 
social consciousness, revival of spiritual 
qualities, larger incomes in so many 
fields, growth in number of key men, 
life insurance opportunities for meet- 
ing tax requirements, closer knitting of 
families, increased number of persons 
needing life insurance protection and the 


great army of prospects growing out of 
Social Security as more people reach 
the age of 65. 

“The public is better sold on the 


of owning life insurance than 
ever before,” he said. “In the past six 
years there has been an increase of 
24 billion dollars of insurance in force. 
Companies tell us that lapses are de- 
creasing. The investment situation and 
the tax demands on income have made 
people turn to life insurance as never 
before. We in life insurance must have 
courage and we must hit hard. The 
public needs us and we must meet out 
responsibilities.” 


necessity 





war needs of the nation. Don’t let an) 
official or other person tell you different- 
ly and get away with it. 
Meeting Inflationary Threat 

“For months the National Government 
has told us that a major national danger 
is inflation. We are told that that 
danger, in large part, stems from the 
excess funds coming into the hands 
workers in war industries. The admuin- 
istration has sought in various ways to 
drain off that excess and in other ways 
to prevent it from forcing prices to in- 
flationary levels. To the extent that 

(Continued on Page 4) 
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APPOINT NEW COMMITTEE 


Northwestern Mutual Trustees Name 
Policyholders Who Will Make Annual 
Review of Co.’s Business Methods 
Following the annual the 
Northwestern Mutual's trus- 
tees in Milwaukee the trustees appointed 
of policyhold- 


meeting of 
board of 
an examining committee 
ers from various sections of the country. 
independently examines 
the 


practices of 


This committee 
general business 
the 


and 


and reviews 


methods and company, 


employes its own auditors reports 


its findings to the policyholders and to 
the trustees 

Those named to the new committee 
are William A. McMillan, Milwaukee, 


president Burlington Mills, Burlington, 
Wis.; Gavin W. McKerrow, president, 
Golden Guernsey Dairy Corp. Pewau- 
kee, Wis.; Sylvester Lee Hall, president, 
Smith Bros. Hardware Co., Columbus, 
O.: Gerald D. Peet, chief engineer, Wal- 
lace & Tiernan Companies, Montclair, 
uM: 3 Philip D. Armour, chairman 
finance committee, Borg-Warner Corp., 


Chicago. 


INSURING MANY WIVES 


Herman Duval Tells - Prospect Op- 
portunities; Says There Is Plenty of 


Surplus for Life Ins. Investment 
Herman Duval, one of the leading 
agents of Northwestern Mutual Life, 


who has paid for $44,000,000 in North- 
western Mutual, and $15,000,000 in other 
companies, addressed the general agency 
this week. 


forces of the company here 


no shortage of 


He said that he saw 
prospects, but one had to keep con- 
stantly in the field finding them. He 


suggested that every time an agent made 
a call on a policyholder he should come 
away with names of new prospects. All 
an agent has to do to get these names 
is to ask for them. Every prospect has 
certain close relationships and it is not 
dificult to find who they are. Every 
man has a doctor, a lawyer, and many 
associates, and not mind _ telling 
their names. 

He mentioned that he had 
number of wives. He had even been 
chided by husbands because he had not 
tried to insure their wives before. 

As for the objection that the 
pect has so many demands upon his in- 
come these days that he has no surplus 
to put in life insurance Mr. Duval said 
this was a fallacy. There are so many 
things which people spent money on in 
former days and are not now, they are 
saving money in many ways and _ that 
money can be reservoired into life in 
surance. 


does 


insured 


pros- 


E. H. Earley Leads N. Y. City 
For Northwestern Mutual 


\t the Northwestern Mutual’s meet- 
ing here this week of Greater New York 
general agencies, General Agent Clifford 
L. McMillen gave names of ranking men 
present and what they had accomplished 
in club year just finished. 

Ernest H. Earley of Johannsen agency 
paid for $1,094,250, 69 lives, and was 
sixth among company's top producers. 
For years he has been one of principal 
agents in Greater New York. During the 
past seven years he has made 2,100 calls; 
1,120 new persons, averaging 
160 a year; has paid for 462 lives, aver- 
aging 66 a year; and has paid for $5, 
533,103, averaging $790,443 a year. 

Herman Duval, McMillen agency, in 
club year just finished paid for $777,930; 
H. C. Rose, McMillen, for $695,500; D. 
B. Fluegelman, Recht agency, $593,977; 
A. D. Samuel and R. U. Redpath, Jr., 
McMillen, for $555,465, and $517,842, re- 
spectively. 


has seen 


D. B. Fluegelman Tells 
Of Some Business Cases 


NORTHWESTERN MUTUAL TALK 
Tells How A Sole Ownership Business 
Got Protection Through Life 
Insurance Coverage 

susiness life insurance is more impor- 
tant today than ever before because a 
man’s stock interest in his business is of 
more intrinsic value than ever before, 
said David B. Fluegelman, Recht agency, 
Northwestern Mutual at convention of 
Northwestern Mutual agencies here this 
week. He gave one of his cases: 

A successful corporation of moderate 
size was practically solely owned by an 
individual. Value of the stock at the 
present time was estimated by him as 
$300,000. He carried a substantia! amount 
of life insurance and felt that his prob- 
lem was a personal one insofar as the 
stock always paid substantial dividends 
and that it could be left to his family 
as an ideal investment. 

Mr. Fluegelman pointed out that the 
success of this man’s business was pri- 
marily because of his own efforts; and 
furthermore the pending tax bill faced 
him with increasingly large cash require 
ments to meet estate tax obligations. His 
death would create a need for cash to 
pay these estate taxes, and would also 
cause a sharp drop in the value of the 
stock because the business had depended 
so much on his executive ability. 

Problem was to find a means whereby 
the value of his stock could be main- 
tained if subject to forced liquidation, or 


Cleary Message 
(Continued from Page 3° 


these excess funds are gathered into the 


treasuries of the life companies they 
cease to be an inflationary threat. Life 
insurance funds do not go into fields 
that produce inflationary prices. They 
go into basic national enterprises and 
Government securities. 
“These funds in the hands of the life 


companies have been and will be avail- 


able for war needs in all of its phases. 
May I say in that connection that the 
‘tap issue’ is the only issue of Govern- 
ment securities for war purposes in 
which the Northwestern got anywhere 
near the amount it subscribed for. | 
dare say the same is true of the other 


] repeat that life insur- 
ance has in the past, and I am sure it 
will again if the need exists, invested all 
its funds in Government bonds. 


life companies. 


“Surely we all want to preserve the 
social and economic structure of Amer- 
ica while we are winning the war. l’re- 


companies 
financing 


miums paid to life insurance 
serve the double purpose of 
national needs and also of providing 
protection for individuals and families, 
viving assurance of funds for emergency 
and providing security for the future. 
| urge you not to be disturbed or di 
couraged in maintaining that service by 
petty or misguided criticism—official or 
otherwise. The last dozen years demon- 
strated the capacity of life insurance to 


dis- 


save homes, families, and businesses. 
And also to preserve and stabilize our 
social and economic structure as no 
other institution or service did.” 
Company’s Financial Picture 
Total assets of Northwestern Mutual 


reached a new high of nearly $1,500,000,- 
000 as of June 30, while the increased 
sale of new policies and the favorable 


renewal of insurance in force brought 
the total amount in force to more than 
$4,100,000,000 on more than — 1,100,000 


policies. 

“There have been no new defaults in 
our bond holdings, the book value of 
which now exceeds $1,000,000,000,” said 
President Cleary. “More than $1,000,000 
in interest was received on _ railroad 


be thrown into the market at sacrificed 
price. 

“T suggested,” said the speaker, “that 
means to accomplish this was to create 
a trust whereby a group of his employes 
could purchase a portion of his stock. 
That would not only assure a guaranteed 
value for the stock at death but would 
have the further advantage of having a 
group of individuals who would be vital- 
ly concerned with the welfare of the 
organization and who would not be apt 
to leave the corporation at the death of 
the owner. It was agreed that he would 
sell to eight of his employes 25% of the 
stock, amounting to $75,000 at the pres- 
ent book value. The employes would 
pay for the stock by purchasing a Single 
Premium policy for 10% of the value of 
the stock and pay for the rest on the 
instalment plan by the purchase of an 
Ordinary life policy with annual pre- 
miums. This procedure was advantage- 
ous to all parties. The owner of the 
business was able to sell 25% of his 
stock at a price agreed upon by contract. 
The employes would purchase stock at 
today’s book value with the likelihood 
that this value would show a steady in- 
crease. They furthermore, aside from 
the 10% down payment as an evidence 
of good faith, were required to make 
merely a relatively small annual pay- 
ment. Most important, they were to re- 
ceive the dividends on stock which would 


go a long way towards paying the pre- 
miums. In effect, the owner was almost 
financing the sale himself out of divi- 
dends, but it was a sound procedure 
since it solved his problem of a cash 
fund necessary at death, and assured 
him of the continuance of the business 


in order to protect the remaining 75% 
of his stock for his family.” 


July 24, 1949 


a Northwestern Mutual Meet 


es 


ELECT TWO NEW - TRUSTEES 


Henry M. Wriston, President of Brown, 
and Harold M. Stratton, Grain Man, 
on Northwestern Mutual Board 


Henry M. Wriston, 


Providence, R. I 


president of Brown University, and 
Harold M. Stratton, Milwaukee, Presi- 
dent of the Stratton Grain Co., were 
elected to the board of trustees of the 
Northwestern Mutual Life by the policy. 
holders at the annual election. 

Dr. Wriston has been president. of 
Brown the last five years. In 1925 he 


became president of Lawrence College, 
Appleton, Wis. where he was one of 
the organizers and the first director of 
the Institute of Paper Chemistry. Ac- 
tive in national educational organiza- 
tions, he also is trustee of the World 
Peace Foundation, member of the Diplo- 


matic Affairs Foundation, and chairman 
of the Citizens Imergency Committee 
on Non-Defense Expenditures. He js 


author of books and articles on educa- 
tion, diplomacy, political science, and 
economics. 

Mr. Stratton has devoted most of his 
life to the grain business. He is a mem- 
ber of the Milwaukee Grain & Stock 
Exchange, the Chicago, Kansas City, 
and Duluth Boards of Trade, Minne- 
apolis Chamber of Commerce, Winnipeg 
Grain Exchange, and New York Produce 
Exchange. Past president of the Mil- 
waukee Chamber of Commerce, he now 
is president of the Terminal Elevator 
Grain Merchants Association. — Mr, 
Stratton is vice-president of the Briggs 
& Stratton Corp., manufacturing con- 
cern he helped found in 1909, 





bonds that were in default at the begin- 


ning of the year. This sum exceeds by 
over $800,000 the similar item in the 
first half of 1941, 


invested 
securi- 
approxi- 
average 


“Tn excess of $82,000,000 were 
in bonds, including Government 
ties, with an average life of 
mately twenty vears and an 
vield of 3.33% 

“The finance committee approved 249 
farm sales from January | to June 30. 
The total acreage exceeded 50,000 and 
the sale price exceeded the asset value 
by over $600,000. The total number of 
farms owned was reduced over $4,- 
000,000 in this period. 

“Mortality for the first half of the 
year was 51.61% of the expected, or a 
little more than one point below. the 
same period a year ago. Suicides were 
the lowest, both in number of deaths 
and amount of insurance involved, of 
any similar period for a number of years. 

“New life insurance placed and_ paid 
for in the first half of this year is 
13.4% above .the corresponding period 
last year. This increase is due to the 
heavy volume in January and February, 
while the last four months have shown 
a decrease compared to the same months 
in 1941,” 

Sales during the first six months were 
31,278 policies for- $124,002,196, an aver- 
age policy of $3,965. This is an increase 


of 1,982 policies and $14,671,977 over the 


same period last year. There were also 
$8,118,003 in revivals and additions, and 
$1,764,560 in life annuities. As of June 


30, total insurance in force was $4,104,- 
517,011 on 1,106,723 policies, an increase 
of $119,903,833 and 29,282 policies since 
year ago, and a gain of $59,842,148 
and 14,330 policies since January 1, 
Policyholders and beneftciaries — re- 
ceived payments totaling $62,876,648 dur- 
ing the first half of 1942, an average of 
nearly $2,500,000 disbursed every week. 
Total disbursements amounted to $75,- 
935,195, and included taxes, $2,887,185; 
dividends to policyholders, $17,358,851, 
and payments of $22,878,285 on 5,691 
death claims. Income was $117,222,588, 
principal items being premiums, $70,549,- 
436, and interest and rents, $29,702,614. 
An increase of $41,653,011 since Jan- 


assets $1,481,- 


uary 1 brought total 
The total is $84,- 


542,835 as of June 30. 


911,751 higher than it was a year ago, 
Investments and other assets included 
bonds, $1,010,014,322. at book value; 


mortgage loans, $289,373,346; real estate, 
home office property and land contracts, 
$46,775,613, and policy loans, $117,554,428, 
Among the other items making up the 
total assets was $9,781,504 in cash. 


M. E. Jacobs Finds Type Of 
Prospect Little Changed 


Citing the case records of a number 
of the company’s agents, M. Jacobs, 
Rudolph Recht agency, told Northwest- 
ern Mutual agents at the Manhattan 
and Brooklyn meeting July 20 at the 
Hotel Roosevelt, New York City, that 
there were no. essentially new ap- 
proaches or sales methods to meet pres- 
ent day market conditions, but only re- 
adaptation of methods to new “style- 
trends.” He particularly called atten- 
tion to the Life Insurance Sales Re- 
search Bureau’s recent survey of the 
market for women prospects, recalling 
that their persistency, mortality, average 
premium paid and average sale is higher 
than the same factors in male policies. 
The number of housewives insured 
the agents of the Northwestern Mutual 
seemed to bear this out. 

Mr. Jacobs examined the case records 
of five new agents from met tropolitan 
areas none of whom had been in the 
business before January 1 of this year, 
and also the case histories of five vet- 
eran agents. The new agents wrote an 
average of $3,000 on 11.33 lives per week 
after making thirty- two calls per week. 
Average earnings per sale were $56.13. 

The veteran men insured sevenieen 
lives for $202,000, the insured including 
{wo transport workers, five manufac- 
turers, six juveniles, one physician, one 
engineer, one clerk and one professional 
woman. The list, commented Mr. Ja- 
cobs is a very normal cross-section. 

Reviewing approaches used by various 
field representatives, he found one who 


(Continued on Page 6) 
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7 R. Sykes Fifty Years 
With Fidelity Mutual 


STARTED AS OFFICE BOY 


Former Printer’s Devil Became a Com- 
pany Official in 1904; Elected 
Vice-President in 1929 


Saturday, July 25, is the fiftieth Fi 
deity Mutual anniversary of J. Russell 
Sykes, vice president and comptroller 
It was at 8:15 just fifty years ago that 
Mr. Sykes took up his duties as office 
hoy for the company, then located at 
014 Walnut Street, Philadelphia, at a 





J. RUSSELL SYKES 


salary of $3.00 per week. He had left a 
job on the Norristown Daily Herald 
where he had opened the office and 
swept the floor and did generally all 
the chores of the printer’s devil. 

J. Russell Sykes started with the com 
pany by answering the president through 
the speaking tube, pasting applications 
in a great book, delivering the book 
where it was needed when applications 
had to be inspected and answering the 
only telephone in the building. The 
next year he was advanced to copyist. 
Successively he was promoted to as 
sistant rate clerk, agency bookkeeper 
and in 1903, was placed in charge of the 
accounting department 

Mr. Sykes first became an official of 
the company in 1904 when he was made 
assistant treasurer, Ten years later he 
hecame comptroller, duties of which of- 
fice became so heavy that by 1923 his 
title of assistant treasurer was dropped. 
In 1929 he was elected vice-president 
and comptroller. 

In the time he has been an executive 
of the company, Mr. Sykes has won 
many friendships and the respect of 
those not only in the home office of the 
lidelity but of many other companies as 
well, He is also one of the organizers 
ot the Life Office Management Associa- 
tion, which he served for one term as 
director. 


THREE SONS PROMOTED 

Boys of Business Men’s Assurance 

Officers Promoted by Army, Navy; 

Grant, Pogue, Torrance 

Sons of three of the officers of Busi 
ness Men’s Assurance, who are in the 
armed forces, have just been promoted 
William D. Grant, son of the president 
and Homer C. Pogue, son of H. C. 
| ogue, Group department manager, have 
both been raised. to lieutenant, Junior 
erade, U.S. N.) Richard Torrance, son 
- Vice-President J. H. Torrance, has 
een advanced from first lieutenant to 
faptain, U.S. Army. Lieutenants Grant 


p and Pogue formerly were in the home 
| Office sales and group departments re- 


‘pectively, Captain Torrance was not an 
cinploye of the company. 
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FOR THEM—*"DOUBLE TEN"! 


A Provident policy owner, who was then 29, wanted to 
provide financial security for his wife and two-year-old 
daughter. It was for them that he bought a $5,000 life 
insurance policy eight years ago, as a start on an insur- 
ance program he intended to build up. A few years 
later he added a $10,000 policy to bring the total nearer 
the standard of living he wanted his family to maintain. 
Early this year he died at age 37, after an illness of 
four months. 


The income from this insurance is all his widow and 
daughter, now 10, have to live on. She received $2,000 
in cash to clean up expenses, and will receive $150 a 
month for a little more than seven years. 


That widow still has a real problem, though. She 
phrased it this way, when she talked to our agent: 
“What will I do when the income stops?” She has had 
no business training, her mother has to make a liveli- 
hood for herself, and her husband's family do not feel 
kindly toward her. 


The husband figured he had plenty of time to build up 
his insurance to a point adequate to meet the circum- 


stances. He hadn't. 


The Provident DOUBLE TEN would have provided a 
suitable income for life. It doubles the amount of insur- 
ance at slight additional cost. 
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Canadian New Premiums 
Deductible From Tax 


$100 CLASSED AS SAVINGS 
Insurance Interests Had Urged Exemp- 
tion from Refundable Income 
Tax Provisions 


(Special to The Eastern Underwriter) 

Toronto, July 22—Commanding eight- 
column headlines with the war news in 
the Canadian newspapers today is an 
official government release to the effect 
that new life insurance has been granted 
exemption from the refundable income 
tax announced in the budget. 

New insurance policy premiums up to 
$100 a year may be charged to the com- 
pulsory savings portion of the new in- 
come tax schedules under proposed 
changes announced in the House of 
Commons by J. L. Ilsley, Minister of 
Finance. Originally only the premiums 
on policies in operation on the day the 
budget was presented could be charged 
against compulsory savings. 

The Minister announced several other 
changes in the classification of charges 
which may be made against the com- 
pulsory savings portion of the income 
tax. The provision for charging pay- 
ments into certain approved pension and 
superannuation funds is extended so that 
it includes not only funds which are a 
part of the terms of employment but of 
association in trades unions, as approved 
by the Minister of National Revenue. 

Mr. Ilsley said he does not think the 
government should go the full distance 
urged by the life insurance companies, 
insurance agents and some members of 
the House of Commons. Had the gov 
ernment made the changes proposed by 
these interests great impetus would 
have been given to the sale of life in 
surance, he said, which would have been, 
in a sense, class legislation. 

There was weight to the argument 
that a young person getting married 
should obtain insurance and be granted 
an exemption, he declared, stating ex- 
emptions would be allowed on new poli- 
cies, provided they did not exceed nor- 
mal limits, with a top of $100 a year on 
premiums paid. Only one-half of the 
first year’s premium could be used as 
an offset on taxation. 


20 YEARS WITH AETNA COS. 
Thomas F. Galligan, Service Superin- 
tendent and Traffic Manager, in Pur- 
chasing and Supply Department 

Thomas F. Galligan, a member of the 
purchasing and supply department at the 
Aetna Life Affiliated Companies, ob- 
served his twenty-fifth anniversary with 
the organization on July 20. His asso- 
ciates in the purchasing and supply de- 
partment presented him with a gold wrist 
watch in celebration of his anniversary. 

Born in Sommerville, Mass., Mr. Gal- 
ligan was graduated from St. Joseph’s 
High School there and was employed by 
the New Haven Railroad before he joined 
the Aetna in 1917. He is now service 
superintendent and traffic manager in 
the purchasing and supply department 
and has under his supervision all receiv- 
ing and shipping activities, operation of 
company trucks, maintenance of office 
mechanical equipment, etc. 

Mr.. Galligan served in the United 
States Army during the last war and is a 
past commander of Robert E. Collins 
Post, American Legion. 


EQUITABLE’S FARM SALES 
Des Moines, July 20.—During the first 
six months of 1942 Equitable Society 
sold 179 Iowa farms aggregating 27,500 
acres for an average price of $102 per 
acre \bout two-thirds of sales wert 
to farmers, mostly tenants 


HEADS CINCINNATI MANAGERS 
Charles J. McCoy, Cincinnati manager, 
Mutual Life of New York, has been 
elected vice-president, Cincinnati Asso 
ciated Life General Agents and Man- 


agers. 
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Northwestern Mutual Meeting 





Brooklyn Men Discuss 
Social Security Tips 


FOLLOWING UP YOUR PROSPECTS 
Analyze Report on Financial Condition 
of Persons Receiving or Who 
Will Receive Benefits 

\ symposium on the use of Social 
Security in building up regular life in- 
surance was one of the features of the 
meeting on Monday of the Northwestern 
Mutual Life’s general agencies in New 
York. Those particinating were W. T. 
Colwell, statistician; E. H. Earley, Wil- 
liam Tavlor, and F. A. Cowan, of 
Johannsen agency. 

Mr. Colwell said in part: “There are 
anproximately 35% million people in 
the United States paying taxes and the 
average worker knows less about the 
act than he does about his local traffic 
laws. What an opportunity to open 
doors fellows when you can bring clients 
information they want to know! 

“Some of you may say I can’t be 
bothered, or it is just a passing fancy, 
but it is here to stay. We can either 
buck it and go down, or we can ride 
along on its crest. If you don’t acquaint 
your clientele with its points some other 
agent will. After only three years under 


the act there are over a half million 
people receiving payments under the 
Social Security Act. Receiving their 
checks through retirement are 58%, and 


42% through death. And the act is only 
in its infancy. Just think what it will be 
ten or twelve years hence. The average 
retired man today is receiving through 
Social Security about $23 a month. and 
the average retired wife about $12. Thus, 
a retired worker and his wife get about 
$35 a month. And this is only after 
having paid out under the act for about 
four years. What will it be after fifteen 
years? Through death the average widow 
with two children receives about $44 a 
month, $20 to her and $12 for each child. 
If you want further statistics on this get 
a copy of the July 18 Saturday Evening 
Post, and read article on the subject. 

“In 1941 the Social Security board re- 
ported on the financial condition of 
7,800,000 persons and gave this analysis: 

65% dependent on charity. 

13% dependent on current earnings. 

15% independent because of invest- 
ments in bonds, real estate, etc. 

3% independent because of insurance 
annuities. 

1% miscellaneous. 

“In order to capitalize on this market 
we in our agency have been experiment- 
ing for the last three vears on the use 
of graphs to explain Social Security.” 





SIX TOP $1,000,000 

Dr. Albright Pays for $3,539,588 in 

Northwestern Mutual; F. A. Morse 

Wins Company’s A A Award 

Grant L. Hill, director of agencies, 
Northwestern Mutual Life, announced 
this weeks records of those who won 
production honors for the company in 
club year just finished. Company had 
six men who topped $1,000,000 in paid 
production. Dr. C. E. Albright’s (Mil- 
waukee) paid production was $3,539,588 
covering 548 lives. E. M. Klein of Ohio 
paid for $2,161,141; Alfred J. Ostheimer, 
III., Philadelphia, $1,271,680; H. B. Ruhl, 
Detroit, $1,257,133; E. H. Earley, Brook- 
lyn, $1,094,250; and H. L. Peebles, Cin- 


$1.04 


/, U6 


Coveted special AA 


bm honor was won 
by F. A. Morse, South Bend, Ind., with 
$912,665 production on 58% lives. Joe 
Weninger, Wisconsin, became president 
of Marathon Club with 220 lives written 
from Allenton, Wis., population, 350. 
R. A. Lauer, Cincinnati, was Class C 
winner paying for $551,240 on 33 lives. 
H. C. Rose, New York, was Class D win- 


ner; and J. B. Townshend, Hagerstown, 
d., Class E winner, 


Earley Says Life Agents 
Have Record To Uphold 


In his talk on “Organizing Yourself” 
before the Northwestern Mutual meet- 
ing of New York and Brooklyn agencies 
July 20, E. H. Earley, Johannsen agency, 
stated that there was a need periodically 
to refresh one’s memories as to why he 
had originally entered the life insurance 
business: the advantages of being your 
own boss, of setting your own income 
limits and of performing a community 
service and individual service in the 
sale of the product. A positive attitude 
was necessary, he stated, and recalling 
these advantages would greatly help in 
developing such an attitude. 

Mr. Earley urged the advantages of 
keeping some kind of record of hours 
spent in the field and in the office and 
of the results in prospects developed 
and in sales. Some sort of visual sys- 
tem of identifying one’s policyholders 
and prospects as to children of college 
age, competitors, friends, relatives was 
necessary, he said, as a check on one’s 
efforts and as tabs to direct them in the 
right path. 

“Life insurance agents,” he concluded, 
“have a tradition and record to uphold 
and the times are providing a test which 
we must meet.” 


M. E. Jacobs 


(Continued from Page 4) 





used business insurance and ended up 
with personal insurance; another who 
emphasized high estate taxes; another 
using Social Security and programming. 
None of these were new, Mr. Jacobs 
reminded his audience but merely show- 
ed that the agents were being alert to 
present trends and needs. 


Stratford Corbett Now 
Holds Captain’s Rank 





STRATFORD CORBETT 


Stratford Corbett, editor and manager 
of Nylic Review, who supervised the life 
insurance participation in the recent “N. 
Y. at War” parade, has been ordered to 
active duty with the armed forces. He 
is a captain in the Officers Reserve 
Corps. 

Mr. Corbett became associated with 
the New York Life in 1928 as a pub- 
licist after some years of newspaper and 
magazine experience in Chicago and 


- London, England, and public relations 


work in New York. 

In 1933 he founded the Nylic Review, 
monthly field magazine of the company. 
This well-known publication won an 
Award of Excellence at the last conven- 
tion of the Association of Life Insur- 
ance Advertisers, and only a few days 
ago was awarded the Patriotic Service 
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a 
Cross of the United States Fla 
ciation for its July cover. & Asso. 
For some years Captain Corbett has 
done public relations work for the Army 
during the summer months, ) 


Sullivan Met. Production 


Manager for Empire Mutual| 


Ray M. Sullivan is a new addition to 
the New York City staff of the Empire 
State Mutual Life of Jamestown, N Y 
He started on July 15 as metropolitan 
production manager, specializing in 
franchise hospital expense and franchise 
A. & H. insurance. Mr. Sullivan wif 
also do development work among brok. 
ers and agents in other accident lines 
and life insurance under the supervision 
of James Hampton, Empire’s superinten. 
dent of agencies. He was formerly cop. 
nected with the agency end of the Equit- 
able Life Assurance Society in New 
York as a full time producer. 


Peter E. Tumblety is Empire’s vice.) 


president in charge of the company’s 
New York branch office. ; 


NO. JERSEY CHAIRMEN NAMED 





John A. Ramsay, President, Life Asso. 
ciation of Northern New Jersey, 
Appoints Committee Heads 
The following committee chairmen 
have been appointed for the coming 
year by John A. Ramsay, Connecticut 
Mutual general agent, Newark, and pres- 
ident, Life Underwriters Association of 

Northern New Jersey: 

Educational, Ned C. Litwack, John 
Hancock; luncheon, James Fowler, Pru- 
dential; membership, Arthur Morris, 
Home Life of New York; legislative, 
Michael N. Chanalis, counsel to the as- 
sociation; planning, programming and 
publicity, Harold G. Nenninger, Connec- 
ticut Mutual. These chairmen will ap- 
point their working committees, and as 
the occasion demands other committees 
will be appointed by President Ramsay. 





Survey Shows Executives 


Lead in Size of Policies 


The quarterly Lincoln National Life 
survey of buyers of life insurance re- 
ports that managers and executives lead 
all other occupational groups in number 
of big policies and in total volume for 
the first half of 1942, with skilled work- 
ers second. These are followed as to 
number of policies of $10,000 or more 
by individual proprietors, professional 
men, clerks, students and salesmen; and 
as to total volume, by professional men, 
proprietors, clerks, housewives, salesmen, 
students. 


MRS. GEORGE D. CAMP DIES 








Mother of W. W. Jaeger, Vice-chairman 
of Board of Directors, Bankers 
Life of Iowa 

Mrs. George D. Camp, mother 0! 
W. W. Jaeger, wife of the vice-chairman 
of the board, Bankers Life of Iowa, died 
July 10 at Mt. Vernon, Iowa. Mr. Camp, 
who is a veteran life man, persuaded 
his son-in-law to enter the business 
thirty-eight years ago. 


NEW YORKERS QUALIFY 
Fourteen New York City agents have 
qualified for membership in the Mutual 
Life’s National Field Club. They art 





Gerald M. Fennell, Irving A. Kass and} 


George Ramee, Cunningham agency; 
Harry K. Gutmann and Victor D. Hol- 
lander, Kassoff agency; Joseph E. Kur 
ken and Sidney J. Levy, Kee agency: 
and Louis Rudges, Ives & Myrick. Asso 
ciate members are Elmer N. Berwi, 
Stanley B. Diefendorf, Max Haas 
Joseph Cousins, Frank C. Foster and I, 
Webster Baker. Victor D. Hollander ' 
an honorary vice-president of the fill 
club. 

Barney T. Matteson, supervisor sinc 
1940 in the San Antonio agency, Gél 
eral American Life, has been appointed 
manager of the company’s Des Moines 
office. 
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Hoey & Ellison Dinner; 
E. R. Burry Toastmaster 
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Eddowes Co., Inc. 
EDMUND R. BURRY 


Edmund R. Burry, vice-president and 
acting manager of Hoey & Ellison, Inc., 
New York general agents, Equitable 
of Iowa, was toastmaster at the dinner 
of that agency Saturday night, one of 
sixty celebrations conducted that day 
by Equitable of Iowa general agents in 
lieu of company’s annual production 
club convention, canceled because of 
the war. 

After paying tribute to the late James 
J. Hoey and to the present chairman of 
the corporation, Jane M. Hoey, he call- 
ed upon Captain Edwin J. Phelps who 


described the activities of the agency 
and congratulated the men on_ their 
achievement. Captain Phelps is now 


with the Signal Corps, U. S. Army. 
Albert Rose, C. R. F. Wickenden, 
William I. Rice, Edmund R. Burry, Har- 


ty Friedman, William Bramman and 
Carl Werner of the New York City 
agency, and Fred W. Sonstrom and 


Charles P. Montone of the New Haven 
agency, and Harvey P. Treat, manager 
of the New Haven office, were members 
of the Equitable of Iowa Production 
Club of 1942 by reason of their pro- 
duction accomplishments in 1941. They, 
together with Edwin J. Phelps, president 
and former manager of the agency, who 
is vice-president of the Organization 
Club, had qualified for attendance at the 
company convention, which was to have 
been held in White Sulphur Springs 
this month. 

Mr. Burry presented awards based 
upon exceptional records attained during 
19441 in matters of conservation of busi- 
ness and average size policies to Messrs. 
Friedman, Rice, Rose, Montone, Son- 
strom, and Treat. 

Each of the agents named, as well as 
C. R. F. Wickenden and Edwin J. 
Phelps, and Edmund R. Burry, were 
presented awards in recognition of their 


| Successful participation in the 75th An- 


tiversary New Business Campaign 
which was featured during the first six 


months of 1942, 


HONOR ANDREWS’ BIRTHDAY 

The members of the Greensboro agen- 
ty of the Jefferson Standard Life have 
toncluded a thirty-day campaign hon- 
orng Manager W. H. Andrews, Jr. The 
agency comprises eighteen counties in 
tentral and western North Carolina. The 
agency led all agencies of the company 
lor the first half of 1942, both in placed 
fases and in placed volume of business. 





HEADS MEMPHIS MANAGERS 
Wak: Buckner, New York Life agency 
‘rector and retiring president, Tennes- 
- Life Underwriters Association, has 
een elected president of the Memphis 
Life Managers Association, 





Equitable Life of lowa Agencies Hold 
Picnics; President Hubbell’s Message 


Nearly 1,000 agents of the Equitable 
of Iowa were guests at a fieldwide series 
of general agency picnics sponsored by 
the company on Saturday, July 18, in 
lieu of the thirty-fourth annual produc- 
tion clubs convention originally sched- 
uled for White Sulphur Springs, and 
cancelled because of war conditions. 


Messages were read at each picnic 
from F. W. Hubbell, president of the 
Equitable of Iowa, and Ray E. Fuller, 
superintendent of agencies. Annual 


honors and awards, traditionally con- 
ferred at the convention, were presented 
by the general agents as representatives 
of the company. 
Leading Recognition Winners 

W. B. Strief, CLU, Des Moines 
agency, was announced to be the 1942 
member of the Hall of Honor, the high- 
est recognition attainable by an agent of 
the Equitable of Iowa. Hugh S. Bell, 
CL, agent, Seattle, was an- 
nounced as the recipient of the Master 
Agency Builder Award for 1942, the 
company’s ranking annual award made 
to general agents. J. F. Nufer, Rock- 
ford agency, was presented as the 1942 
winner of the Kirk Essay Contest. 

Recognition also was given to the 
following four general agents whose 
1941 agency renewals of 1940 business 
were the highest, or showed the greatest 
improvement, in the company: P. B. 
Rice, Harrisburg; N. C. Day, Davenport; 
Hoey & Ellison Life Agency, Inc., New 
York; and J. R. Townsend, Indianapolis. 

President Hubbell Message 


President 


general 


Among other things Hub- 
bell said in his message: 

“The amount invested in our 
properties has steadily decreased 
it represents but 2.89% of our 
at the present time as compared with 
4.97% a year ago. This has been ac- 
complished by the steady volume of sales 
which has been made. For the first six 
months of this year, the company has 
sold ninety-one farms as compared with 
113 during the same period of 1941 and 


farm 
and 


assets 


New Managers of 


seventy-three during the first six months 
of 1940. These ninety-one farms com- 
prise 16,716 acres with a book value of 
$1,045,434, and the profit received by the 
company after paying all sales commis- 


sions due to real estate brokers was 
$78,249. The inquiry for farm land con- 


tinues to be brisk and we are confident 
that a great many more sales will be 
made during the last six months of this 
year. 

“The amount invested in real estate 
sales contracts is approximately $1,- 
4C00,000 greater than it was a year ago 
due, of course, to the fact that real 
estate in the amount of $3,900,000 has 
been sold during this period of time. 
At the end of last year there was not 
one dollar of delinquent interest on 
these sales contracts and for the six 
months to date, the payments have been 
very satisfactory. 

Mortgage Loans and Bonds 


“Our mortgage loans have increased 
during the six months of 1942 by almost 
$4,500,000, the large part of this increase 
having been made in residential FHA 
loans which are insured by the Govern- 
ment. Farm loans have increased ap- 
proximately $1,000,000. mortgage loan 
divisions of the company have been ex- 
ceedingly active during this period, as 
1,114 new mortgage loans totaling over 
$5,300,000 were made by the City Loan 
Division while 552 loans totaling over 
$5,200,000 have been made by the Farm 
Loan Division. Heavy partial payments 
on all have been responsible for the pre- 
vention of a much greater increase in 
both accounts. 

“The amount invested in bonds has 
increased during the six months almost 
$6,000,000. The increase in United States 
Government Bond accounts is $3,413,- 
181 and is almost four times the amount 
of new life insurance premiums collected 
during this period and is_ practically 
twice the amount of life insurance pre- 
miums and annuity contract premiums 
combined. During the remaining six 
months of the year, the company will 
invest additional large amounts in Gov- 
ernment bonds thereby assisting in this 
financing essential to winning the 
war. During the first six months of 
this year, the company invested in the 


so 


Agencies 





A. KINCH 


THORPE 


W. T. 


Accompanying pictures are of Alfred Kinch and William T. Thorpe, new man- 


agers of agencies of the Manufacturers Life. 
since May, 1914, and Mr. Thorpe since September, 1919. 


Mr. Kinch has been with the company 
Mr. Kinch is supervisor of 


United States agency division and Mr. Thorpe of Canadian division. 








F. W. HUBBELL 


bonds of its ally and neighbor, Canada, 
in the amount of $1,377,000. We have 
since increased this investment so that 
the company now owns $2,000,000 par 
value of Canadian bonds. These bonds 
are all payable in United States cur- 
rency and are of exceedingly high invest- 
ment value. 

“The public utility holdings the 
company have been increased slightly 
over $1,000,000 and miscellaneous bonds 
by just about $500,000. The total bonds 
now aggregate $98,350,406 or 44.32% of 
the invested assets of the company. 

“Policy loans and liens 
decrease both in amounts and percent- 
age-wise, and the item of cash and bank 
deposits is but slightly higher than it 
was at the end of last year. 

“The invested assets of the company 
during the first six months of 1942 have 
increased almost $8,000,000 and now total 


ot 


continue to 


$221,909,164. 

“The new business of the company 
produced throughout our _ territory 
totaled $27,882,620. January, May and 
June were loss months, but the gains 
in February, March and April offset 
these losses by a small margin. The 


volume of insurance in force increased 
practically $8,193,000. 

“The mortality of the company for the 
first six months has been very satis- 
factory,” said Mr. Hubbell. “The ratio 
of actual to expected mortality for this 
period is estimated at 38.8% compared 


with a similar estimate of 404% in 
1941. 

“In 1939 the company instituted the 
General Agents Advisory Council. For 


three years three separate councils have 
been most effective in bringing to the 
company the suggestions of the field for 
betterment of company practices. All 
three councils have worked diligently 
and have never spared time or effort to 
be of assistance. 

“Hugh S. Bell and Edwin J. Phelps 
automatically become members of the 
council by reason of the fact that 
they are president and vice-president, 
respectively, of the Organization Club. 
The following five general agents have 
been selected by the company: T. | 
3inder, L. T. Boyd, C. W. Cottingham, 
H. A. Hedges, F. A. Smart. 

“The fact that we are 
war, does not diminish in any respect 
the need for life insurance but if any- 
thing, increases it. It is our job to 
that the people in our communities are 
given the opportunity to secure it. The 
national income is at an alltime high and 
luxury goods and many of the commodi- 
ties which we have always felt were 
normal necessities will not be available. 
Thrift is being encouraged anc 
try is becoming savings minded. Life 
insurance not only is one way of saving 


engaged in a 


see 


1 
the coun- 


(Continued on Page &) 
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Travelers New Triple 
And Double Protection 


SUPPLEMENTAL AGREEMENT 


How Contract Weeks When Added to a 
Term Expectancy, Life or 
Endowment Policy 





The Travelers is issuing Triple and 
Double Protection Supplemental Agree- 
ment. 

When this agreement is added to a 


Term Expectancy, Life, or Endowment 


contract, and the insured dies within 
the selected period after issue, which 
may be either 15 or 20 years, the total 
death benefit is triple or double the 
initial amount of the basic contract. If 
he dies after the selected period, the 
amount of insurance only under the 


basic contract is payable. 

The proceeds in event of death either 
within or after the selected period may 
be settled under any form of settlement 


agreement not requiring an extra pre- 
mium. 
The extra premiums are the same for 


insurance. The extra pre- 
for 15 or 20 years, as 


all forms of 
mium is payable 


the case may be. 

The agreement may be issued with 
Term Expectancy or any higher pre- 
mium form having at least as many 
premiums as are required under the 


agreement. 


Minimum and Maximum 


When issued with the Term Expect- 
ancy form, the agreement dates from 
the issuance of the Term Expectancy 


even though the latter may subsequently 


be converted. Thus, if an insured hold- 
ing a Term Expectancy with 20 Year 
Triple Protection converts the basic con- 
tract to Ordinary Life at the end of 12 
years, the additional coverage and extra 
premium of the agreement would cease 
at the end of 8 years from the date of 
the converted contract rather than 20 
years. The extra premium for the agree- 
ment after conversion would be the 
same as before conversion. 

The minimum policy to which it may 


be attached is $2,500. The maximum is 
$25,000 with Triple Protection or $50,000 
with Double Protection. 

The 20 Year Plan is issued at 
20-45, inclusive, and the 15 Year 
at ages 20-50, inclusive. 

The agreement is terminated 
non-payment of premiums. 

If the basic contract is issued with 
lisability provision, the benefits include 
waiver of the extra premium in event 
of disability without extra charge. 

The amount of insurance under the 
Additional Indemnity Provision may not 
exceed the amount of the basic contract. 


ages 
Plan 


upon 





CHATTANOOGA MANAGERS ELECT 


Edwin O. Martin, manager, home of- 
fice agency, Provident Life & Accident 
and former president, ceo siege As- 
sociation of Life Underwriters, has been 
elected president of the General Agents 
& Managers Association of Chattanooga. 
Other offices elected were Terry Archer, 
vice-president; James Irvine, Jr., secre- 


tary and treasurer; and Tom Divine, C. 
M. Bartholomew, B. H. Odom, and E. E. 
Brown, directors. 


MISS WESTERDALE IN ARMY 


Miss Helen G. Westerdale, secretary 
of F. Jean Little of Massachusetts Mu- 
tual Life, Detroit, has been selected for 
the officers’ training camp of the WAAC 
nd has gone to Des Moines, Ia. She 

ne of the eleven girls selected from 


J. N. MERTZ RETIRES 


J. N. Mertz, Minnesota manager of 
the Sun Life for the past ten years, has 
retired after thirty years’ service with 
that company and has been succeeded 


Laurel E. Miller of 
Mr. and Mrs. 


at Minneapolis by 
the Seattle branch office. 


Mertz were honored at a luncheon given 
by a large 
tives. 


group of company representa- 
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from Brown University with a degree of 
A. B. in 1896, and received his LL. B. 
degree at Harvard in 1899, For several 
years he carried on a general law prac- 
tice in Greater Boston during which 
time he served with distinction in both 
branches of the Massachusetts State 
Legislature, being a representative in 
the House for six years and a member 
of the Senate for two years. He is a 
member of Victory Lodge F. & A. M., 
Delta Phi Fraternity, Unitarian Church, 








American Bar Association, Massachu- 
WESLEY E. MONK setts Bar Association, Hampden County 
Bar Association and Longmeadow Coun- 
Wesley E. Monk who has been gen- tty Club. 
eral counsel of Massachusetts Mutual 
Life Insurance Company for thirteen 50 YEARS WITH GREAT-WEST 





years has been elected a director of that 
company. This action was taken by the 
board of directors on July 22. He will b 
fill the vacancy caused by the death of Medical Degrees 

Henry Loeb, vice-president in charge of Dr. Henry Havelock Chown, a pioneer 
underwriting. He has also been ap- in Canadian medicine, is os his 
pointed to the Agency Committee and _ fiftieth anniversary with the Great-West 


Dr. Henry Havelock Chown Veteran 


Surgeon and Holder of Many 


the Committee on Death Claims. Life. In all he has been in medicine 
Mr. Monk joined the Massachusetts sixty-two years. 

Mutual Life in 1929. He was formerly He received his M.D. and C.M. from 

Massachusetts Commissioner of Insur- Queen’s in 1880 and after graduation 


ance, to which position he was appointed went to Winnipeg where he practiced 
in 1923 and again in 1926, resigning in for a year and a half before doing post- 
1928. graduate work in Europe. Going with 

A lawyer by profession, Mr. Monk _ the Great-West in 1892 he did invaluable 
was for two years president of the work in founding present underwriting 
Association of Life Insurance Counsel, practices and establishing the medical 
his second term ending last December. department. He has held many high 


positions in hospitals and medical col- 
leges, 


early education in the 
Schools, was graduated 


He received his 
Brockton Public 


ee 


Equitable of lowa 
(Continued from Page 7) 


but in addition, it on for indemni- | 
fication against loss of income, ; 


Message from Ray E. Fuller 


Ray E. Fuller, superintendent of agen- 
cies, sent a message to the field force 


Among other things he said: 





“While the market for life insurance | 
sales and services has shifted with vary- 
ing degrees in different communities | 
you, by your alertness, have found the 
emergence of a general pattern applic. | 
able to your community—in which the 
vital role of our institution is even more 
definitely emphasized than is has been 
in the past. Also, and most happily, it 
is becoming increasingly apparent that 
life underwriters are demonstr ating their | 
ability to adapt their methods and prac- 
tices so as to meet effectively and with 
profit the present and future best in- 
terests of their prospects and _policy- 
holders.” 





ACTIVE IN WAR BOND CAMPAIGN | 

Two Grand Rapids insurance men, 
Michael Leonard for many years a lead- | 
ing producer of the New York Life and 
H. J. Van Wolvlear, superintendent of | 
the Grand Rapids office of the Pruden- | 
tial, are co-chairmen of Division No. 1 in| 
the War Stamp and Bond ‘From Now 
to Victory” campaign being waged in| 
all stores. 









average annual 


IN FORCE 





PROOF OF PROGRESS 


During the past five years the 


But, the increase for 1941 alone was— 


$5,263,000.00 





operon 


increase in INSURANCE 
WAS — $3,115,305.00 


TOE OPRRETENES! 





' 
Ralph R. Lounsbury, President N A T | |} N A L L ] k 1) 
W. J. Sieger, Vice-President and i f 
Superintendent of Agencies Insurance Company oe Montelair, N. J. 
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Revenue Bill Changes 
Affecting Insurance 


NEW INCOME BASIS APPROVED 


Denies Interest Deduction to Carry 
Insurance; Accrued Income 


Hardship Re Remedied 


The $6, 271,000,000 tas tax bill passed this 
week by the House and facing vigorous 
Senate debate retains investment income 
as the tax base for life insurance com- 
panies, but substitutes for the existing 
reserve and other policy liability deduc- 
tions a flat percentage of investment 
income. This percentage represents the 
average of the aggregate deductions of 
all companies for the preceding year, 
computed under a formula which has 
the effect of reducing the reserve earn- 
ing deduction and eliminating the double 
deduction of tax- oe interest. 

In order to arrive at an equitable solu- 
tion of the proper amount to be al- 
lowed as a deduction for the earnings 
needed to maintain the reserves, the bill 
provides that a “reserve and other policy 
liability credit” be substituted for the 
present reserve- earnings deduction, the 
deduction for interest paid, and the de- 
duction for deferred dividends. 

This credit is a flat percentage of net 
investment income after deducting tax 
exempt interest. The application of the 
percentage to net income after deducting 
tax-exempt interest eliminates the 
double deduction for such interest al- 
lowed under existing law. The percent- 
age is to be the same for all companies 
and is to be determined on the basis of 
the aggregate deductions of all compa- 
nies for reserve earnings, interest paid, 
and deferred dividends. 

For example, as previously 
in The Eastern Underwriter for 1941, 
the aggregate deductions of all com- 
panies for these items, under the formula 
for determining them set forth in the 
bill, amount to approximately 95% of 
the aggregate net investment income 
after deducting tax-exempt interest, ac- 
cording to preliminary figures subject 
to revision on the basis of a more com- 
plete analysis. 

The figure for each taxable year is to 
be determined and proclaimed by the 
Secretary of the Treasury, based on 
such data with respect to life insurance 
companies for the preceding year as 
the Secretary considers representative 
for such year. 

“Adjusted reserves” is one of the 

dj 

elements to be used in arriving at the 
figure to be determined and proclaimed 
by the Secretary of the Treasury under 
the formula. Most life insurance com- 
panies compute their reserve funds on 
the basis of a level net premium. A 
number of life insurance companics, 
however, especially smalier companies in 
the early stages of operations, conipute 
their reserve funds by some form of pre- 
liminary term method, such as full pre- 
liminary term, modified preliminary term 
(Illinois standard) or select and u timate. 
These reserve standards require lower 
reserves in the earlier years of a policy 
than does the more usual level net pre- 
mium method. In order to equali:e the 
computation of the reserve-earnings de- 
duction, an additional amount equal to 
7% of the life insurance reserves com- 
puted on a preliminary-term has's is to 
be added in computing the adjusted re- 
serves, 


+ 


explained 


Reserve Earnings Ra‘e 

The reserve earnings rate is deter- 
mined by the use of a formula which 
substitutes for the present interest rate 
of 334% a weighted average of 349% and 
the actual rate of interest assumed by 
the company in computing the reserves. 
The averase is computed by giving a 
weight of 65% to the 3%4% rate and a 
weight of 35% to the actual assumption 
rate. 

The term “reserve for deferred divi- 
dends” means sums held at the end of 
the taxable year as a reserve for d'vi- 
dends (other than dividends payab!‘e dur- 
ing the year following the taxable year) 
the payment of which is deferred for a 





period of not less than five years from 
the date of the policy contract. 

The term “interest paid’ means (a) 
all interest paid within the taxable year 
on its indebtedness, except on indebted- 
ness incurred or continued to purchase 
or carry obligations (other than obli- 
gations of the United States issued after 
September 24, 1917, and originally sub- 
scribed for by the taxpayer), the in- 
terest upon which is wholly exempt from 
taxation, and (b) all amounts in the 
nature of interest, whether or not guar- 
anteed, paid within the taxable year on 
insurance contracts (or contracts arising 
out of insurance contracts) which do not 


involve, at the time of payment, life, 
health or accident contingencies. 
“Gross income” means the gross 


income received during the 
“ar from interest, dividends, 
rents, and gains from sales or ex- 
changes of capital assets, acquired sub- 
sequent to December 31, 1941, to the 
extent provided in section 117. 

“Net income” means the gross income 
less (a) Tax-Free Interest—the amount 
of interest received during the taxable 
year which under section 22 (b) (4) is 
excluded from gross income; (b) In- 
vestment Expenses—investment expenses 
paid during the taxable year. If any 
general expenses are in part assigned 
to or included in the investment ex- 
penses, the total deduction under this 
subparagraph shall not exceed one-fourth 
of 1% of the mean of the book value 
of the invested assets held at the be- 
ginning and end of the taxable year 
plus one-fourth of the amount by which 
net income computed without any deduc- 
tion for investment expenses allowed by 
this subparagraph, exceeds 334% of the 
book value of the mean of the invested 
assets held at the beginning and end of 
the taxable year. 

Health and Accident Insurance 

The net income of a life insurance 
company writing cancellable health and 
accident contracts shall be determined 
by adding to the net income computed 
under subsection (c) (7) of this section, 


amount of 
taxable y 


344% of the unearned premiums and 
unpaid losses on such contracts. For 
purposes of this subsection such un- 


earned premiums shall be considered to 
be not less than 25% of the net pre- 
miums written during the taxable year 
on such contracts. 
Income Subject to Tax 

The income subject to normal tax is 
defined as adjusted normal tax net in- 
come. This is the net income as de- 
fined in section 201 (c) (7) less partially 
tax-exempt interest provided in section 


26 (a) of the code less the credit for 
dividends received provided in section 
26 (b) of the Code, less the credit for 


income subject to the tax imposed by 
subchapter E of chapter 2 provided in 
section 26 (e) of the Code, as amended, 


less the reserve and other policy lia- 
bility credit. 
The reserve and other policy liability 


credit is an amount computed by multi- 
plying the normal tax net. income by 
a figure to be determined and_ pro- 





claimed by the Secretary of the Treasury 
for each taxable year based on such 
data with respect to life insurance com- 
panies for the preceding taxable year as 
the Secretary considers representative 
for such year in accordinace with a 
formula set forth in the bill. 
Income Subiect to Surtax 

The income subject to surtax is the 
adjusted corporation surtax net income. 
This is the net income less the credit 
for income subject to the tax imrosed by 
subchapter E of chapter 2 provided in 
section 26 (e) less the credit for divi- 
dends received as provided in section 
26 (b), but subject to the limitation 
provided in section 15 (a) and less the 
reserve and other policy liability credit. 
The latter is similar to that provided in 
section 202 except that it is based on 
the corporation surtax net income, which 
includes partially tax-exempt interest, 
instead of the normal tax net income. 

Denies Insurance Loans Interest 

The measure takes cognizance of the 
considerable loophole in the present law 
under which persons who borrow money 
to purchase single premium or fully 
paid-up life insurance or endowment 
contracts escape paying an income tax 
upon such loan interest; or use the in- 
terest upon amounts borrowed to pur- 
chase or carry such contracts to reduce 
their other incomes. The bill denies as 
a deduction the interest on indebtedness 
incurred or continued to purchase or 
carry a single premium or fully paid-up 
life insurance or endowment contract. 

Treatment of Accrued Income 

Insurance agents will be affected by 
the treatment of income accruing upon 
the death of a decedent. Under the 
present law, their income earned during 
an income-tax taxable year, but which is 
normally paid in subsequent periods, i 
piled into their last year, thereby sub- 
jecting such income to a much heavier 
tax. burden than would have been im- 
posed had this income been spread out 
over its normal course. 

The proposed amendment would elim- 
inate this hardship by taxing this in- 
come to the persons who actua'ly rece‘ve 
it, whether such persons be the executor 
of the decedent or his heirs. Th‘s pro- 
vision would be retroactive to all years 
not closed by the statute of lim‘tations. 

Proceeds Under Estate Tax 

Section 404 of the bill amends the 
existing law governing the inclusion of 
the proceeds of life insurance in the 
gross estate of a decedent. The amend- 
ment not only elim'nates the existing 
exclusion of $40,000 for certain proceeds 
other than those receivable by the exec- 
utor but also sets forth explicitly the 
criteria of their includibility in the gross 
estate. In its report the committee on 
Ways and Means said: “Recognizing the 
testamentary nature of insurance on 
the life of the decedent both where pre- 
miums are paid, directly or indirectly, 
by him and where he possessed at the 
time of his death some incident of 
ownership, your committe proposes to 


(Continued on Page 12) 
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Equitable Insurance 
In-Force At New Peak 


$7,803,585,000 AT MID-YEAR MARK 


Assets of $2,824,561,646 on June 30; Real 
Estate Held by Foreclosure Less; 
$108,300,000 Paid Out 


in-force of the Equitable 
totalled $7,803,- 
high for the 
first 


Insurance 
June 30 
a new 


Society as of 

585,000, representing 

The increase since the 
was $196,282,000. 


company. 

f the year 

Commenting on these figures before 
the mid-year meeting of the board of 
directors, President Thomas I. Parkin- 
said, “This striking increase in the 
ownership of insurance protection is evi- 
dence of the constructive way the peo- 
ple of this country are today putting to 
work part of the increased income which 
is stemming from the war production 
program. This will have a threefold ef- 
fect on the national economy and the 
war front, increasing the security base 
of the nation’s families and thereby their 
morale, developing greater reserves for 
post-war contingencies and aiding in the 
battle to ward off inflation by absorbing 
more of consumer dollars in constructive 
channels.” 

Assets at New High 

Assets of the Society reached a new 
peak of $2,824,561,646 on June 30, an in- 
crease of $84,000,000 since January 1. 
Purchases of U. S. bonds during the six 
months totaled $279,499,215. The Society 
reduced its total of real estate acquired 
through foreclosures from $115,600,000 on 
January 1, to $99,200,000 on June 30. 

Benefits Paid Out 

Total payments to policyholders and 
beneficiaries amounted to $108,300,000 in 
the first half of the year, including $4,- 
300,000 paid out in benefits to holders 
of group accident and health certificates, 
a new high for such payments. Forty- 
two per cent of the death claims settled 
during the period were made on the 
basis of income payments and other 
forms of optional settlements. 

Among the unusual claim payments 
during the half-year were those for $44,- 
000 to the families of twenty-two work- 
ers at the Burlington Ordnance Plant, 
Burlington, Iowa, who were killed in an 
explosion at the plant. The explosion 
occurred just after the installation of 
the Group contract and before there was 
time for delivery of the individual cer- 
tificates. Most of the men had no other 
insurance, 


yn 
son 





ACACIA’S EDUCATIONAL FILMS 





Remarkable Pictures Showing American 
Industry at Work; Help Agents 
Judge Occupational Hazards 
The Acacia Mutual’s educational pro- 
gram of filmis showing actual operations 
in a variety of industries, giving its 
field force the op portunity to make close 
observations of activities in war pro- 
duction and allied plants and thus to 
judge accurately of occupational hazards, 

has attracted wide attention. 

Films to date shown in the auditorium 
in the Acacia Life’s building include: 
“The Making and Shaping of Steel,” 
“Steel—Man’s Servant,” “The Making 
of Safety Glass,” “Lead Mining in South- 
eastern Missouri,” “The Manufacture 
and Use of Abrasives,” “The Evolution 





of the Oil Industry,” “The Power 
Within,” being story of the internal 
combus tion engine; “The Story of Sul- 
phur,” “Construction of Boulder Dam,” 
“Bridging San Francisco Bay” and 
Shipbuilding Skills.” 


ELLIS & BLOHM GAINS 


The Ellis & Blohm agency at Cincin- 
nati of Provident Mutual Life has at- 
tained 122% of the company’s quota 
which has been allotted to the agency 


and is 48% ahead of a year ago for the 
first six months in 1941. C. Vivian An- 
derson of this agency is the leading 
producer of the company for first six 


months of 1942, 






JAMES E. RU 


Jas. E. Rutherford 


(Continued from Page 1) 


THERFORD 


representative and able to assist in or- 
ganization problems. 

Mr. Rutherford is 47; a graduate of 
University of Arkansas where he edited 
the college newspaper; and of Arkansas 
Law School where he was graduated 
as head of his class. He sold real estate 
to pay law school expenses. Continuing 
in real estate he became president of 
Arkansas Real Estate Association, and 
was author of the real estate license 
law of that state. 

Mr. Rutherford joined Penn Mutual 
in Little Rock in 1931, becoming super- 
visor there until 1933 ‘when he went to 
Nashville as a special home office rep- 


=F 
THE EASTERN 
=i UNDERWRITER > 











July 24, 1942 








THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 
Home Life agents are equipped to scrve every need for life 
Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 
A POLICY FOR EVERY PURSE AND PURPOSE 


insurance. 
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President 


INDEPENDENCE SQUARE 


Bernard L. Connor 
Secretary 


Charles T. Chase 
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resentative. He was made general agent 
in Des Moines and in 1940 became 
Seattle general agent. 

He has held many important commit- 
tee meetings with National Association 
of Life Underwriters and has made sev- 


eral outstanding talks before annual 
conventions. He has been a favorite 
speaker at sales congresses. He is an 


Episcopalian, a Mason and a Shriner; 


is married and has a son. 





SIZE OF POLICY UP 

The Columbian National Life had an 
average paid policy of $4,088 for the 
first six months of 1942 as against $4,019 
for the same period of 1941. 

The average is apparently much higher 
with the larger agencies. For instance 
in the top five agencies with over 100 
paid policies during the first six months 


of 1942, the average issued policy was 
as follows: (1) Midcity, New York, $6,- 
849; (2) Vogel, Newark, $6,232; (3) 
Quinby, Boston, $5,186; (4) Harmelin, 
New York, $5,168, and (5) Beardslee, 
New York, $4,331 





Metropoli- 
has 
Man 


sonds. 


The Summit, N. J., branch, 
tan, managed by William Kay, Jr., 
been presented with a “Minute 
Flag” for 100% purchase of War 
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Patriotic Service Cross of 


Flag Ass’n to New York Lif: 


Vice-president L. Seton Lindsay, New 
York Life received the Patriot‘c Service 
Cross of the United States Flag Asso- 
ciation July 16 on behalf of the company 
in recognition of the recent award to 
Nylic Review, company house organ, for 
the most outstanding design of a com- 
pany magazine featuring the flag. Pre- 
sentation was made by William F. Seals, 
director of the association. Company 
officials present included Executive Vice- 
President John S. Sinclair and Vice- 
Presidents Griffin M. Lovelace and Wal- 
ton P. Kingsley. Captain Stratford Cor- 
bett, editor Nylic Review, was unable to 
be present as he reported for military 
service that morning. 

The citation accompanying the Cross 
reads, “In recognition of its Flag Cover 
designed with such distinction as to 
render it outstanding in its field, thus 
typifying the high degree of public serv- 
ice of which the policies and conduct of 
our Country’s magazines are a living 
example of patriotism, a deserved com- 
pliment to their enterprise and a tribute 
to that fundamental ideal of American 
liberty, Freedom of the Press, which is 
guaranteed by our constitution and sym- 
bolized by our Flag.” 

The magazine’s cover was adapted 
from a photograph by Leslie V. Hough 
of Somerville, N. J., which had been 
rendered in full color by William J. 
Smith, of Cavanaugh & Bensinger, New 
York City. 

The United States Flag Association’s 
Jury of Award consisted of seventeen 
prominent artists, headed by Vaughan 
Flannery, chief, U. S. Office of Facts and 
Figures, and included Paul Berdanier, J. 
Walter Thompson Agency; Margaret 
Bourke - White, photographer; Thomas 
Craven, art critic; David E. Finley, di- 
rector, National Gallery of Art, Wash- 
ington; Norman Bel Geddes, designer; 
Norman Rockwell, painter; Lt. Com. 
Edward Steichen, U. S. N.; and Francis 
Henry Taylor, director, Metropolitan 
Museum of Art, New York. 





NAVY BOND SALES 





Captain Gerald A. Eubank Says They 
Had Reached $29,753,792 Up 
to July 1 

G. A. Eubank, coordinator for War 
Savings bonds, office of the Secretary 
of the Navy, reports that total sales of 
Navy bonds for June were $6,782,475 
and that total sales to July 1 were $29,- 
753,792. 

Captain Eubank said: “June proved 
another record-breaking month for Navy 
bond sales. Leaders in each division, 
Navy Yard, district and air station are 
to be congratulated on their fine show- 
ing. July reports are very encouraging.” 





MANHATTAN LIFE GAINS 


The Manhattan Life’s new paid for 
business showed an increase of 16% for 
the first six months of 1942 compared 
with the first six months of 1941. Dur- 
ing the same period insurance in force 
increased 17% when compared with the 
same figures in 1941. Insurance in force 
as of June 30, 1942 totals $102,874,016 
compared with $89,673,877 on June 30, 
1941, 
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Newcomb to Manage 
W. H. Siegmund Agency 
R. G. WALLS, JR. JOINS SERVICE 
Lt. - Commander Siegmund, General 


Agent, Conn. Mutual in Los Angeles, 
Announces Change 





Sidney Y. Newcomb, CLU, has been 
appointed agency manager of the Wil- 
liam H. Siegmund agency, Connecticut 
Mutual, Los Angeles, to succeed R. G. 
Walls, Ir., who will leave for war service 
about August 1, according to announce- 
ment made recently at a dinner while 
Mr. Siegmund, now Lieutenant Com- 
mander, U. S. N., was on leave for a 
few days. 

Mr. Walls came from the Charles J. 
7immerman agency, Chicago, in Decem- 
her 1941, to take over management of 
the agency when Lieutenant Commander 
Siegmund was called to service. For 
the first half of 1942 the office records 
4 10% gain over the same period last 
vear, when a 50% increase over 1940 
was made. 

Mr. Newcomb entered life insurance 
with Connecticut Mutual in 1927. He 
was for two years a supervisor with the 
number of 
business. 

Previously announced was the recent 
appointment of Mark V. Kuhn as brok- 
erage manager for the agency in Los 
Angeles to replace Robert S. Northing- 
ton who leaves shortly for service. James 
S. Pennington was then appointed to 
succeed Mr. Kuhn as Long Beach man- 


outstanding men into the 


ager. 
mund paid tribute to the contributions 
made by Mr. Walls and Mr. Northington 
and expressed confidence that under the 
leadership of Mr. Newcomb, Mr. Kuhn, 
and Mr. Pennington, continued progress 
would be made. He presented awards 
to Mr. Northington for membership in 
the company’s Supervisors Corps and 
to Sylvan L. Orenstein for membership 
in the company’s Presidents Club. 


J. X. HARRIS WINS TROPHY 
Baltimore Agent of Lincoln National 
Gets Hall Month Award; List 
of Other Winners 
J. X. Harris, Baltimore, won the 1942 
Hall Month Trophy for largest personal 
paid production during the Lincoln Na- 
tional’s May contest. Runners-up were 
L. L. Gendolfo and J. C. McCarthy, 
Seattle. Approximately 150 agents quali- 

fied. 

Four agency plaques were awarded for 
top ranking agency performance. Seth 
A. Bardwell & Associates, Cleveland, won 
the Class I plaque; Ben Simon agency, 
Norfolk, Va., won Class II; Dennis Rad- 
ford, Jr., agency, Omaha, Neb., won 
Class III, and Benjamin F. Heald agen- 
cy, Cincinnati, finished first in competi- 
tion for the Class IV plaque. The Rad- 
ford agency gained permanent posses- 
sion of the Class IIT plaque by winning 
it for the third time. 

Runner-up agencies were: Class I, O. 
D. Douglas agency, San Antonio, and 
L. S. Becker agency, St. Louis; Class II, 
Thorpe B. Isaacson agency, Salt Lake 
City, and G. F. Lofthouse agency, De- 
troit; Class IIT, L. S. Wright agency, 
Indianapolis, and A. K. Underwood 
agency, Denver; Class IV, G. C. Jackson 
agency, Gary. 


WASHINGTON LIFE & TRUST 

Raymond A. DuFour, Pacific Mutual 
general agent, has been elected presi- 
dent, Washington, D. C. Life & Trust 
Council. Other officers are vice-presi- 
dent, Earl G. Jonscher, American Secur- 
ity & Trust Co.; treasurer, Leopold 
V. Freudberg, Massachusetts Mutual; 
secretary, Henry K. Dierkoph, Riggs 
National Bank; executive committee 
members, Aubrey O. Dooley, Hamilton 
National Bank; George A. Hatzes, Fidel- 
ity Mutual; Lester A. Lawrence, Na- 
tional Savings & Trust Co., and John 
L. McElfresh, Connecticut Mutual. 


At the dinner Commander Sieg- . 






UNDI 














Studio 


Matar 
STANTON G. HALE 

Stanton G. Hale, agency organizer in 
the Salt Lake City agency, Mutual Life, 
and John L. Scripps, Jr., CLU, agency 
organizer in company’s Davenport 
agency, are being transferred to the 
home office to serve as training assist- 
ants under Ben H. Williams, director of 
training for all Mutual Life representa- 
tives throughout the United States. 
They will assist the company’s agencies 
in their recruiting programs and in the 
conduct of sales schools in the field 
for the training of both new and estab- 
lished underwriters. 

Mr. Hale entered life insurance with 
the Mutual Life in its Salt Lake City 
Agency in 1935; was appointed district 
manager in 1936 and since 1938 has been 
agency organizer. He was vice-presi- 
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Kaufmann & Fabry 


JOHN L. SCRIPPS 


dent of the company’s National Field 
Club in the 1936-37 year. He is vice- 
president of the Salt Lake City Asso- 
ciation of Life Underwriters. 

Mr. Hale was born in Boise, Idaho, in 
1910, and is a graduate of the University 
of Idaho. Prior to joining Mutual Life 
he was for four years engaged in the 
credit and banking field. 

Mr. Scripps joined the company in 
1932 in its Davenport agency; was ap- 
pointed district manager in 1935. He 
won National Field Club honors and also 
qualified a number of times for the com- 
pany’s monthly leaders lists. Born in 
Rushville, Ill.; he is a graduate of the 
University of Illinois. Before entering 
life insurance, he was in department 
store work. 


Conn. Mutual Limit On 
Women Non-Medical Up 


NOW $5,000 SAME AS MEN 
Company Also Acts to Relieve Medical 
Examiners Where Specimens 


Are Required 


Extension of non-medical limits on 
women, elimination of minimum age 
limits for women and liberalization of 
one of the medical rules have been an- 
nounced by Vice-President Harold F. 
Larkin, Connecticut Mutual in a letter 
to the company’s field forces. Purpose 
is to facilitate sales under present mar- 
ket conditions. 

The non-medical limits on women 
have been raised to $5,000, the same as 
those for men but are applicable only to 
single, wage-earning women who go out 
from their homes daily to a place of 
employment. Non-medical has also been 
widened to include Graded Premium Or- 
dinary Life Plan. Minimum age limits 
tor women have been eliminated but 
maximum limit of 50 remains. 

To expedite action and save time of 
medical examiners because of the war 
the company has ruled that where an 
additional specimen is required it mav 
be obtained by a general agent, cashier, 
salaried supervisor or supervisor qualify- 
ing on an organization basis. E 


PROVIDENT MUTUAL GAINS 

Ledger assets of the Provident Mutual 
Life increased to $400,628,000 as of Tune 
30, according to the company’s semi- 
annual report released recently. This 
represents an increase of $10,038,000 in 
investments and cash on hand since the 
first of the year. Over six millions of 
United States Government Bonds have 
been purchased during this period. 

New paid insurance during the first 
half of the year amounted to $40,267,000, 
an increase of $4,564,000 over the corre- 
sponding 1941 figures. Insurance in force 
increased $14,960,000 during the first half 





of the year. Voluntary terminations 
(lapses and surrenders) decreased by 
$594,000. 











HEARD on the WAY 








An announcement which will be heard 
with regret is that the Hooper-Holmes 
Bureau, Inc., is to discontinue for the 
duration the publication of their unusu- 
ally interesting house organ, “The Ounce 
of Prevention.” This step was taken, 
Edward King, vice-president, said in the 
statement to its readers after long 
deliberation. For nearly twenty years 
the publication has reached the desks 
of a large number of underwriters, med- 
ical division representatives and others 
in a wide circle of readers. Mr. King 
says to readers of Ounce of Prevention: 

“When Ounce of Prevention next ap- 
pears on your desk the war will have 
been won; the happy day towards which 
we are all striving will have been cele- 
brated. We shall have welcomed the 
returning men from the battlefronts. We 
shall have witnessed the Victory 
parades. The post war world will have 
begun to assume shape. 

‘Let us hope that the shape of the 
post-war world will be a recognizable 
one; that it will look like the constitu- 
tionally restrained government of laws 
which we and our forefathers have loved 
throughout our lives as the United 
States of America. Let us hope the 
peacemakers will understand that a gov- 
ernment can be a good umpire but, be- 
cause of its essentially coercive and 
voracious nature, is always a bad mas- 
ter. Let us hope that, throughout the 
world, people will have recourse against 
their governments as guaranteed in our 
sacred Constitution. Let us hope that a 
flourishing system of free enterprise will 
continue to exist and that it will con- 
tinue to contend with government for 





EDWARD KING 


economic power as a necessary, if un- 
official, unit in the system of checks and 
balances. Let us hope that our children 
will find it possible to progress through 
life by their own sweat and intelligence 
and not by a craven ability to win the 
whimsical favor of politicians.” 


The final decision relative to whether 
there shall be an annual meeting of the 
Million Dollar Round Table in Chicago 
at time the National Association of Life 


Underwriters meets there has not been 
made. At present time members of Mil- 
lion Dollar Round Table are voting on 
a poll to enable Chairman Robert P. 
3urroughs and his official confreres to 
make the decision which will be satisfac- 
tory to the majority of the members. 
Executive committee of Million Dollar 
Round Table consists of Ron Stever, 
Equitable, Los Angeles; and Alfred J. 
Ostheimer, III, Northwestern Mutual, 
Philadelphia. 


O. F. Davis, who has been elected sec- 
retary of the Illinois Bankers Life, will 
continue to head its accident and health 
department, which was acquired by that 
company at the time the Abraham Lin- 
coln Life of Springfield was merged with 
it. He is the fifth man to serve the 
company as secretary in its forty-five 
year history. 

Mr. Davis is serving as chairman of 
the Warren County Selective Service 
Board. He enlisted in the army during 
the last war and served as a machine 
gunner in the 124th machine gun bat- 
talion, 33rd_ division. Returning to 
Springfield after the war, he entered 
the automobile business and sold cars 
there until 1921, when he went into the 
insurance business. He is chairman of 
the executive committee of the Health 
and Accident Underwriters Conference. 

Uncle Francis. 





LANSING ASS’N ELECTS PETERS 

Lester C. Peters, district manager at 
Lansing for the Metropolitan, has been 
elected president of the Lansing Associ 
ation of Life Underwriters, succeeding 
Cleo E. Baker, Canada Life. Vice-pres- 
ident is S. S. Spurrell, Columbus Mu- 
tual; secretary, F. McCartney 
Equitable of Iowa; treasurer, Howard 
Root, Reliance Life. 




















ae G. O'Keefe Gen’ 
Agent at Springfield 


THIRTY YEARS “IN BUSINESS 


Has Been State Mutual’ s Associate Gen- 
eral Agent There Since 1939; 
Agency 60 Years O!d 


Leo Gray O'Keefe, since 1939 
ciate general agent at Springfield, Mass., 
for the State Mutua!, has been appoint- 
ed general agent there. Appointment 
was effective July 

Mr. O’Keefe entered life insurance in 
1912 after graduation from Harvard. He 
first went with the Boston Globe, then 
entered the home office of another life 


asso- 


company in both the actuarial and 
agency departments. 
He had a long and successful sales 


career following his home office experi- 
ence and before he was made associate 
general agent at Springfield for the 
State Mutual. The Springfield agency 
services most of western Massachusetts. 
It was established sixty years ago. 





CANADA PREMIUM DEDUCTIONS 





Financial Times Says This Provision 
Prevented Lapses, Aided Company 
Liquidity, Maintained Morale 
An editorial recently in the Financial 
Times of Canada says, “There could be 
no better commentary on the outstand- 
ing role that has been, and is being 
played, by the life insurance companies 
in the financing of Canada’s war effort 
than the provision made in the Federal 
budget for deductions, up to a specified 
limit, of life insurance premiums from 
that proportion of the new income tax 
that is to be tagged as forced savings.” 
Continuing the editorial says, “Unques- 
tionably, of course, consideration was 
given in the framing of the new budget 
to the fact that, unless provision was 
made for some deduction from ‘forced 
savings’ for life insurance premiums the 
life insurance institutions would suffer 
grievously—not only in the drastic cur- 
tailment in new business written, but 
also in the probable effects on the liquid 
position of the volume of surrenders 
and lapses of business already on the 
books which almost certainly would have 
ensued. In view of the volume of pub- 
lic savings over a long period of years 
represented in the assets of life insur- 
ance companies, such a development 
would have been a serious one indeed. 
“It is reasonable to assume, however, 
that in the present emergency, the gov- 
ernment would not have worried unduly 
over the fate of the life insurance com- 
panies had they not so impressive a 
record of service to the public, not made 
such a great contribution to the social 
and economic stability of the country. 
In the early war loans of 1939 and 1940, 
floated before the great masses of the 
people had become war conscious, suc- 
cess of the campaigns was in consider- 
able measure due to the large subscr'p- 

tions made by the life institutions 
“There is good reason to believe that. 
in the final analysis, the government will 
actually benefit in its war financing pro- 
gram from the far-sighted policy of the 
minister of finance in providing for de- 
duction of life premiums from forced 
savings levies. Had these deductions 
not been permitted, the effects on opera- 


tions of the insurance companies prob- 
ably would have meant a serious de- 
pletion of the field personnel and a 
weakening of the morale of many of 
those who stayed in the business. In 
short, it would have gone far towards 
wrecking an organization, efficiently and 
laboriously built up over a period of 
ears, which has been trained to sell 


the public on the benefits of thrift.” 


SON TO BERNARD A. HAASES 


Mr. and Mrs. Bernard A. Haas an 
nounce the birth of a son, Steven Fred- 
erick. Bernard Haas is supervising 


William H. Kee agency, Mu- 


of New York, Brooklyn. 


assistant, 
tual Life 


E. C. MILLER TO SEATTLE 
Becomes Penn Mutual General Agent 
Succeeding J. E. Rutherford, New 
National Association Head 
The Penn’Mutual Life has announced 
the appointment of Everett C. Miller, 
supervisor at the Denver agency of the 
company, to become general agent at 
Seattle to succeed James E. Rutherford, 
who this week was elected new execu- 
tive head of the National Association of 
Life Underwriters with the title of chair- 

man of the board of trustees. 


SAUFLEY’S IN ACCIDENT 
Shelton Saufley, Jr., of the Kentucky 
Insurance Department, son of the late 
Shelton Saufley, former Kentucky in- 
surance commissioner, was injured in an 
automobile accident near Versailles, Ky., 
July 18. His mother, Mrs. Shelton Sauf- 
ley, who was with him, died a few hours 

later as a result of the accident. 
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WM. S. VOGEL AGENCY LEADS 


Tops Other Columbian National Agen- 
cies in Life Production for First Half 
of 1942; St. Louis Leads in A. & H. 

The Vogel agency, Newark, N. J., Co- 
lumbian National, led all the other agen- 
cies of the company for first six months 
of 1942, Quinby agency, Boston, being 
second. Among agencies in group com- 
prising cities and towns with a popula- 
tion under 750,000 Charles F. Joyce Co., 
Inc., Buffalo, took top position with 
Wood agency, San Francisco, second. 

First in accident and health division 
was St. Louis agency, head of which, 
George L. Dyer, Jr., has recently been 
elected president of National Associa- 
tion of Accident & Health Underwriters. 
Second place was won by Nesbitt agency, 
Springfield, Mass. 

The William S. Vogel agency is now 
in permanent possession of the com- 
pany’s Victory Trophy. 
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man can doa Wi fot 


when many stand tehind him 





On the front line of life insurance 
sales, Connecticut General men are 
equipped to do a dig job, because be- 
hind each man there are many who 
work and plan for his success. 

Kor example, his complete under- 
standing of Connecticut General’s 
insurance and _ his 


broad lines of 


thorough knowledge of the principles 


of programming are the result of 


intensive training under experienced 
Behind 


his steady supply of powerful sales 


Connecticut General men. 


ammunition is a Sales Promotion 
Department that knows the value 
of effective, stimulating promotional 
aids. Sound counsel of manage- 
ment men is always his for the ask- 
ing. 

These are just a few of the reasons 
why Connecticut General men can 
do a big job why so many of 
our men stride rapidly ahead on 


their profitable careers. 


CM an 


LIFE INSURANCE COMPANY 


Hartford, Connecticut 


Life Insurance, Accident and Health Insur- 
ance, Salary Allotment Insurance and An- 
nuities, All Forms of Group Insurance, and 


Group Annuities. 











READ 


PRESS" G: 


Five times Jess G. Read, likable and 
widely known perennial secretary of the 
National Association of Insurance Com- 
missioners, has been Insurance Commis- 
sioner of Oklahoma, the election of July 
14 again putting him in office. Although 
official figures have not been announced, 
tabulations so far show Read running 
about two to one as compared to his 
opponent. Commissioner Read was ap- 
pointed Commissioner in 1924 to fill an 
unexpired term and for four consecutive 
terms has been elected by a_ large 
majority. 





Court Decision on Funds 
Of Foreign Life Company 


Where a life policy issued by an 
Italian company in Czecho-Slovakia did 
not contain any. provision as ‘to place 
where payment would be made, the sur- 
render value could be received wherever 
the company had funds, including New 
York, was the ruling in recent case of 
Buxbaum v. Assicurasioni Generali (New 
York Trial Term). Other policies con- 
tained a provision that upon request the 
amount to be paid “will be sent to the 
party entitled to receive the same at 
his expense and risk.” The surrender 
value on these, the court ruled, could be 
recovered in New York where the com- 
pany had sufficient funds to pay the 
cash value. 


CUTTER HEADS N. H. ASS’N 


Charles N. Cutter has been elected 
president, New Hampshire Association 
of Life Underwriters, succeeding Wen- 
dell F. Grant. Only other officer elected 
is vice-president, Abraham Shoul. Ap- 
pointments of other officers are to be 
made shortly. 


NEW ORLEANS NAMES SCHIRO 

Victor H. Schiro, assistant manager, 
Metropolitan, has been elected president, 
New Orleans Association of Life Under- 
writers, succeeding Paul J. Gelpi, Jr. 
Equitable Society, who becomes national 
committeeman. 











Revenue Bill 


(Continued from Page 9) 
include all proceeds of such insurance 
in the gross estate.” 

Income Tax Collection at Source 

As employers insurance companies and 
others in the insurance business are 
affected by provisions for collection ot 
a portion of the individual income tax 
dividends and 


at the source on wages, 
bond interest. The committee report 
states the need for collection at the 


source, explains the operat‘on of collec- 
tion with the amount of the withholding 
deduction. 
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Made Associate Gen’! Agent 





Blank & Stoller 
WALTER K. VICKERS 


Having joined the Lloyd Patterson 
Agency of the Massachusetts Mutual in 
1936, for a period of two years, Walter 
K. Vickers has returned to that office 
in the capacity of associate general 
agent. Mr. Vickers will occupy a sepa- 
rate suite of offices in connection with 
the Patterson Agency at 17 East 42nd 
Street. He has had broad experience in 
brokerage and supervisory work as well 
as in personal production, 

Mr. Vickers was born in Boston and 
educated there, after which he spent 
several years in business and banking. 
He was the executive field engineer for 
the Sherman Engineering Corporation 
and plant manager for the DeForrest 
Radio Corporation. 

A sergeant of the 102d Engineers, 27th 
Division during World War I, Mr. 
Vickers is a member of the Defendam 
Association, a veteran organization of 
New York City. He is today assisting 
the Director of Disaster Relief in the 
American Red Cross, in Manhattan and 
the Bronx. 


Franklin Life Subscribes 
$10,000 For Bomber 


Franklin Life recently responded to a 
call from the town of West, Texas, a 
Czech community, for $5,000 for a war 
bond with which to purchase a bomber 
to avenge Lidice. The company wired 
a $10,000 order. The company subscribed 
for $50,000 war bonds a short time ago 
for another plane which was being pur- 
chased by the town of Tyler, Texas. 





NEW WINNIPEG MANAGER 
Norman E. McLeod, CLU, has been 
made manager of the branch of the 
Mutual Life of Canada in Winnipeg. 
Formerly, he was manager of the New- 
foundland branch. A native of Canada 
he joined the company in 1929 at Ed- 
monton. W. T. Bebbington, former 
Winnipeg manager, is now manager at 
Calgary for Southern Alberta. 
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FRANK J. HAIGHT, President 
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Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NBW YORK 
Telephone BArclay 7-4443 











Travelers Issues Booklet 
Listing Men in Service 


Travelers has published a booklet in 
red, white and blue, listing 1,167 former 
employes and representatives who have 
joined the armed forces of the United 
States and Canada as of June 13. Since 
then 227 more have gone into service. 
The booklet will be published periodi- 
cally in order to bring it up to date. 
No ranks are given, either civilian or 
military, but the name of the department 
in which the salaried home office or 
fieldman served is given and the town 
or city in the case of the agent. 

Many of the duties formerly carried 
out by these men are now being carried 
on by girls, including mail distribution 
and various other runner jobs. 





BRIGGS HEADS JACKSON ASS’N 
D. D. Briggs, Mutual Life of New 
York manager, was elected president, 
Jackson, Miss. Association of Life Un- 
derwriters, at a luncheon meeting ad- 
dressed by J. Roger Hull, Mutual Life 
vice-president and manager of agencies, 
who spoke on “Life Insurance as a 
Stablizing Factor During War.” 





SECURITY MUTUAL GAINS 10% 
Security Mutual paid bus‘ness for 
June is 10% ahead of last year’s pro- 
duction for the same month as a result 
of the annual campaign in honor of 
Superintendent of Agencies F. Leon 
Mable. Top awards went to Harold D. 
Farber agency, Buffalo; Simon Feldman 
agency, Rochester; Chester J. Maher 
agency, Duluth and Ira S. Myers agency, 
Genesee. 
Northwestern Trustees 

Dr. Henry M. Wriston, president of 
Brown University, and Harold M. Strat- 
ton, Milwaukee business man, were 
elected to the board of trustees, North- 
western Mutual, at the annual election 
July 20. 


———— 
THE EASTERN 
UNDERWRITER 


















O’Leary Leaves Chamber | 
John W. O'Leary, chairman of the 


executive committee of the Chamber | 
of Commerce of the U. S., has re- | 
signed. In the Chamber Mr. O’Leary 
had taken a special interest in in- | 
surance matters. In announcing his 
| resignation he said he would devote | 
| his entire attention to the increasing | 
war demands on his Chicago firm of | 
Arthur J. O’Leary, steel products | 
manufacturers. 








Minn. Mutual Attaches War 


Clause to Reinstatements 

The Minnesota Mutual 
its agents that reinstated policies as a 
Notice 


has advised 


rule must carry the war clause. 
states that lapses which reinstate within 
“say, a period of fory-five days” will be 
considered without such a clause par- 
ticularly if applicant’s status has not 
changed; also where there is a period ot 
extended insurance running for three 
years or more. Otherwise attachment 
of the war clause must be a considera- 
tion of reinstatement. 





G. M. ROBINSON MARKS 20 YEARS 

G. M. Robinson, Detroit general agent, 
National Life of Vermont, was honored 
recently on his twentieth anniversary 
as head of the agency when he was 
eiven a dinner at the Detroit Golf Club. 
Present were Judge D. C. Davis, general 
counsel of the company, toastmaster; 
Vice-President E. D. Field; D. G. Rob- 
inson, associate general agent and Mr. 
Robinson’s son; and L. D. Meredith, 
treasurer and assistant to the president. 

Mr. Robinson has built the agency 
from an office of $6,500,000 to one of 
$51,300,000 and’ has been a member of 
the Leaders Club for twenty consecutive 
years. He has been in life insurance 
forty-five years. 
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Gen’l American Life Uses 
Sherlock Holmes Appeal 


TO PUBLICIZE A. & H. POLICIES 
Two New “Champion Specials” with 
Non-Occupational Rider Put on 
Market; Clever Brochure 





Sherlock Holmes and Dr. Watson 
figure cleverly in a sales promotion cam- 
paign of the General American Life of 
St. Louis, aimed at stimulating producer 
interest in two new A. & H. polices 
which the company recently put on the 
market. These are the Champion sne- 
cial income accident contract and the 
Champion special accident policy. Both 
contracts are designed for “prospects 
who do not want or need or feel they 
can afford full coverage but myst have 
some accident protection.” 

In announcing these two contracts the 
General American Life indicates its 
recognition of present wartime condi- 
tions by advising producers (through 
Sherlock Holmes and Dr. Watson) that 
each policy may carry the non-occupa- 
tional accident rider. It may be sold 
at the “A” premium rate to risks classi- 
fied as D. E. F. G and H., the limit of 
insurance to any one risk being $5,000 
principal sum, $25 weekly indemnity and 


$1,000 medical reimbursement, subject 
to the usual 80% average yearly earn- 
ings rule. 

Through the means of the Sherlock 


Holmes-Dr. Watson sales brochure, con- 
taining some effective direct mail pieces, 
sale of the new policies will be made 
easier, in the opinion of General Amer- 
ican. In layman’s language the coverage 


is described so entertainingly that the 
prospect is almost ready to sign an 


“app” by the time he has finished read- 
the brochure. In addition, producers 
have the added incentive of war stamp 
and war bond “extra awards” based on 
new paid commercial A. & H. premiums 
written during the July 1-31 campaign 


period. 
Creator of the Sherlock Holmes bro- 
chure is Martin J. Mullen, General 


American Life’s director of publicity, 
who has been prominently identified in 
merchandising and sales promotion ac- 
tivities in St. Louis for many years. His 
background includes sports reporting, 
agency work and publishing. A former 
editor of Advertising Weekly, he also 
served as executive secretary of St. 
Louis Advertising Club. Before joining 
General American Life in 1934, he was 
sales promotion manager of General 
Electric Co. in New York. He is a mem- 
ber of Galico administrative committee. 

Sherlock Holmes is impersonated by 
“Bob” Barrett and Dr. Watson by Wil- 
liam Cole, key man of the company’s 
A. & H. department. 


INDIANAPOLIS ELECTS DAVIS 

C. Fred Davis, State Mutual Life, has 
been elected president, Indianapclis As- 
sociation of Life Underwriters, in a mail 
ballot announced by R. I. Blakeman, re- 
tiring president. Horace E. Storer is 
first vice-president; G. E. Morrison, sec- 
ond vice-president; E. T. Bonham, sec- 
retary; B. A. Burkart, treasurer. Mr. 
Davis has served as president of the lo- 
cal CLU chapter. 





EQUITABLE OF CANADA CHANGES 

The Equitable Life of Canada has 
named W. J. McGibbon as solicitor to 
succeed the late J. C. Haight. J. M. 
Riddell has been elected to the com- 
pany’s board of directors while Herbert 
Begg, Toronto and E. K. Reiner, Well- 
esley, have been appointed members of 
the executive and investment committee. 
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JAMES FE. RUTHERFORD 


The National Association of Life Un- 


derwriters could not have made 


head of that asso- 


the 


choice for executive 


ciation than is found in appoint- 


ment of James E. Rutherford, its new 


the board of trustees, who 
is given powers broad enough to make 
him the actual as well titular chief 
of that assoc which celebrated its 
half anniversary sometime 
No one who heard him wind up one of 
the sessions at the Cincinnati convention 


of the National 


chairman of 


as 
iation, 


century ago 


Association could have 


been in a moment’s doubt as to his 


power to sway a life insurance audience. 


Not only the possessor of an unusual 
gift of eloquence he has a_ homely 
humor which he knows how to make 
adaptable to life insurance. There is 


no doubt that his rostrum abilities will 
be just as effective in addressing any 
type of audience and every kind of per- 
He has not 

his the 
business world rub off those homespun 


son. been fortunate in 


having long contact with 
qualities which first brought him into 
prominence when a lawyer in Arkansas. 

Mr. Rutherford life insurance 
from long practice and a field experience 
which has brought him face to face with 
and 
He will be cordially wel- 


knows 


all the problems of the salesman 
the manager. 
comed when he appears among local as- 
sociations in his new post, recognized as 
a man who talks their own language, 
knows the policy of the National Asso- 
understands the handicaps and 
the advantages of the man selling insur- 
and who will be helpful. 


ciation, 


ance, 


FIRE PREVENTION WEEK 
wartime observance of Fire 
Week, October 4 to 10 
will be given a widespread educa- 
tional and publicity impetus by member 
organizations of the National Fire 
Waste comprising some of the 
nation’s leading fire protection authori- 


1942 
The 


vention 


Pre- 
inclu- 
sive, 


Council, 


ties. Included in the council are the 
Chamber of Commerce of the United 
States and business organizations 
t I country collaborating 
vith yvernme and public agencies 
related to the fire insurance industry 
ind other 

It is believed that President Roose 
velt’s annual proclamation on Fire Pre- 
vention Week will be issued this year 
about a month earlier than in the past, 


a better 


the post office of New York City under the act 


August 1. 


it possible 


This earlier 


for 


agencies to work out 


about 
make 
ment and private 


1 »ssibly 


date will govern- 


a broad program of fire waste elimina- 


tion as a major conservation contribu- 


tion to the nation’s war effort. 
It is estimated that there are 10,000 
human tragedies from fire each year. 


In 1941 the nation sustained a fire loss 
exceeding $300,000,000 in property values, 
and it is indicated that the 1942 losses 
may be even higher through many de- 
structive fires that have occurred since 
-earl Harbor. Because of the serious 
caused production efforts 
ot 


loss to war 
through besides 
replaceable small business and mercan- 
tile enterprises, local Chambers of Com- 
merce are being called upon to take the 
lead re-emphasizing the fire preven- 


tion programs. 


fire, the losses ir- 





W. J. Noble, who joined the Wright 
Agency, New York City, recently as 
casualty and automobile department 
manager, has been in the business since 
1919. He started with the Travelers, 
took its training school course, then went 
to central and western New York ter- 
ritory. After two years’ experience 
there he resigned to join Globe Indem- 
nity as special agent. During the past 
twenty years he has been closely con- 
nected with the agency business in New 
York, and resigned from a large general 
agency in this city to take his new post. 
Mr. Noble served in the U. S. Naval 
Reserve in the first World War and is 
a charter member of Insurance Post 
1081, American Legion. 

Se 


Philip M. Childs, a director of the 
Columbian National Life, and son of 
former president of the company, has 
been commissioned a lieutenant in the 
Naval Reserve. He has received orders 
to report immediately to the Naval Train- 
ing Station in New Orleans. 

x * x 


The engagement of Ann Pope Rausch- 
enberg, daughter of the well-known At- 
lanta agent, C. A. Rauschenberg, and 
Mrs. Rauschenberg, to William Morris 
David, Jr., of Philadelphia, has been an- 
nounced. The bride-elect obtained her 
master’s degree at Columbia University 
in June. Mr. David, a graduate of Dart- 
mouth College, is in the Army Air Force. 

x * x 


Wayne Ropes, former prominent local 
agent at Onowa, Ia., was selected by the 
lowa Republican party at its state con- 
vention as the Republican candidate for 


Secretary of State in the general elec- 
tion this Fall. 
+ * ¥ 
Ricks Strong, Jolin Hancock’s Dallas 
veneral agent, has been elected vice- 


president, Civitan International. 
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ARTHUR FISK 
Arthur A. Fisk, 


former advertising 
manager of The Prudential, expects to 
leave Medical College of Virginia Hos- 
pital Division in a few days, and to ar- 


rive at the Seaside House, Kennebunk- 
port, Maine, on August 9 with Mrs. 
Fisk. He has been in the hospital 


about two months, following fracture of 
his leg in an accident at Vi irginia Beach. 
Mr. Fisk has been visited in the hospital 
by many members of the Richmond in- 
surance fraternity, including Mrs. Rob- 
ert Lecky, widow of a prominent Rich- 
mond agent, and who at the age of 70 
is running this insurance agency. 
k * ok 

William J. Horner, manager of 
Atlantic marine department of 
Aetna Fire Group at Philadelphia, has 
entered the United States Army with 
the rank of major. He will be assigned 
to the Quartermaster Corps. Mr. Hor- 
ner has spent his entire business life in 
marine insurance, and joined the Aetna 
Fire Group in 1938 as manager of the 
Atlantic marine department when that 
office was established. 

Pla 4k 


Ashby E. Hill, vice-president of the 
Home Insurance Fleet of companies, and 
Mrs. Hill have announced the engage- 
ment of their niece, Adelaide Jaudon 
Hill, to Lieutenant Eustace Conway Mon- 
cure Waller, U. S. M. C., stationed at 
Quantico, Va. Miss Hill’s father, the 
late Lamar Hill, was vice-president and 
general counsel of the America Fore 
Group. Since the death of her parents, 
Miss Hill and her sister, Ellen Cobb 
Hill, have made their home with Mr. and 
Mrs. Ashby Hill at 1192 Park Avenue, 
New York City. Lieutenant Waller is 
the third generation of his family to be 
officers in tne Marine Corps. 

* 


the 
the 


Eugene Oberdorfer, president of the 
Oberdorfer Insurance Agency at Atlan- 
ta, who has been serving as commander 
of the first zone of the Civilian Defense 
System, has resigned to accept a com- 
mission as major in the Army Air Force 


and has reported for active duty at 
Southern Pines, N. C. He retired two 
years ago from the Georgia National 


Guard with the ‘rank of brigadier gen- 
eral. Major Oberdorfer served on the 
Mexican border under General Pershing 
in 1916 and later went to France with 
the 122nd Infantry, becoming a lieuten- 
ant colonel of the regiment. 

* 


a Bushnell, manager in Rich- 


mond, Va., of The Prudential, has been 
called to the United States Naval Re- 
serve. 





H, S. BEEL, CLU 
H. S. Bell, CLU, Seattle general agent 


of Equitable of Towa has been named 


as the company’s “Master Agency 
Builder” for 1942, This designation is 
highest honor which can be conferred 


by the company upon an Equitable of 

lowa general agent. A native of Iowa 

Mr. Bell became an agent for the com- 

pany at Los Angeles in 1925, and was 

appointed agency manager at Seattle in 

1926, later being made general agent. 
eae) Tk 


D. J. Wellenkamp, sales promotion 
manager, Washington National of Chi- 
cago, has been named co-chairman of 
the Evanston, Ill., Blood Donor Service. 
Arrangements have been made with the 
American Red Cross for the mobile 
blood donor unit to visit Evanston for 
a five-day period beginning August 10. 
Local banks and retail establishments 
are cooperating in allowing their em- 
ployes to serve as volunteer blood donors 
during this period; citizens will also 
have an opportunity to donate blood. 

ae ee 








. BROCK 


CAPT. EUSTACE 

Eustace A. Brock, secretary of the 
Great-West Life, who has been serving 
with the Royal Canadian Naval Volun- 
teer Reserve since the outbreak of the 
war, has been promoted‘to the rank of 
captain from that of commander. Cap- 
tain Brock returned from England re- 
cently after having served for the past 


year and a half as a liaison officer ei 
Ac 


tween the British and Canadian 
miralties. 
x * x 
Albert S. Cronheim of the Leslie Blat 


agency in Newark, N. J., is recovering 
from an operation recently umdergone 
at the Beth Israel Hospital, Newark. 
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Emeline Nollen of Time 


Emeline Nollen, one of the cleverest 
writers on Time, and a contributing edi- 
tor in the business and finance news 
section, is a member of the famous Iowa 
family of Nollens. She is a niece of 
Gerard S. Nollen, president of Bankers 
Life Co. and of the late Henry S. Nol- 
len, chairman, Equitable Life of Iowa. 
Her father is John S. Nollen, president 
emeritus of Grinnell College. 

After studying a year at Grinnell, Miss 
Nollen went to Leland Stanford Uni- 
versity where she majored in philosophy. 
Following graduation she worked. for 
two years with I. Magnin & Co., San 
Francisco, a chain of specialty shops. 
Then, she had a year in the Leland 
Stanford Graduate School of Business 
where she studied economics, statistics, 
accounting and factory management, 
during which time she visited a number 
of plants in California. Leaving the 
graduate school she spent her first Sum- 
mer as a traveling payroll auditor in 
the canning industry and then for a 
period was with the Crocker First Na- 
tional Bank, also having some experi- 
ence with a firm of investment counsel. 
Coming East in the Fall of 1936 Miss 
Nollen joined the Fortune staff as a re- 
searcher. The editorial staff of Fortune 
works in teams, as do the editorial work- 
ers on Time, one or more researchers 
accompanying writers on stories. While 
with Fortune her research work included 
stories on University of Chicago, De- 
partment of Commerce of the U. S., 
U.S. Treasury and U. S. State Depart- 
ment, Nash Kelvinator and others. 
From Fortune, Miss Nollen went on 

the staff of Time in the business and 
finance news section, first as director of 
research and then as a contributing edi- 
tor. Her specialty as a writer on Time 
has been articles about steel, rubber and 
other heavy. industries. She has also 
written a number of insurance and 
finance news stories. 

On the staff of Time are five women 
writers, and their writing has to do with 
the sections devoted to medicine, sports, 
Army and Navy, War Time Living, and 
business and finance. 

ce 


British Co. Writes of Life in New 
Quarters Outside Bombing Zone 


About the time of the Munich crisis 
a number of British insurance companies 
began taking possession of hotels and 
other buildings far enough from London 
bombing to make occupancy safe and 
moved part of their administration and 
many of their records to these places. 
It meant quite a migration of home of- 
fice staffs. One of these companies has 
written an interesting letter on the sub- 
ject. It says in part: 

“In March, 1939, I started to get the 
place in order so as to be able to use it 
when the balloon went up. We had a 
great deal of work to do mainly in the 
lorm of re-wiring for electric light, in- 
Stallation of central heating boilers, and 
lining every room with shelves to take 
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our records. About the middle of August 


it became perfectly obvious that the 
balloon was going up. We, therefore, 
moved the accounts department with all 

the punched card machinery and _in- 

stalled it here, and on August 22 we 
evacuated practically everything and 
everybody from London and on_ the 
day Hitler declared war on Poland, we 

were installed here with a staff of 170 
whom we slept and fed and worked. 

“What was a normal double room 
when it was a hotel was fitted up with 
18 bunks, 6 rows, 3 deep. We erected 
the bunks out of tubular steel scaffold- 
ing, across which we slung mattress 
wire. It was a tight fit but as everyone 
anticipated that the war would start with 
intensive aerial bombardment the situa- 
tion was accepted with some grumbling 
but on the whole with good temper. 

‘Before we moved I had taken the 
precaution of having temporary desks 
made of ordinary white wood covered 
with 3 ply, so that we were able to move 
from London leaving all our furniture 
behind us and using these temporary 
desks. We only, therefore, had to con- 
centrate upon moving the records. The 
move really went off without a hitch, 
and what is even more wonderful we 
were able to find the papers we wanted 
when we got here. 

“We had installed a telephone switch- 
board with three exchange lines and 
twelve extensions, and in spite of the 
fact that every call to London cost about 
a shilling our telephone bill for the 
month of September, 1939, was £100 less 
than for any month in London. This 
was mainly due to the fact that we had 
very many fewer extensions and it was 
not so convenient for people to pick up 
the telephone and spend money on un- 
necessary telephone calls, and it made 
it plain to me that there is quite a lot 
of unnecessary telephoning done in every 
office. 

“From having 170 people in the house 
in 1939, we are now down to about 40. 
The difference to a large extent is due 
to the calling up of men, and certain 
women who have left either to go back 
to London to their families or to other 
jobs. At the present time owing to the 
calling up by the services we have only 
41% of the male staff we had at the 
outbreak of war, and that includes a 
large number of juniors between the 
ages of 15 and 20. 

“The majority of the men remaining 
are in the Home Guard. In the first 
place we were a reserved occupation at 
Age 30, so that for sometime we were 
able to retain every man over 30. The 
age was then increased to 35 and we had 
to apply for deferment for those be- 
tween 30 and 35. Then more recently 
the age of reservation went up by a 
year per month, so that from January 
of this year everybody became de-re- 
served in turn, and we now can only 
retain men who we prove are indispen- 
sable to the running of the business. 

“I think a few examples may be of in- 
terest to you. In the motor department 
we had 47 men and 29 females, at the 
outbreak of war, and on January 1 this 








year we had seven males and seventeen 
females. 

“At the Croydon Branch we had eigh- 
teen males and seven females before the 
war, and now have five males and six 
females. 

“Mention of Croydon reminds me that 
at that Branch I had five youngsters all 
of whom joined the same units of the 
Royal Army Service Corps, they all went 
to France together, they were at Dun- 
kirk together and they all got back 
safely. 

“We now have to deal with the female 
staff, and at the moment girls who were 
born in 1920 and 1921 are being called 
for National Service. We have been told 
that the Ministry of Labor wants us to 
release 60% of those girls. On Janu- 
ary 1 we had 232 girls in the whole com- 
pany, and 187 of them were under 30. 
Things may become a little more diffi- 
cult if they do in fact call the girls at 
the rate they called the men. 

“We have already had some casual- 
ties, mainly among those who joined the 
R. A. F. One man, however, who was 
an inspector at Brighton was taken 
prisoner at Calais, and another one was 
taken prisoner in the Far East. One boy 
lost his life on the first voyage he made 
as a wireless operator on a merchant 
ship. Another lost his life or is reported 
missing in the attack which was made 
on the ‘Scharnhorst and Gneisenau.’ 

“Having read so far you may have 
formed the opinion that we have had our 
trials and troubles, but the extraordinary 
thing is that we have carried on quite 
comfortably. I think we have main- 
tained our efficiency, or at least I am 
told we have, and on Tuesday next I 
go to the annual general meeting at 
which I shall produce the best Balance 
Sheet the company has ever had. 

“As for the catering you will be in- 
terested to know that during 1941 each 
month we served 1,500 breakfasts, 2,600 
lunches, 1,800 suppers, 5,000 cups of tea, 
as well as meals for those working over- 
time and for those on Home Guard.” 

* * 


Mr. and Mrs. L. H. Pink Give Party 
To Children 


Superintendent of Insurance Louis H. 
Pink and Mrs. Pink were hosts ot a 
party to children given at Center Island 
Seach, Bayville, Long Island, on Satur- 
day of last week. Guests, with their 
ages, included Peggy (7), Edward (5), 
Jean (4), McLoughlin, children of Dep- 
uty Superintendent and Mrs. McLough- 
lin; John (5) and Robert (3) Whelehan, 
children of Deputy J. Donald Whelehan 
and Mrs. Whelehan; Edward (7) and 
Joan (10), children of Edward Keenan, 
counsel of liquidation bureau, and Mrs. 
Keenan; and Peter (7) and Hazel (4), 
children of Newton Millham, New York 
lawyer, and Mrs. Millham. 

* s 


Walter B. Joyner Retires 


Walter B. Joyner of the home office 
of London & Lancashire Companies has 
retired from the insurance business. 

Mr. Joyner was from its organization 
one of the principal members of the 
Association of Insurance Company Buy- 
ers and was active in arranging for 
speakers at the meetings of that asso- 
ciation. The insurance company buyers 
association has been interested in all 
questions which had to do with home 
office supplies and machines. 

* x 


Two A. & H. Pioneers 

Two of the pioneers in the accident 
and health business are presidents of 
Detroit companies—V. D. Cliff of the 
Federal Life & Casualty and W. G 
Curtis of National Casualty Co.—and 
while in Detroit recently I called on 
them. They had both been given well 
deserved recognition at the convention 
of the National Association of Accident 
& Health Underwriters, held recently 
in that city, a tribute being paid to their 
courage and foresight in the early days 
of A. & H. by Clyde E. Dalrymple of 
Milwaukee, in his presidential address 
in opening that meeting. 

Now in his seventy-sixth 


year and 


more than fifty years in the business, 









EMELINE NOLLEN 





V. D. Cliff takes an active interest in 
the fast-moving developments of the A. 
& H. business. He is on the job almost 
daily. One of the founders and for two 
years (1906-07) president of the old De- 
troit Conference, predecessor of the 
Health & Accident Underwriters Con- 
ference, Mr. Cliff led many a fight to 
bring order out of chaos in rates and 
underwriting methods. His memory to- 
day is remarkably clear on the signifi- 
cance of stabilizing efforts made in the 
business at the turn of the century. 
The story goes that he and the late 
David E. Thomas, president of National 
Casualty, planned the formation of the 
Detroit Conference over the luncheon 
table and quickly gained the interest of 
other leading A. & H. executives of that 


period. 
Mr. Cliff is a pioneer in the true 
American tradition. Born in 1854 in a 


log cabin on Government land in Min- 
nesota, fifty miles from a railroad, 
Indians and wild animals surrounded 
his young life. He worked on a farm 
as a lad and his first paying job was 
delivering morning newspapers in Min- 
neapolis at $3 a week. On that wage 
he managed to lay aside enough to plant 
the foundations of a business education, 
and the ultimate beginning of the Fed- 
eral Life & Casualty. 

Last December 21 marked a triple 
milestone in Mr. Cliff’s life. On that 
day he commemorated his seventy-fifth 
birthday and his fiftieth anniversary in 
the insurance business, and the year 
1941 marked the thirty-fifth anniversary 
of his company. In an impressive cere- 
mony the employes of the Federal Life 
& Casualty presented him with a bronze 
scroll, appropriately pointing to the deep 
and unselfish interest he has always 
manifested toward them. His pet hobby 
today is as a connoisseur and collector 
of fine arts. 

As early as 1901, W. G. Curtis was 
president of two companies—the old New 
York Casualty and the Northern Acci- 
dent. He merged these companies in 
the Summer of 1906 with the National 
Casualty and was elected vice-president 
of the latter company. At the death of 
David E. Thomas, its president, he was 
elected to succeed him. That was about 
1909. Thus, began Mr. Curtis’ long 
reign as chief executive of one of the 
leading A. & H. companies today. When 
he assumed the presidency its assets 
were about $100,000, compared with $6,- 
183,779 at the close of 1941. 

Mr. Curtis will long be remembered 
for his efforts over the years to stem 
the tide of compulsory health insurance. 
He was chief organizer in 1917 of the 
Insurance Economics Society of Amer- 
ica, now being revived, and held the tit! 
of chairman of the educational commit- 
tee. Its purpose then now was 
serve as a clearing house of informati 
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America Fore Advances 
Walther and Milliken 


FORMER IS NOW SECRETARY 


Milliken Promoted to Assistant Secre- 
tary; Each with the Group More 
Than Twenty-Six Years 
Frederick P. Walther has been made 
secretary of the fire companies in the 
America Fore Group and John C, Milli- 
ken has been advanced to assistant sec- 
retary. The former had served as assist- 


~~ 





Bachrach 

FREDERICK P. WALTHER 
ant secretary since 1938 and the latter 
was head of the engineering department. 
Mr. Walther was born in Chicago and 
attended the Chicago Manual Training 
School and the Armour Institute of 
Technology from which he received the 
degree of Bachelor of Science in elec- 
trical engineering. After leaving Armour 
he held a position with the Pullman Co. 





JOHN C. MILLIKEN 


and with the Chicago Board of Under- 
writers as general hazard inspector and 
then went with the Insurance Survey 
Bureau of Chicago for about two years. 

From 1905 to 1910 he was structural 





engineer, conflagration hazard expert 
and chief of party with the National 
Board of Fire Underwriters “Committee 
of Twenty” and committee of fire pre- 
vention and engineering standards. 

On January 1, 1911, Mr. Walther joined 
the engineering department of the Con- 
tinental and associated companies and 
reached the position of chief engineer. 
In February, 1938, he was elected assist- 
ant secretary of the fire companies of 
the America Fore Group. 

Mr. Walther is as able a conflagra- 
tion expert as insurance knows and has 
inspected risks from coast to coast. In 
1916 when the Continental decided to 
enter Cuba he was sent down to study 
the general conditions in order to de- 
velop the necessary underwriting rules. 
In 1920 he visited various Central Amer- 
ican countries for the same purpose. 

Mr. Milliken’s Career 

Mr. Milliken was born at Biddeford, 
Me., and attended Somerville Latin 
School and was graduated with the class 
of 1913 from Harvard University. After 
graduation from Harvard Mr. Milliken 
took up school teaching for a time, later 
becoming surveyor for the Port of Bos- 
ton and insurance engineer for the New 
England Bureau of United Inspection. 

On May 1, 1916, he became field engi- 
neer for the Continental where he re- 
mained until the outbreak of the first 
World War. He entered the army in 
May, 1917, where he was a first lieuten- 
ant in the 25th U. S. Engineers and 
served in France for two years. 

After the Armistice Mr. Milliken re- 
turned to the Continental. From 1920 
to 1923 he was with Deuel, Lapey & 
Co., Buffalo agency. In 1923 he returned 


Supt. Pink Authorizes 
Renewal Certificates 


REQUIREMENTS ARE OUTLINED 
Effective November 1; Variations AIl- 
lowed to Meet Needs and Account- 
ing Methods of Companies 


Superintendent of Insurance Louis H. 
Pink of New York this week issued a 
regulation authorizing the use of re- 
newal certificates for fire insurance poli- 
cies in the State of New York on and 
after November 1. The regulation sets 
forth the minimum requirements and 
provisions which must be contained in 
all renewal certificates and then provides 
for variations to meet the needs, prac- 
tices and accounting methods of individ- 
ual companies. 

The regulation in full follows: 

“A public hearing, to consider the use 
of renewal certificates and forms there- 
of in connection with fire insurance poli- 
cies, was held pursuant to Section 169 of 
the Insurance Law, on June 17, 1942. As 
a result of the hearing, this regulation is 
made pursuant to Sections 21 and 169 
of the Insurance Law. 

“I, Fire insurance companies licensed 
to do business in this state may issue 
renewal certificates renewing expiring 
fire insurance policies and supplemental 
contracts covering added perils or sub- 
jects of insurance. The form of such 
certificate shall conform with the fol- 
lowing prescribed provisions: 

Provisions of Certificate 
“(1) It shall contain the name and 
address of the company or companies 
issuing the same; the number of the 
policy it renews; and a brief notice to 
the policyholder that it is a valuable 
document. The certificate shall be 





to America Fore as division engineer 
in Syracuse, and in 1925 came to the 
home office as assistant chief engineer. 
In 1938 he was made superintendent of 
the engineering department. 





The more planning 
the more selling ! 


Everybody agrees with planning, in theory. Trouble 
is, not everybody troubles to practice it. 


P. F. & M. agents do! 


Well ahead of time, protection categories are de- 
cided upon for their special timeliness. Then ways 


of locating logical prospects are determined. 


Then 


ways of convincing these logical prospects that they 
need the timely protection are devised. 


Other things being equal, Planned Selling will out- 


sell hit-or-miss selling every time. 


If you are inter- 


ested in an elaboration of this axiom, let us know. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


1600 Arch Street 


Philadelphia 


Service Offices located in principal cities. 


Complete nation-wide Insurance Facilities for 
Agents and Brokers 
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not less than eight and one-half 

inches by seven inches in size and 

should have the general appearance 
of a fire insurance policy. 

“(2) It shall recite the consideration 
and shall contain a statement that it 
is issued subject to all of the agree- 
ments, stipulations, provisions, condi- 
tions, limitations and _ endorsements 
attached to the policy it renews except 
as otherwise stated in the certificate. 
It shall be further subject to any 
additional endorsements applying dur- 
ing the renewal period. 

“(3) It shall provide spaces for the 
named assured; the location of the 
property insured; the term of renewal: 
a description of the premises with re. 
spect to construction and occupancy; 
the amounts, rates and _ premiums 
chargeable as of the effective date of 
such renewal for the respective items 
covered such as_ building, contents 
etc.; the percentage of total insur- 
ance to value, if any, required by the 
contract; the name of the payee or 
payees, if any, as interest may appear, 

Status of a New Policy 

“(4) It shall contain the following 
provisions: 

(a) ‘This renewal certificate shall 
have the same status as though a 
new policy had been written with 
similar provisions, stipulations and 
agreements,’ 

(b) ‘If during the period that in- 
surance is in force under said policy 
or as renewed by the certificate, the 
policy, any authorized endorsements 
or filed rules and regulations affect- 
ing the same, are revised by statute 
or otherwise, so as to extend or 
‘broaden this insurance without addi- 
tional premium charge, such ex- 
tended or broadened insurance shall 
inure to the benefit of the assured 
hereunder.’ 

“(5) Daily report copies of renewal 
certificates shall be made and contain 
such additional information as may be 
deemed essential for rate checking 
purposes by the rating organization of 
which the company is a member or 
subscriber. 

“II. All renewal certificates issued in 
the State of New York shall conform 
with the foregoing provisions and may 
contain such additional features as may 
be approved upon filing with the Super- 
intendent of Insurance. 

“IIT. This regulation shall be effective 
as of November 1 1942.” 





MISS TAYLOR RECOVERING 

Miss Edith M. Taylor, for many years 
on the staff of the public relations de- 
partment of the National Board of Fire 
Underwriters, is now recovering satis- 
factorily from a serious operation per- 
formed at Swedish Hospital, 1350 Bed- 
ford Avenue, Brooklyn. Miss Taylor, 
who has many friends in the fire insur- 
ance field, is now permitted to receive 
visitors. 





ALFRED LUSCOMBE DIES AT 91 
Alfred Luscombe, widely known as the 
“father” of London Lloyd’s, died a few 
days ago at the age of 91. He entered 
Lloyd’s in 1874 and in the early days 
of his underwriting career frequently 
rode on horseback from his home to 
his office located in the Royal Exchange. 
This distance was about seven miles. 





J. C. McCARTHY MAKES CHANGE 

John C. McCarthy, prominent. Pitts- 
burgh agent, has joined the Hoover & 
Diggs Co. of that city. A former presi- 
dent of the Insurance Club of Pitts- 
burgh, he has represented the Travelers 
as a local agent for some time. His 
first insurance experience was with 
Hoover & Diggs, for which firm he be- 
came claim manager almost thirty years 
ago. 


ADJUSTER LOSES LICENSE 
Superintendent of Insurance Louis 
Pink of New York has revoked the 
license of Joseph J. Teplin as a public 
adjuster under Section 123 of the In- 
surance Law. Mr. Teplin pleaded guilty 
to the crime of attempted arson, third 

degree. 
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Triple Anniversary of 
Sterling Offices, Ltd. 


A. RENDTORFF HEADS CONCERN 
London Main Office Celebrates 65th 
Milestone of Original Company; Also 
Established in New York and Canada 
Sterling Offices, Ltd., internationally 
known reinsurance firm, maintaining its 
main office in London, recently observed 
three significant anniversaries, First, 
this year—and specifically June 15— 
marked the sixty-fifth milestone since 
Pearson & Co. was 
Second, it is twenty- 


the original A. F. 
founded in 1877. 


A. RENDTORFF 


five years since the establishment of 
Sterling Offices, Ltd., which took over 
the original Pearson concern, and, third, 
this year marks the thirtieth anniversary 
of the business which was started by 
A. Rendtorff, now president of Sterling 
Offices, Ltd. 

Zecause of the war there was no 
formal celebration of this triple anni- 
versary but it did not pass by completely 
overlooked as on June 15 a luncheon 
party was given by Sterling Offices, Ltd., 
at which the staff and executive officers 
met in good fellowship with Mr. Rend- 
torff as host. 

With the indispensability of reinsur- 
ance enhanced by the war, the Sterling 
Offices, Ltd. is now in the midst of one 
of its busiest years. At its main office 
at 25 Birchin Lane, London, which 
miraculously has so far not been dam- 
aged by enemy bombings, a_ strong 
executive staff is maintained. Key men 
are specialists in particular phases ot 
the business and all lines—fire, casualty 
and marine surplus treaties as well as 
excess and catastrophe covers —are 
handled. 

New York and Canadian Offices 


Reinsurance being essentially an in- 
ternational business, calling for wide, 
specialized knowledge of companies and 
conditions in foreign lands, the key men 
of the Sterling Offices, Ltd. have traveled 
collectively more than a million miles in 
the past twenty-five years covering every 
country where reinsurance is needed. 
There has also been set up the Sterling 
Offices, Ltd. in New York City; Sterling 
Offices of Canada, Ltd., in Toronto and 
Sterling Offices, S. A., in Paris. Contact 
with the last named was lost, unfor- 
tunately, in June, 1940, but it is hoped 
that this is only a temporary situation, 
due to war’s exigencies. 

The New York office, established in 
1919, is now under the management of 
Paul R. Willemson, executive  vice- 
president, who has been with Sterling 
Offices, Ltd. since 1929. Prior to that 
he was with London Guarantee & Ac- 
cident, first in Copenhagen and then in 
New York City. He started as secre- 
tary of the Sterling concern and was 
promoted to New York manager in 193]. 
Mr. Willemson is assisted by Howard 
Shadwell, assistant secretary, who saw 
service in London before coming to New 











York in 1939, and J. W. MeLouglhilin, 


also assistant secretary, who was form 
erly with the Excess Insurance Co. of 
America before joining Sterling Offices, 
Ltd. in 1939, 

Sterling Offices of Canada, Ltd., is in 
charge of Verner R. Willemson as presi- 
dent. The office was established in 1940 
in Toronto. Mr. Willemson has been 
with the Sterling Offices for the past 
seventeen years, most of which time was 
spent in its London main office. 

Leadership Vested in A. Rendtorff 

At the helm of the Sterling organiza- 
tion is A. Rendtorff, one of the best 
known and ablest of reinsurance inter- 
nationalists. His career has teemed with 
drama and action since his early days as 
a clerk in 1902 with the Copenhagen 
General Agency of the London Assur- 
ance Corp. to the present time coping 
with serious war problems. Mr. Rend- 
torff rose from private to leutenant in 
the Danish Army, resigning his com- 
mission in 1906 owing to an accident. 
Going to London, he served in company 
underwriting capacities until 1912 when 
he set up business on his own account 

(Continued on Page 33) 





Trustees Re-elected by 
Insurance Executives Ass’n 


Trustees of the Insurance Executives 
Association were re-elected at the an- 
nual meeting on Wednesday. The meet- 
ing had been postponed from earlier in 
the year because of the illness of Presi- 
dent Paul L. Haid. 

Trustees who were re-elected are the 
following: C. S. Kremer, Hartford Fire; 
H. V. Smith, Home; William H. Koop, 
Great America; George C. Long, Jr., 
Phoenix of Hartford; C. F. Shallcross, 
North British & Mercantile; Harold 
Warner, Royal; Paul B. Sommers, Amer- 
ican of Newark; W. Ross McCain, Aet- 
na; Otho E. Lane, Fire Association; 
Frank D. Layton, National of Hartford; 
J. A. Diemand, Insurance Co. of North 
America; J. M. Haines, Phoenix Assur- 
ance; F. W.. Koeckert, Commercial 
Union; R..R. Martin, Atlas, and B. M. 
Culver, Continental. 





Church Properties Fire 


Increases Its Assets 


The Church Properties Fire has re- 
cently increased its capital and paid-in 
surplus by $200,000, according to an an- 
nouncement made by Bradford B. Locke, 
president of the.corporation, which is a 
wholly-owned subsidiary of the Church 
Pension Fund of the Protestant Episco- 
pal Church. J. P. Morgan is chairman 
of the board of directors. This action 
was taken by special action of the stock- 
holders amending the corporation’s char- 
ter to permit this increase so as to bring 
the capital up to $250,000, and the paid- 
in surplus up to a like amount. After 
giving effect to this increased capitaliza- 
tion the assets of the corporation now 
stand at $701,286 and the capital and 
surplus, including the earned surplus, 
amount to $625,080. 





F. A. ULAM AIR CORPS MAJOR 
Fred A. Ulam, special agent of the 
London & Lancashire Group, located in 
Pittsburgh, has been called to active duty 
with the rank of major in the Army Air 
Force. Mr. Ulam served in the first 
World War with a rank of captain and 
received the decoration of the Purple 
Heart. He has been given a leave of 
absence by the company and until his 
return the field will be supervised by 
Frederick J. Vennstrom, who has here- 
tofore been serving as Massachusetts 
special agent with headquarters in Bos- 
ton. Major Ulam reported at Lowry 
Field, Denver, Colo. 





APPOINTS W. S. MAYS & CO. 

The Interstate Insurance Co. of New- 
ark, N. J., which is owned by the Motor 
Finance Corp. of New Jersey, has ap- 
pointed W. S. Mays & Co., 1 Park Ave- 
nue, New York, as generai agents for 
hiiteen states. 


Constitutional Changes 
Debated by Agents 


LEADERS MEET IN NEW YORK 
National Association Executive Com- 
mittee Also Discusses Several 


Other Subjects 


Discussion of several suggestions for 
amending the constitution of the Na- 
tional Association of Insurance Agents 
in order to achieve a more democratic 
form of government featured the execu- 
tive committee meeting this week at 
the Hotel Pennsylvania in New York 
City. As this paper went to press it 
had not been announced whether agree- 
ment had been reached on proposed 
changes which could be debated fully 
and possibly acted upon at the forthcom- 
ing Chicago convention in September. 

This gathering in New York also con- 
sidered routine affairs of association 
management, such as the budget for the 
forthcoming fiscal year, war coverages 
and likewise numerous other current 
problems facing producers. Members of 
the executive committee who attended 
including the following: 

Payne H. Midyette, Tallahassee, Fla., 
chairman; Lorren W. Garlichs, St. 
Joseph, Mo.; L. C. Hilgeman, Milwau- 
kee, Wis.; Will S. Keese, Jr., Chatta- 
nooga, Tenn.; Fred A. Moreton, Salt 
Lake City, Utah; Thomas G. Redden, 
Greensboro, N. C.; W. Ray Thomas, 
Pittsburgh, and Chris Zoercher, Tell 
City, Ind. Officers of the association at 
the meetings, which started Monday and 
ran through most of the week, included 
President R. W. Forshay, Anita, Iowa; 
Vice-President David A. North, New 
Haven, Conn., and General Counsel Wal- 
ter H. Bennett. 

N. Y. and N. J. Delegates 

The New York State Association of 
Local Agents, which passed a resolu- 
tion in May asking for changes in the 
National Association constitution tc 
give each state more to say in the selec- 
tion of members of the executive com- 
mittee, was represented by a delegation 
consisting of President Augustus C. 
Wallace, Goshen; Executive Vice-Presi- 
dent Edward T. McLaughlin, Water- 
town; Secretary J. W. Rose, Buffalo; 


Frank L. Gardner, Jr., Poughkeepsie, 
and E. W. Couper, Binghamton. From 
the New Jersey Association came a 
group consisting of President Alfred 


Christie, Bergenfield; Executive Com- 
mittee Chairman William D. O’Gorman, 
Newark; Secretary William F. O’Brien, 
Passaic, and William T. Ashby, Newark, 
chairman of the workmen’s compensa- 
tion committee. 

The Indiana Association, which like- 
wise adopted a resolution similar to that 
passed in New York, was represented 
by President Fred C. Richardt, Evans- 
ville, who presented the views of agents 
of his state. 

Several national past-presidents ac- 
cepted invitations to be present and 
state their views on constitutional 
changes and other matters. They in- 
cluded Fred Cox, Perth Amboy, N. J.; 
Frank R. Bell, Charleston, W. Va.; 
Frank L. Gardner, Sr., Poughkeepsie, 
N. Y.; W. Owen Wilson, Richmond, Va., 
and Sidney O. Smith, Gainesville, Ga. 


Legion Post Collecting 
Old Phonograph Records 


Insurance Post No. 1081 of the Amer- 
ican Legion is asking persons in the in- 
surance business to bring old phono- 
graph records, either intact or broken, 
to the offices of the Norwich Union Fire, 
on the ground floor at 85 John Street. 
These old records will be sold as scrap 
and the proceeds used to buy new 
records and phonographs for the men 
in the armed services. The canvass is 
being conducted nationally by the Legion 
and will continue until August 2. 


ZINZER CALLED TO COLORS 

Leo Zinzer, manager of the Central 
Adjustment Bureau at New Orleans, has 
been called to the colors. 
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American Bar Meeting 
In Detroit Aug. 23-26 


INSURANCE SECTION PROGRAM 


Claude Hamilton of R.F.C. to Speak on 
War Damage; Book-Cadillac 
Convention Headquarters 


The Insurance Section of the Amer- 
ican Bar Association will meet at the 
300k-Cadillac Hotel in Detroit August 
23-26. There will be a session of the 
council on August 23 and a general ses- 
sion of the section on the afternoon of 
August 24. Committee reports will be 
presented and there will be a discussion 
by two speakers on the impact of war 


‘upon insurance, likewise round table ses- 


sions, on August 25. There will be a 
general session for committee reports 
and business on the afternoon of August 
26. 

The principal speaker for the conven- 
tion will be Claude Hamilton of the 
Reconstruction Finance Corporation of 
Washington. He will speak on the Fed- 
eral War Damage Act. Adjournment of 
the convention will follow the election 
of officers. It is expected that a ban- 


quet will be held on the evening of 
August 23. 
This tentative program was worked 


out at the executive committee confer- 
ence in New York on June 27. The 
program was submitted to the president 
of the American Bar Association ang 
approved, in connection with a general 
statement issued to all sections, to the 
effect that the Detroit convention will 
be held because it is conducive to the 
war effort. Section chairmen have, how- 
ever, been requested to orient their pro- 
grams as much as possible toward the 
war effort, and not plan other items 
which would attract attendance for 
social or entertainment purposes rather 
than serious intent. 





MISSOURI HEARINGS GO ON 


Many Fire Insurance Leaders Called to 
Answer Questions of Attorney- 


General Roy D. McKittrick 
The hearings conducted in New York 
City by Attorney-General Roy D. Mc- 
Kittrick of Missouri in the quo warranto 
100 fire 
during 


ouster suit against more than 


insurance companies continued 
the last week, with numerous witnesses 
Little new evidence 


is being secured and the hearings are 


being questioned. 


featured by arguments over the legality 
of questions asked by Mr. McKittrick, 
who is attempting to make witnesses 
admit knowledge of what the late 
Charles R. Street of Chicago was going 
to do in 1935 with $100,000 in effecting 
a compromise settlement of the long- 
standing fire rate litigation. 

Witnesses who appeared at the hear- 
ing late last week and early this week 
included J. F. Waterman, Agricultural 
Insurance Co.; William G. Dent, Poto- 
mac; Otho E. Lane, president, Fire As- 
sociation; Wilfred Kurth, former presi- 
dent of the Home; William H. Koop, 
president, Great American; Harry G. 
Casper, United States manager, Eagle 
Star; Ronald R. Martin, United States 
manager, Atlas; E. W. Elwell, United 
States manager, Royal Exchange; Ber- 
nard M. Culver, president, America Fore 
Group; Harry Halpri, Royal Exchange; 
Louis Moeckel, Continental; W. E. 
Emes, Continental; H. T. Cartlidge, 
deputy United States manager, Royal- 
Liverpool Groups. 





ROGER COATES DIES IN OKLA. 
Roger Coates, for nearly twenty years 
active in the insurance field of Okla- 
homa City, died of heart trouble, July 
16 at his home in Oklahoma City, at 
the age of 72 years. For a number of 
years Mr. Coates had been associated 
with the T. E. Braniff insurance agency 
but more recently had been connected 
with the Moran-Rone local agency 
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BUSINESS AND PROFESSIONAL WOMEN 
More women are employed today than ever before. They 
are assuming positions of greater responsibility that have 


been vacated by men who have been called to the service’ 


of their country. The incomes of these women are higher 
and their need for a systematic program of thrift and pro- 
tection is proportionately more acute. This is a market 
that cannot be overlooked by A:tna Life underwriters 
who want to take full advantage of today’s opportunities. 
Whom do you know in this better-than-ever field? 
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Broad markets beckon the alert (der 
mendous field of war workers, Affe S 
vast sales potentialities of Atnalle i 


they are discovering fresh oppor in 











BUSINESS AND PROFESSIONAL MEN . .| THE 
Don’t underrate this market! There are a great many si creasec 
aried people, advanced to more responsible positions, wif served 
are earning more than ever. Essential industries and bus man h 
nesses are booming—food, clothing, and drug en ai 
turers, wholesalers and retailers. Physicians, dentists, af 0ption 
chitects, and engineers are busier than ever. They all ha who 0 
tax problems, business problems, and personal  problen§his fan 
that only life insurance can solve. Look through yom of his 
prospect file! There is an Etna Policy to fill their neei§ policy 
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lert iderwriter. In addition to the tre- 
s, Affe Salesmen are now exploring the 
tnafile insurance . . . . And, too, 


For instance: 


pporgs in familiar fields. 
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| . .)THE WEALTHY PROSPECT Drastically in- 
many sifcreased taxes have not eliminated this market but have 
ions, wif served to intensify the need for more tax insurance. If a 
and bus man has a substantial amount of old life insurance for tax 
manufay purposes, he owns valuable property containing settlement 
\tists, options and interest factors not available today. The man 
all hagwho owns that insurance would do well to preserve it for 
mai family or himself by buying new insurance to take care 
igh yom of his 1942 tax problems. Whom do you know in this large- 
rir meel§ policy field? Recommend an appropriate ZEtna Policy. 








THE AGRICULTURAL MARKET . . . Farmers 
are in a period of real prosperity. Their produce yields top 
prices and they can be sure of selling all they can raise. Yet, 
their increased income finds few outlets. Thrift and pro- 
tection, so admirably combined in a life insurance contract, 
has a definite place in the financial picture of every farmer. 
He needs life insurance and he can buy it, today. Don’t 
forget those who sell to the farmer. Their business is good. 
Whom do you know who is a farmer or who sells to 
farmers? You can find just the right 7Etna plan for them. 
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Allen Sack From Eire 
On Red Cross Mission 


TRAVELED BY CLIPPER PLANE 


Home Vice-President Finds _ British 
Companies Moving from London; 
Makes Lloyd’s Tour 
George E. Allen, vice-president of the 
companies of the Home of New York 
Fleet, returned to Washington July 17 
from a six weeks’ mission to Eire sur- 
veying Red Cross needs. He traveled as 
special assistant to Chairman Norman 
H. Davis of the American Red Cross, 





ALLEN 


GEORGE E. 
making the trip both ways via clipper 
plane. 

Mr. Allen was impressed by the large 
number of English insurance companies 
moving out of London and other muni- 
cipal centers to country sites as a re- 
sult of the bombing hazards. He went 
on an inspection tour of Lloyd’s of 
London. 

Mr. Allen and Dr. Daniel O’Brien of 
the Rockefeller Foundation were in Eire 
three weeks, visiting hospitals, refugees 
and medical centers as guests of Presi- 
dent Eamon deValera and Judge Conor 
A. Maguire, chairman of the Irish Red 
Cross. They recommended that substan- 
tial quantities of medical supplies, in- 
cluding drugs and hospital equipment be 
furnished to the Irish Red Cross for the 
care of refugees and for emergency 
needs. Chairman Davis stated that these 
supplies will be sent soon. 

Need Medical Supplies 

“Exhaustion of medical supplies, espe- 
cially drugs, and vitally needed hospital 
equipment,” Mr. Allen said, “prompted 
the Irish Red Cross to ask the American 
Red Cross for replenishment of supplies. 
[I undertook a survey upon Chairman 
Davis’s request. 

“The traditional friendship of our two 
peoples naturally makes it desirable for 
the American Red Cross to do what it 
can to help the Irish Red Cross. The 
need for stocks of medicines and medi- 


cal supplies is urgent, and these Mr. 
Davis has assured us will be shipped 
promptly.” 

Mr. Allen also was able to visit the 


American Red Cross clubs for American 
soldiers and sailors on leave in London- 
derry and Belfast. 


Clubs Well Outfitted 


“The clubs are magnificently out- 
fitted,” he said, “they make our boys 
feel the atmosphere of home, because 
they serve American foods, soft drinks, 
and supply American recreation. The 
clubs are crowded day and night with 
our soldiers and sailors, as beds in 


dormitories are provided for sleeping. I 
will say I never saw a finer group of 
American boys and men, all in high 


spirits and fine health. 
“Later I was present when the Amer- 
ican Red Cross club was opened in Lon- 


Bank With Attachment Execution 
Held Entitled to Proceeds of Fire Loss 


A bank, mortgagee of an insured prop- 
additional loan to the 


erty, made an 
mortgagor and another on their judg- 
ment note on which there was an un- 


paid balance due the bank of $500. The 
judgment was a lien on the land second 
to that of the mortgage. The mortgage 
contained a covenant “to keep the build- 
ings on the premises insured for the 
benefit of the mortgagee in a sum of 
not less than $6,000 and take no insur- 
ance not payable to the mortgagee.” 

The mortgagee, however, did take out 
additional insurance with the Hamilton 
Fire for his own benefit, insuring a 
garage located on the mortgaged prem- 
ises not covered by the other insurance 
policies. This policy did not contain a 
loss payable clause in favor of anyone. 
On July 3, 1940, the garage was damaged 
by fire to the extent of $495. The bank 
issued an attachment execution on the 
judgment on insured’s note naming the 
insurance company as garnishee. 

The insured and others who were prob- 
ably backing him financially, brought a 
bill in equity to compel the bank to 
assign the insured’s mortgage to their 
nominee on payment of the balance due 
to the bank. This was duly carried out. 
After they had got a decree nisi insured 
and the others demanded payment to 
them by the insurance company of the 
fire loss. The insurance company then 
obtained a interpleader, and discharged 


its liability on the policy by paying the 
adm'tted loss to a_ stockholder. This 
left the question of who were entitled to 
the proceeds of the fire under the 
policy, the present owners of the mort- 
gage or the bank under its attachment 
execution. 

The Pennsylvania Superior Court, 
First National Bank of Jessup v. Capel- 
lini, 26 A. 2d 119, reversed a judgment 
adverse to the bank and directed judg- 
ment entered in its favor for the follow- 
ing reasons: 

The bank as owner of the mortgage 
at the time of the fire had no claim 
thereunder on the policy in question, 
although it might have had an action 
against the mortgagor on his covenant 
not to take out other insurance except 
for its protection. Claimant’s rights by 
assignment could rise no higher than 
those of the bank under the mortgage 
contract. 

Hence they were not in a position to 
impose an equitable lien on the fund rep- 
resenting the proceeds of the policy. 
Under the mortgagor’s contract with 
the insurance company the fire loss was 
payable only to him and the fund so 
payable was subject to attachment by 
any of his creditors including the bank 
on its judgment against him. The bank 
by virtue of its attachment execution was 
held entitled to prevail in the inter- 
pleader proceeding. 





Policy Void for Violation of Vacancy 
Clause and Misdescription of Risk 


The owner of a large house and a 
small cottage sold the property to parties 
converted the 

The undertaking 
the 


pre yperty in 1933. 


who large house into a 


hotel. 
and 


failure 
owners the 
They took everything 
of value which could be removed. The 
original having taken back a 
purchase-money mortgage at the time of 
sale, put a caretaker in charge of the 


Was a 


new abandoned 


owner, 


premises, occupying the cottage and 
supervising the hotel property. The 
property was burned in 1937 or 1938, 
about two weeks after the last care- 


taker disappeared, leaving the cottage 
as well as the hotel empty. The original 
owner brought action on a_ standard 
fire policy 
Property Vacant Six Years 

The New Jersey Court of Errors and 
Appeals, Rice v. Norwich Union Fire, 
25 A. 2d 907, held that the pla‘ntiff 
was, from the time the premises were 
abandoned, in possession thereof in a 


legal sense, since he exercised control © 


thereof. He was a mortgagee in posses- 
sion. A rider provided that the policy 
was not voided by a vacancy at incep- 
tion date; another provided for vacancy 
not exceeding six consecutive months 


don in the reconditioned Washington 
Hotel. United States Ambassador John 
G. Winant, Lt. General Dwight D. Eisen- 
hower and Admiral Harold R. Stark 
made speeches, and a capacity crowd of 
our service men was on hand. I also 
visited the American Red Cross club, 
formerly known as the Eagle Club. 

“T was gratified to witness at first 
hand the tremendous work the Amer- 
ican Red Cross is doing for the men in 
our armed forces at these overseas posts. 
The clubs are exceedingly well run by 
our Red Cross men and women from the 
United States, and they are proving of 
greatest benefit to our soldiers and 
sailors on leave from their camps and 
ships.” 


in any one year. But, the court said, 
the hotel was vacant since the owners 
stripped it nearly six years before the 
fire. The property was misdescribed in 
the policy, but it appeared that the hotel 
was insured for $8,500 and the cottage 
for $1,500. 

Construing the policy and the rider to- 
gether, the court found that, the prop- 
erty being misdescribed and vacant for 
more than six consecutive months, be- 
came, for.these and other reasons, void 
under its express provisions. The policy 
was not divisible. 

The mere presence in the hotel of a 
few stray articles, possibly useless, did 
not make it less vacant than if they had 
been taken. ; 

A dwelling closed for the Summer or 
Winter may be unoccupied, but if not 
stripped of its contents, it is not vacant. 
Here the proofs showed the property 
was both unoccupied and vacant. 

The contention that the insured was 
under the rider provision excused be- 
cause not in control of the property 
was not sustained. It was held “insured 
did exercise control. That she did not 
use the property or pay the taxes made 
her no less in control until deprived 
thereof by foreclosure. Control does not 
depend on ownership.” 

Finally, the court held, the policy in 
describing the buildings as dwelling 
houses for occupancy for not more than 
two families was fatally defective as 
a means of insuring a hotel.” 





GOODEN GOES TO MINNESOTA 

Yale L. Gooden, special agent for the 
Hartford Fire Insurance Co. in East 
St. Louis territory, has been transferred 
to the Eastern Minnesota field, where 
he succeeds Everett Swanson as special 
agent. 


HOME OF NEW YORK DIVIDENDS 

Directors of the Home of New York 
have declared the semi-annual dividend 
of 60 cents a share and also an extra 
dividend of 20 cents, both payable August 
1 to stockholders of record July 15. 
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Report Mortgagors 
Buying War Damage 


BANKS ARE ISSUING REQUESTs 


Generally More Than 50% of Mort. 
gagors Are Taking Coverage 
for Both Interests 


Savings banks and other mortgagee in- 
terests in the New York City area report 
a generally favorable response on the 
part of mortgagors with respect to the 
purchase of war damage insurance to 
protect the interests of both parties, 
The financial institutions have requested 
the borrowers to secure this coverage 
from the War Damage Corporation, 
pointing out the great value of this new 


insurance. Compulsion has not been 
attempted because the consensus is that 
mortgagors have not the right to insist 
upon purchase of war damage insur- 
ance except in those cases wnere the 
individual mortgage contracts give the 
mortgagees the privilege of requiring 
insurance coverage other than fire, 


Report from Yonkers 


The response to letters sent out by 
the Yonkers Savings Bank urging 1,827 
mortgagors to purchase bombardment 
insurance, with the policies to be filed 
with the bank, has been “considerable,” 
according to a round-up on savings bank 
activities conducted by the New York 
State Savings Banks Association. 

“To date there are not many actual 
policies on file, but about 100 written 
replies have been received stating that 
insurance has been placed,” the Yonkers 
Savings Bank reported. “In addition, 
there has been a large volume of tele- 
phone calls and inquiries at the bank. 
At the present a follow-up is_ being 
prepared. 

“For the most part, the attitude of 
mortgagors has been a cooperative one. 
The question most frequently asked is: 
‘Do I have to purchase this insurance?’ 
The bank attempts to answer this by 
calling attention to the exclusion in the 
fire insurance policy under war condi- 
tions and pointing out that it is the 
mortgagor’s duty to himself and the bank 
to protect both parties in the situation. 

“The question of the bank’s participat- 
ing in payment of the premium has 
arisen more than once in connection 
with income property, but so far has 
been answered negatively. The bank has 
not placed any blanket coverage on 
mortgaged premises.” 

The Dry Dock Savings Institution got 
in touch with each of its 2,200 mort- 
gagors before July 1, and to date about 
80% have responded favorably, about 
500 policies already have been received, 
and 1,000 additional have been applied 
for. Only six mortgagors of this insti- 
tution refused to take out bombardment 
coverage. 

The Dime Savings Bank of Brooklyn 
wrote to each of its 20,250 mortgagors 
about the importance of war damage in- 
surance. To date about 50% have re- 
sponded to the letter, and of the 10,000, 
only fifty have advised that they would 
either not protect the bank’s interest 
or would pay only half of the premium. 
The bank has on file 1,700 policies total- 
ing $17,000,000. On its own premises 
and contents it has $4,442,400 bombard- 
ment insurance. 


Bowery Savings Bank 


At the Bowery Savings Bank notices 
were sent to about 7,000 mortgagors, 
of whom about 4,000 replied, while 770 
policies have been received to date. 
Follow-up notices have been sent out. 

War damage insurance has_ been 
placed on a temporary binder covering 
all properties where mortgages are equal 
to or in excess of $100,000, which mort- 
gages comprise more than 60% of the 
dollar value of the bank’s mortgage 
portfolio. As policies covering these 
properties are received from the mort- 
gagors, they are eliminated from the 
binder. 
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(Continued from Page 71) 
all days Mr. Macready needed a helper, 
for his head was swathed in bandages. 
He could gaze out of his face only 
through the thinnest of slits. But he 
managed to carry on in a manne, 
thing like this: 
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Curwood, go, Johnny Swift, Supper was well under way and the 


Charley Dickens and Bert Russell. 

“Must be a lot of building going on 
all at once,” Macready told a customer 
about eleven o’clock. “I’ve been busy 
all morning, so busy there’s a pounding 
going on in my head, and I wasn’t feel- 
ing so well anyhow.” 

There was a lot of pounding gbing 
on, but it was in the lot next door, 
where three hundred and fifty Camp 7 
loggers were building a new house for 
Widdy Hafferty. Pike was suspected 
that day of having once been an archi- 
tect, so neatly did the house shape up. 
It was a spacious, comfortable dwelling 
that was easily more than, half built by 
noon, with a score of Camp 7 experts 
beginning to slap on shingles. 

As the Camp 7 cooks began to dish 
out food to the loggers and bystanders 
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paintbrushes. “I think I’ve sold sixty 
brushes,” Jock said wearily. ‘There 
seems to be a lot of painti n 


ail at once.” 
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throngs of loggers and citizenry were 
pretty quiet, with their mouths full of 
pie, cake and some of the fifty gallons 
of ice cream that the town creamery 
had donated. 

Then Pike made a speech. “J. K. 
Malone, our boss, felt sorry for Mrs. 
O’Hafferty, who had everything burnt 
up. He asked us loggers to come down 
from Camp Seven and fix her up a 
house.” There was a commotion at the 
farend of the gathering, but Pike went 
on, “And not only must we thank him 
but also the townspeople generally for 
all the inside fixings they give. This is 
probably the only town in the country 
where a thing like this could ’a’ hap- 
pened, and I ’spect there ain’t another 
man alive like J. K. Malone.” 

As he spoke, a somewhat bruised and 
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which the plumbing v 

“Tf J. K. Malone can give the lum- 
ber for the house, we can help Widdy 
too,” was the byword, and at a farmer’s 
suggestion that he bring down a dozen 
chickens, a small chicken coop sprang 
magically into existence. 

By four o’clock Jock Macready was 
doing a rushing business in paints and 


as I enjoy giving it to her.” 


There was much happy celebrating 
in the poolroom that evening by those 
who could squeeze in; and those who 
couldn’t, squeezed into other places. 
Joe Maufree squeezed into the pool- 

* room and found Pike Pohlman. 

























YOU don't have to 
learn the hard way! 
It took a Pearl Harbor to con- 


vince some of us that we had 
enemies — 





It took a Normandie to con- 
vince some that precious war 
facilities need special protection. 


It takes a serious loss to con- 
vince some people of the need 
for adequate insurance pro- 
tection. 





Insure through a 
Fidelity & Casualty 
Agent 


Today, with your time and 
your property more valuable to 
you than ever — it is imperative 
that you consult a competent 
agent or broker and learn what 
proper insurance can do to 
guard you from serious loss. 


He is trained and experi- 
enced in the preparation 
of policies to meet your 
individual requirements; 
he is always available to 
advise and serve you in 
the event of loss; he 
represents a company of 
this strong, capital stock 
group which has paid out 
more than $1,150,000,000 
in claims since 1853. 


There’s a Fidelity & Casualty 
Company representative near 
you. Consult him, so you won't 
have to learn the hard way. 


helidelityand (@sualty (mpany 


of New York 


A Member Company of 


THE AMERICA FORE INSURANCE AND INDEMNITY GROUP 


FRANK A. CHRISTENSEN 


BERNARD M. CULVER Vice President 


President comprising the following companies 
THE FIDELITY & CASUALTY CO. 


THE CONTINENTAL INSURANCE CO. FIDELITY-PHENIX FIRE INSURANCE CO. 
NIAGARA FIRE INSURANCE CO. AMERICAN EAGLE FIRE INSURANCE CO. 


FIRST AMERICAN FIRE INSURANCE CO. MARYLAND INSURANCE CO. 














Glens Falls Forty Years With the 
Schlesinger-Heller Agency of Newark 


Agency of 31 
yesterday 


The Schlesinger-Heller 
Clinton Street, Newark, N. J., 
completed forty years’ representation of 
the Glens Falls Insurance Co. This was 
the first company in the office so that 
July 23 likewise marks the agency’s for- 
tieth anniversary. Today there are eight 
leading groups in the agency and nearly 
all the companies have been represented 
more than twenty years apiece, in itself 
a definite tribute to the efficiency, in- 
tegrity and loyalty of the office. 

The Insurance Co. of North 
entered in 1909, the Queen for automo- 
business in 1911 and fire in 1926, 
the Union Assurance in 1919, Continental 
in 1921, Home in 1924 and National Union 
in 1935. The Maryland Casualty has 
been represented for casualty lines con- 
tinuously since 1915. 


E. W. West Appointed Schlesinger 


America 


bile 


E. W. West, now chairman of the 
board of the Glens Falls, was a fieldman 
in New Jersey forty years ago. Seek- 
ing a good connection for the company 


he selected Louis Schlesinger, prominent 
estate operator, as a likely agent. 
The appointment was made on July 23, 
1902, and within less than a year Mr. 
Schlesinger, who is still in business, 
found his insurance sideline growing 
could not personally supervise 
real estate and insurance de- 


real 


so 
fast he 
both the 
partments. 

To him was recommended by William 
H. Guerin of the old Merchants of New- 
ark a young man by the name of Frank 
B. Helier, who had had some insurance 
experience but at the moment was serv- 


ing as a traveling salesman for Leb- 
kuecher & Co., silversmiths. Heller had 
a strong desire to return to insurance 


as he did not enjoy long and tedious 
trips away from home. Mr. Schlesinger, 
interviewing young Heller, was impressed 
by his ambition and aggressiveness and 
on October 5, 1903, the latter joined 
Mr. Schlesinger with the task of taking 
charge of insurance. 

The original salary offered Mr. Heller 
was $17 a week, considerably less than 
he had been receiving with the jewelry 
organization. However, he saw the pos- 
sibilities of expanding the insurance 
agency and had confidence that the mon- 
etary sacrifice was temporary. Faith in 
his own ability was not misplaced. For 
years his motto has been “Beat Yester- 
day.” Today at the age of 64 Mr. Hel- 
ler appears as active and aggressive as 
a man twenty years his junior. He is 
one of the leading local agents of New- 
io and has had a long career of con- 
structive participation in insurance, civic 
and fraternal organization work in New- 
ark and that general part of New Jersey. 

In 1903 the agency was located at 749 
Broad Street, Newark, moving next to 
the Union Building at 9-11 Clinton 
Street. When the Union Building in- 
terests (of which Louis Schlesinger was 
a part owner) erected the Essex Build- 
ing at 31 Clinton Street the agency 
moved into 


ground floor quarters there, 


HELLER 


FRANK B. 


where it has remained to the present 
time. 
Officers of Agency 

Several years after 1903 the insurance 
department of the Schlesinger business 
became known as the Schlesinger agen- 
cy and subsequently changed to Schles- 
inger-Heller Agency. Mr. Schlesinger is 
today president, Mr, Heller vice-presi- 
dent and treasurer and Richard J. Crock- 
er secretary. Mr. Crocker has been with 
the office nearly thirty years, joining on 
July 3, 1911, after serving his apprentice- 
ship in fire insurance with the Newark 
Fire. The agency writes all lines except 
life insurance and prides itself on being 
a multiple-line office. Premium income 
is large and contrasts sharply with the 
small amount of business done forty 
years ago. 

Mr. Heller, who has been responsible 
for the steady growth of the agency and 
for its high place among Newark pro- 
duction offices, is a native of Newark. 
He was born there on May 12, 1878, one 
of a family of eleven children. He was 
educated locally and graduated from high 
school at an early age. His insurance 
career was launched in 1894 when he 
secured a job for $2.50 a week with 
Henry F. Trimpi, then an agent at 756 
3road Street for several fire companies 
and later an adjuster for the Automobile 
of Hartford. 

After two years learning the funda- 
mentals of insurance young Heller joined 
the Merchants Fire of Newark, advanc- 
ing to become assistant manager of the 
city department under the late Richard 


S. Steadman. However, the Merchants 
went out of business, being reinsured 
by the National of Hartford, and Mr. 


Heller then made his connection with the 
firm of silversmiths. 
Prominent in Organization Work 
While today Mr. Heller keeps down 
the number of outside business responsi- 
bilities he has served in the past as 











ines Will Meet i in 
Chicago in September 


PALMER HOUSE HEADQUARTERS 


National Association of Insurance 
Agents Sets September 21-24 for 
Its Annual Convention 


The forty-seventh annual convention 
of the National Association of Insurance 
Agents will be held at the Palmer 
House, Chicago, September 21-24. An- 
nouncement of the decision to meet in 
Chicago was made in New York this 
week while the officers and members 


of the executive committee were in ses- 
sion. 

Chief topic before the convention will 
be the insurance problems precipitated 
by the war and the conduct of insurance 
agencies to conform to the war effort. 
Officers express the hope that every 
local board will send at least one repre- 
sentative. If this objective is realized, 
there will be over 700 local board repre- 
sentatives present, in addition to the 
state association officers and_ national 
councillors who are expected to attend. 

Discussions on the War Damage Cor- 
poration will occupy the leading place 
on the program and one entire session 
of the Chicago convention will be given 
over to a seminar on this subject. 

Session on Federal Program 

Another full session will be set aside 
for the study and discussion of Federal 
Government undertakings, apart from 
the war damage undertaking. Phases of 
Governmental activity which specifically 
touch on insurance, such as the War 
Department rating plan, Defense Plant 
Corporation, Army and Navy Post Ex- 
changes and operations of other Gov- 
ernment agencies will be considered. 

The objective of this session will be 
to establish harmony between the Fed- 
eral Government and the insurance 
agents in order that complete coopera- 
tion may be accomplished on projects 
and plans essential to victory and an 
understanding reached on the post-war 
economy. 

The third phase of the Chicago con- 
vention will deal with war activities in 
which insurance agents are directly con- 
cerned, such as fire and accident pre- 
vention, war bond sales, participation 
in the civilian defense program, etc. 

The fourth feature of the program 
will be the carrying on of intensive 
studies begun at the mid-year meeting 
in New York in April, concerning the 
problems of production and _ financial 
management that confronts insurance 
agents in the war emergency. 





president of the Underwriters Protective 
Association (Newark Salvage Corps), of 
the Newark Board of Fire Underwriters, 
of the Fire Insurance Society of Newark 
and of the Reciprocity Club of America. 
He has been treasurer of the Casualty 
Underwriters Association of New Jer- 
sey and was secretary and a governor 
of the Newark Athletic Club. He has 
been active in the New Jersey agents’ 
association and recently for two years 
was chairman of the National Associa- 
tion of Insurance Agents on the com- 
mittee on cooperation with credit men’s 
associations. Mr. Heller’s career has 
been closely interwoven with the insur- 
ance history of Newark for over forty 
years and his influence, strongly felt, 
has been definitely on the constructive 
side. 

Discussing this week the war’s effect 
on insurance in Newark, Mr. Heller said 
that there has not been the tremendous 
growth in premium volume such as oc- 
curred in 1917 and 1918. In the last 
war great stocks of war materials were 
stored in the New York and Newark 
areas awaiting shipment abroad, or dis- 
tribution to other parts of this country. 
Today the flow of goods is so rapid, 
because of priorities and other factors, 
that there is no large concentration of 
values in this general district. As a 
result the insurance premium volume in 
Newark has changed little since last 
December. 
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200 Illinois Producers 
Attend Sales Gatherings 


Over 200 independent Chicago brokers 
and downstate Illinois agents attended 
the three all-day sales sessions held last 
week by the American Automobile of St. 
Louis. The downstate meetings were 
held at Bloomington and Rockford. The 
meetings were arranged by E. D. Loring 
resident vice- president in charge of the 
company’s Chicago branch. Three meet- 
ings are being arranged for other down- 
state Illinois cities and in Iowa to be 
held in the near future. The meetings 
were in charge of Ray Beech, superin- 
tendent of production at the company’s 


home office. He was assisted by Mr, 
Loring, N. J. Perrin, assistant manager 
at Chicago, and Pau! S'mmons, surer- 


intendent of the liability department at 


Chicago. 





ue Brokers’ Officers 


The Board of Insurance Brokers of 
the Bronx has elected George J. Wer- 
ner as president. Other officers are as 
follows: First vice-president, Leonard 
S. Blecker; second vice-president, Law- 
rence Klosk; treasurer, Arthur W. 
Cahn; secretary, S. A. Trattner; coun- 
sel, Alfred Krasner; directors, Bernard 
Bernstein, Edward Cahn, Morris Cooper- 
stein, David A. Carr, Joseph M. Gold- 
farb, Irving N. Nason, Frederick J. 
Schwartz, Benjamin Silverman and Nel- 
son J. Muller. 


Bell Agency Anniversaries 


The E. A. Bell Agency of Strouds- 
burg, Pa., last week observed three an- 
niversaries. The Insurance Co. of the 
State of Pennsylvania honored the of- 
ficers and employes of the agency at a 
dinner and presented the agency with a 
plaque commemorating forty years’ rep- 
resentation of the company. 

Last week also marked the completion 
of fifty years in insurance by Mrs. C. F. 
Bell Holmes, president of the agency, 
and also the sixty-fifth anniversary of 
the agency’s founding by her father, 
Edwin A. Be 





TURPIN GOES WITH STECKLER 

George Turpin, who has been in the 
local agency business in Shaw, Miss. 
for the past fourteen years, has been 
appointed Mississippi special agent for 
Henry A. Steckler, Inc., general agents 
of New Orleans. Mr. Turpin is a grad- 
uate of the University of Mississippi and 
is well known in the state. He will make 
headquarters in Jackson. 





DETROIT SCHOOLS INSURED 


The Detroit Board of Education, 
through C. T. Anderson, assistant secre- 
tary, placed $23,793,380 ‘of war risk in- 
surance through the Detroit Association 
of Insurance Agents. Twenty-five build- 
ings and equipment valued at $500,000 
or more each, were covered including 
Wayne University. A year’s premium 
amounts to $14,276. 
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. great as a soldier... 


Born AuGust 7, 1742 at Potowomut, 
Warwick, Rhode Island, Nathanael Greene 
was permitted only an elementary educa- 
tion but trained, like his brothers, to work 
at the old forge mill. In spite of this scant 
formal schooling, Nathanael educated him- 
self to the point where for relaxation he 
read the Latin poets in the original by 
the light of the camp fire. When about 32 
he married Kitty Littlefield of Block Island. 
and 


had a buoyant influence upon 


She, who was “singularly lovely . . . 
animated,” 
Greene, especially during difficult military 
days. General Greene loved to watch her 
dancing with his dear friend and fellow 
officer, “Mad Anthony” Wayne, “while the 
two of them flirted desperately. 
winter of 1778 George Washington 
“four hours with Mrs. Greene 


a 


In the 


danced for 
without once sitting down.” 


Patel 
oe 
-s ‘ 











Invitation in Greene’s handwriting to bis 
wedding with Catherine Littlefield, which took 
place at the bome of bis cousin, Walliam. Greene 


Fes fa | 


At the news of fighting, Nathanael left 
for Boston and was placed in charge of 
troops after evacuation by the British. 
Active in the defense of New York, then 
with Washington at Trenton, and finally 
as commander of the Southern army, 
Greene evidenced true genius as a soldier, 
strategist and technician. After the War, 











immaculate as a friend...‘ 





Greene's birthplace in Warwick, Rhode 


for his great service in the cause of Inde- 
pendence, Georgia made a present to 
Greene of one of its finest plantations, 
Mulberry Grove; and because of his known 
affection for his brilliant friend, gave the ad- 
joining plantation to Wayne. Greene took 
up his residence at Mulberry Grove late in 


1785 and the following June 


A New England Blacksmith became a Southern Hero 


“If thee must engage in this carnal warfare in defence of thy country, 


never let me hear of thee being wounded with thy back to the enemy.” 
This is the stern admonition Mary Mott Greene is said to have given 


her son, whose Quaker ancestors helped establish Rhode Island. 





Tsland, showing the forge in the foreground 


A few years after her husband’s death Mrs. 
Greene gave shelter to a friend of the 
family tutor, a Yale graduate named Eli 
Whitney who had come south but was dis- 
appointed in not getting a teacher’s posi- 
tion. At Mulberry Grove, with the aid and 
encouragement of Mrs. Greene, Eli Whitney 
conceived and completed his 





He 
was buried in Savannah, in the 
cemetery of Christ Church. No 
tablet was erected and, pecu- 


died there of sunstroke. 


liarly, the whereabouts of 


Greene’s burial plot became 
obscure, then lost; and it was GREAL EXTILE 
not until 1901, 115 years after 
his interment, that his remains 


were discovered and identified. 
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at Mulberry Grov 


cotton gin. The house at Mul- 
berry Grove remained stand- 
ing until the year 1864 when, 
lying in the path of Sherman’s 
army, it was destroyed in the 
March to the Sea. Q The Home, 
through its agents and brokers, is 
America’s leading insurance pro- 
of Homes 
the Homes of American Industry. 


tector American and 


to Eli Whitney 


¢, Ga., in 1940 
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Conflagration Risks Analyzed By 
N. F. P. A. in Study of Past Fires 


Conditions Which Have Made Past Conflagrations Possible 
Exist Today to Large Extent, Aggravated by 
Danger of Air Raids 


Due to the increased fire hazards 


which have been created as a natural 
consequence of the all-out war effort in 
the National 
on Association, in its Quarterly, has 
published an article on conflagrations in 
1914. The 


infrequency of conflagrations 


this country Fire Protec- 


(America since article says 


hat the 
in any one locality tends to give munici- 
pal officials as well as the public a false 
The 


resulting 


sense of security. possibility of 


tragic consequences from a 
makes it 


especially now, that in every community 


widespread fire imperative, 
attention be given to elimination of con- 
ditions which may breed a conflagration. 
In view of the great importance today 
of curbing fire hazards extracts from 
this article are given as follows: 

The danger of a wide-spreading fire, 
commonly termed a conflagration, exists 
in varying degree in practically every 
city and town in the United States and 
The record of the 
conflagrations occurring in 


Canada. following 
principal 
these two countries since the burning of 
Salem, Massachusetts, in 1914, serves to 
call attention to the importance of the 
conflagration as perhaps the most serious 
fire waste. A 
single conflagration can exceed in fire 
loss the total annual loss for a year and 
can have most disastrous consequences. 


element in the national 


Conflagration Risks Today 

The conditions which have made past 
conflagrations possible exist today to a 
large extent, accentuated by the pos- 
sibility of an incendiary bombing attack. 
\lthought modern protective equipment 
and improved construction are gradually 
reducing the likelihood of one, a combin- 
ation of unfavorable circumstances, such 
as drought conditions, interruption of 
water supplies, or a series of simultan- 
eous fires, set either accidentally or by 
air attack, can produce devasting results. 

There is no universally accepted, exact 
definition of a conflagration. Some 
authorities have listed as such all fires 
causing more than a specified amount of 
loss, irrespective of the number of build- 
involved. However, the general 
practice is to apply the term only to fires 
extending over a considerable area and 
destroying numbers of buildings. Fire 
in a group of buildings all belonging to 
a single industrial plant is not usually 
considered a conflagration even though 
the area and values involved may be 
considerable. This record is limited to 
the special type of fire commonly re- 
garded as a conflagration and excludes 
individual fires regardless of their mag- 
nitude. Likewise, forest fires have not 
been included except in instances where 
they spread to and destroyed built-up 
communities, because they present a 
problem outside the scope of this treat- 
ment 

One table ] 


ngs 


ists seventy-nine conflagra- 
occurred in the United 
Canada since the burning 
Massachusetts, on June 25, 
1914. These have been selected as the 
outstanding conflagrations during this 
period, considered on the basis of char- 
acter and extent, as well as amount of 
loss. Lessons of value in modern fire 
protection have thus been suggested in 
both text and illustrations. Many of the 


tions that have 
States and 


of Salem, 


fires analyzed occurred in’ small com- 
munities, and while not given national 
prominence were nevertheless major 
catastrophes to the particular locality 
concerned. Numerous group fires, often 
popularly referred to as conflagrations, 
have not been included. 

The factors listed as responsible for 
the conflagrations in this record are 
those contributing to the spread of fire 
beyond the building or immediate area 
of origin; a conflagration has not been 
considered as such until it was spread- 
ing through a group of buildings beyond 
control. For this reason, the cause of 
the fire in the building or origin and its 
extension from the incipient stage to 
involve the entire building are not dis- 
cussed here. Large area buildings of 
combustible construction, often with 
highly combustible contents, and without 
automatic sprinkler protection, have been 
primarily responsible for a large num- 
ber of extensive fires. The removal of 
such structures or their complete pro- 
tection by automatic sprinklers might 
to a notable degree eleminate the danger 
of city conflagrations. 

Characteristics of Conflagrations 

Conflagrations have been of three gen- 
eral types. These are: fires starting in 
hazardous occupancies or fire breeders 
in congested sections and which spread 
over a constantly widening front before 
adequate resistance can be organized; 
fires occurring in residential sections 
which spread beyond control due to com- 
bustible construction, wooden shing!e 
roofs, and inadequate protection facili- 
ties; and those resulting from extensive 
forest and brush fires entering a city 
over a wide frontage. 

Conflagrations create terriffic drafts. 
The heated air and gases rise and air is 
drawn in from the sides of the burning 
area so rapidly that a high wind is 
often reported by near-by observers 
while the air is relatively calm a few 
miles away. Frequently large pieces of 
burning material are carried aloft in 
several directions and start numerous 
other fires. Heated gases of combustion 
have been known to travel for surprising 
distances and then burst into flame, 
spreading the fire quickly. In addition, 
conflagrations extend horizontally by 
means of radiated waves of heat. Ex- 
posed buildings ignite before any fire 
reaches them directly. This fact makes 
exposure protection of utmost import- 
ance in combating conflagrations. 

There is a popular fallacy that water 
may increase the intensity of conflagra- 
tions, on the theory that the tremendous 
heat may break up water into its con- 
stituent elements, hydrogen and oxygen, 
the hydrogen subsequently burning to 
increase the intensity of the fire. It has 
never been conclusively established that 
such dissociation of water occurs in con- 
flagrations, and if it does the burning 
of the hydrogen cannot produce anv 
more heat than was absorbed from the 
fire in the process of dissociation. 

Conflagrations do not usually confine 
themselves to one fire area, but start 
many blazes in advance by means of 
flying brands. This is particularly true 
in cities where wooden shingle roofs are 
permitted. Firemen in such cities usually 
find, at ‘a time when their full force 
should be concentrated on the main fire, 
that a large number of other fires have 
started over a wide area, often resulting 
in complete overtaxing of the fire pro- 
tection facilities. 


Fighting Conflagrations 


Conflagrations differ from ordinary 


fires in their spread, and fire officials 


should study factors which have caused 
them in the past, together with the man- 
ner in which they were fought, and apply 
this information to local conditions. 
Comparatively few firemen have had ex- 
perience in fighting conflagrations, and 
when one occurs they are frequently not 
prepared to meet it. Los Angeles and 
other progressive fire departments have 
prepared detailed plans for conflagra- 
tions or other major disasters. These 
plans contain provisions for mobilizing 
all units which are available and assign- 
ing specific functions to each. Besides 
fire-fighting forces and study of avail- 
able auxiliary sources of water supply 
such organization plans include units 
to deal with public health; methods of 
communication; law and order; public 
utilities, such as water, gas, electrical, 
and street departments; and units to 
provide food, shelter, and other vital 
relief. It will be found in a time of 
disaster that coordination of these vari- 
ous activities may be very difficult. How- 
ever, in any well-organized community 
each department will automatically per- 
form its own functions. Planning is 
chiefly necessary to provide for needed 
emergency equipment and to inform each 
agency as to what details it must cover. 
Fire Departments 

Except in very large cities, it is im- 
possible to maintain a fire department 
large enough to combat properly and un- 
aided even a minor conflagration. Plans 
should be made in advance for a syste- 
matic mobilization of substantial outside 
aid. In such an emergency communica- 
tion systems are greatly overtaxed and, 
unless arrangements have been made 
in advance, great delays in obtaining 
help inevitably result. All resources 
should be utilized. . 

The use of dynamite is often men- 
tioned in connection with conflagrations. 
It should be used only by explosive ex- 
perts as a last resort and as an admis- 
sion of failure to control the fire by 
other methods. The use of dynamite 
makes it necessary to stop other fire- 
fighting operations in the vicinity. A 
partially demolished building is more 
hazardous than one which is intact. An 
explosion may break windows, and water 
and gas pipes in the area, thus aiding 
the fire. Only in cases where water 
supplies are completely interrupted, such 
as when an earthquake precedes the fire, 
can the use of explosives prove justi- 
fiable. 

Forecasting Conflagrations 

Fire protection engineers are able to 
prophesy as to where conflagrations are 
most likely to occur. Among the con- 
ditions which invite widespread destruc- 
tion by fire are congested areas lacking 
fire cut-offs and exposure protection, 
hazardous occupancies without proper 
protection, dilapidated fire breeding 
structures, and wooden shingle roofs. 

Once the hazardous areas have been 
located and identified, it should be real- 
ized that certain weather conditions may 
develop any fire into conflagration pro- 
portions. “Tests indicate that serious 
fires will occur most frequently when 
there is a deficiency of moisture in the 
air. A long dry spell with low humidity 
prepares combustible roofs and expo- 
sures for ignition, while high winds in- 
crease the rapidity of spread of fire. 

Prevention of Conflagrations 

It is doubtful if the possibility of con- 
flagrations and serious group fires will 
be entirely eliminated, particularly in 
the older cities, but the best authorities 
agree that it can be very much reduced 
without any great financial burden. 
Systematic city planning and zoning is 
becoming recognized as a means of pre- 
vention of future conflagrations. The 
segregation of hazardous manufacturing 
operations and removal of particularly 
dangerous structures from congested 
sections, provision for wide streets and 
park areas to facilitate fire fighting and 
serve as fire breaks, and isolation of fire 


alarm central stations are among the 
important items in a comprehensive city 
plan. 

Other means of reducing the con- 


lagration include: 
(1) Requirements for a high standard 
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of building construction for all buildings, 
particularly in high value districts, by 
means of an adequate, strictly enforced 
building code. 

(2) The elimination of wooden shingles 
and other combustible roof coverings by 
means of a suitable ordinance. : 

(3) Adequate exposure __ protection 
wherever communicating fires are likely, 
including openings in fire-resistive build- 
ings. Methods of protection include 
outside open head sprinkler protection 
for all wall openings, blank walls with 
adequate parapets above the roof for 
serious exposure hazard, extensive use 
of wired glass, metal frame window pro- 
tection and shutters. Experience has 
shown that for serious exposure fires 
more than one form of protection is 
desirable. Wired glass windows and 
shutters must be closed to be effective. 

(4) Conflagration breeders, the term 
for very dilapidated structures and those 
in which especially dangerous enter- 
prises are carried on, are easily detected 
and should not be tolerated in_ high 
value districts. Buildings which have 
served their usefulness and are in a 
state of disrepair should be condemned 
and removed. 

Sprinklers 

(5) General use of automatic sprink- 

lers, particularly in high value districts 


and hazardous occupancies. Numerous 
fires are on record where sprinklers 
have prevented severe exposure fires 


from developing into conflagrations. _ 

(6) Improved public water supplies, in- 
cluding elimination of small and dead- 
end mains. Developing auxiliary sources 
of water supply, such as ponds, brooks, 
and canals, by providing accessible loca- 
tions from which fire department pump- 
ers can take suction. 

(7) Greater fire department efficiency, 
including improved apparatus, especially 
in the form of heavy stream equipment, 
better training of firemen and increased 
manpower where necessary for efficient 
operation. 

(8) A complete municipal fire alarm 
system to provide for the handling of all 
alarms and the dispatching of apparatus 
without the necessity of dependence 
upon public telephone facilities, which 
are invariably severely taxed during 
emergencies. Automatic fire alarm 1n- 
stallations in hazardous properties, with 
arrangements for the prompt response 0 
the fire department, will make for the 
control of fires before they reach a stage 
where they may overtax available fire 
protection equipment. ‘ 

The most destructive conflagrations 
listed by the N.F.P.A. since 1914 1n- 
clude the following: Salem, Mass., 1914 
$14,000,000 loss; Paris, Texas, 1916, $ll- 
000,000 loss; Minnesota forest fires, 1918, 
$25,000,000 loss; Astoria, Ore., 1922, $10; 
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with damage running to as 
¢100,000, yet classed as conflagrations. 
The following table lists fires since 1914 
with losses $3,000,000 or 


but not classed as conflagrations : 


reported at 


more, 


te Location 
a Jersey City, N. J. 














Comprehensive Endorsement 

It is reported that the War Damage 
Corporation has in preparation a com- 
prehensive form of endorsement to care 
for change of location in property, 
change of address of the insured or loss 





Description Estimated Loss 


Black Tom Disaster, R.R. terminal. . $22,000,000 


1917 Kingsland, N. J. Munitions Pant <..<cccccdsencnasass 12,000,000 
1918 St. Louis, Mo, Government warehouse ............. 3,000,000 
1918 Morgan Station, N. J. ManiHGnS DIANE ons cc cass giecsecnns 5,000,000 
1919 Cedar Rapids, Iowa Sasi SAGIOEW occ c- knee ccnunt wens 3,000,000 
1921 Warner, N. J. GHP SEMNGEY 2c ecuccsk co cccee cucu 3,000,000 
1922 New Orleans, La. Wharves, U. S. Army Supply Base 4,500,000 
1925 Beaumont, Texas SDS Soi cena ete bane tdacs eenunee 3,500,000 
1925 New Orleans, La. Wharves and warehouses 4,000,000 
1926 San Luis Obispo, Calif. CHE <SESGENOUNS Ss ccicieoccaveucesacenoeet 8,265,000 
1926 Brea, Calif. OW SESENVONS  cccuccdecaucccouedwnas 3,600,000 
1926 Lake Denmark, N. J. Arsenal €xplosiOn: (0... dsseseaceass 75,000,000 
1929 Hollywood, Calif. Piles, TAWOtMOLY’ <o42 5-052 es screenees 3,145,000 
1931 Buffalo, N. Y. PEIN a niratinwss uso Giientoe Commarea: 5,032,000 
1933 Tillamook Co., Ore. BORE SE: MNO? acco chore 0 wwe cea teaceeans 10,000,000 
1937 Lakehurst, N. J. Zeppelin Hindenburg ............... 3,750,000 
1942 New York, N. Y. U.S.S. Lafayette (Normandie)....... ? 60,000,000 


Principal Causes of Losses 
The following table lists the principal 
factors contributing to conflagrations in 
the United States and Canada 
1914, not including combustible construc- 


since 





payee, correction of error in description 
and other needs for endorsement. This 
form will be applicable when such needs 
are not cared for by the W.D.C. Form 
No. 8 (Reduction of Insurance), W.D.C. 
Form No. 9 (Additional Insurance) or 
W.D.C. Form No. 10 (Change of Loss 





tion or contents which contribute to Payee or Insured). These forms will 
every fire: be distributed in a few days, it is said. 
Number of Times 
Factor Contributing 
PP Wiloeden) -SiniGles 8008S 5 ccc ame te thew a sewet eels vn Sana 38 
2 Inadequate water distribution syst€m® <<ci6ci.ccscccccnsceccccscous 30 
3 Wind velocity in excess of 30 mph. or “high” ..0...2.0.....00028 27 
ANAK GF CXPOSUre DLOLCCHOMM 20552 vs kc adda Sete can eet eceae seen 20 
S Inadequate’ public ProOteCtiOn —....c.iccncs sacs se mo racenereakes neces 17 
6 Unusually hot or dry weather conditions .........6.6ccnccsecececess 11 
7 Congestion of hazardous occupancies difficult of access 
POV PREG IE OIAGERE oe goer cle con See arene are Soroka arte Wee UR eels 10 
Ber elavit GICOVGES OF TEE’ 5 <cicecie sc. cx'ce ce cuteee cus delncecenewencens es 8 
} ‘Rorest or brush fice entered! tOwa 2.66.00 e Siac bs cee ven veenvesnees 8 
10 Private fire protection failed or inadequate ......6. 0c cccecvececccs 7 
Me ela iy -RCth aidei a. Fes has ca sores se ceene suin da oeuecucceweeen 5 
12 BRO CHVE TENG fiom oc ccleats cco ae ccciste be -cweeree sae see ecean. 4 
13 Failure of water pumps or breakage of pipes ..........cccccceccces 4 
ia bare cdesarimcnt at Other HGS: oc. sickened kc cvadicovuacrawnnnemeadne’ 4 
15 Fire spread through inaccessible open spaces under piers or buildings 4 
Ide Witter GONUIIONS SEVELE: co scc. ws cacc conn cac cence viewicenewexneswees 3 
7 "Basthieiiake, ToOdS. HUSICAle, CC: 2 ic. cece cance cateeovecvacnus aneas 2 
18 Hose couplings or hydrant connections not standard ............... 2 
19 ‘Cotton, rags, etc., stored outside of Buildings 2... 6c.ccscevnccvnss 1 





Course in Insurance 
By Correspondence 


PA. STATE COLLEGE INSTRUCTION 





Outline of Fire, Marine, Casualty and 
Surety Studies; Departmental Re- 
quirements Declared Satisfied 
The Pennsylvania State College, State 
College, Pa., has sent out a bulletin of 
its correspondence instruction division. 
Described among other things are its 
courses in fire and marine insurance and 
casualty insurance, fidelity and surety 
bonds. Also courses in salesmanship, 
business law, accounting, including man- 

agerial accounting. 

Outline given of fire and marine insur- 
ance course is this: 

Outline: Nomenclature, insurance car- 
ners, the liability risk, the low of con- 
tracts, the insurance contract, reinsur- 
ance, Pennsylvania insurance laws, the 
functions of fire and marine insurance, 
the fire insurance contract, the risk as- 
sumed under the policy, policy endorse- 
ments in fire insurance, related fire 
losses, special and allied fire lines, ad- 
Justment of fire losses, clauses limiting 
the insurer’s liability, the reserve in fire 
insurance, fire insurance rates, fire pre- 
vention, marine insurance defined, the 
Marine insurance policy, types of marine 
losses, inland marine insurance. 

High school education is desirable, but 
mature persons of less formal education 
should be able to undertake the study. 
Textbook: J. H. Magee, “General In- 
Surance,” Business Publications, $4. 


Fee: $13.60 for 2 points; $18.50 for 3 
points. 17-24 lessons and an examina- 
tion. 2-3 points. 

Outline of casualty 
follows: 

Com. 27C. Casualty Insurance, Fidelity 
and Surety Bonds 

Outline: Nomenclature, insurance car- 
riers, the liability risk, the law of con- 
tracts, the insurance contract, reinsur- 
ance, Pennsylvania insurance laws, auto- 
mobile insurance, automobile liability in- 
surance, aviation insurance, workmen’s 
compensation, theft coverages, accident 
and health, miscellaneous casualty cov- 
erages, what suretyship is, credit and 
title insurance, fidelity bonds, judicial 
bonds, contract bonds, miscellaneous 
surety bonds. 

High school education is desirable, but 
mature persons of less formal education 
should be able to undertake the study. 
Textbook: J. H. Magee, “General In- 
surance,” Business Publications, $4. 
Fee: $13.60 for 2 points; $18.50 for 3 
points. 17-24 lessons and an examina- 
tion. 2-3 points. 


Note: 


and surety is as 


The two insurance subjects above 
satisfy the educational requirements of the 
Pennsylvania Insurance Department for  eligi- 


bility to take the insurance broker’s license ex- 


amination. 
_ Since the first part of the two subjects is 
identical a student who has completed either 


subject may enroll for 2 points in the other sub- 
ject at a fee of $14.50. 


OLIVER DIES AT ST. LOUIS 

Howard Oliver, 53, insurance agent of 
St. Louis, collapsed and died on the 
sidewalk in front of his home, July 15. 


Commerce Chamber 
Committee Appointed 


SIXTEEN EXECUTIVES NAMED 





Members Include Representative Insur- 
ance Leaders from Stock and 


Mutual Fields 





Members of the insurance committee 
of the Chamber of Commerce of the 
United States, announced this week by 
Eric A. Johnston, chamber president, 
comprise sixteen outstanding executives 
of the industry. 

The chairman is James L. Madden, 
vice-president, Metropolitan Life. Others 
on the committee are: Herman A. 
3ehrens, chairman of the board, Con- 
tinental Casualty, Chicago; Elbert S. 
3righam, president, National Life, 
Montpelier, Vt.; Harold V. Smith, presi- 
dent, Home of New York; Esmond 
Ewing, vice-president, Travelers Fire, 
Hartford; John M. Thomas, president, 
National Union Fire, Pittsburgh; Wil- 
liam D. Winter, president, Atlantic Mu- 
tual, New York; William E. McKell, 
president, New York Casualty. 

John L. Clarkson, Bartholmay & Clark- 
son, Chicago; Marshall B. Dalton, presi- 
dent, Boston Manufacturers Mutual Fire 
of Boston; Chester O. Fischer, vice- 
president, Massachusetts Mutual Life, 
Springfield; W. T. Grant, president, 
Business Men’s Assurance Co. of Kansas 
City, Mo.; Carl N. Jacobs, president, 
Hardware Mutual Casualty, Stevens 
Point, Wis. 

Also Chase M. Smith, secretary Na- 


tional Retailers Mutual, Chicago, IIl.; 
J. H. R. Timanus, secretary-treasurer, 
Philadelphia Contributionship for the 


Insurance of Houses from Loss by Fire, 
Philadelphia, Pac John L. Train, presi- 
dent, Utica Mutual, Utica, N. Y. 


1942 Figures 


(Continued from Page 1) 





bringing that reserve up to $18,190,476. 
Expenses in the first half of this year 
were just above those for the first half 
of 1941 and losses were about $3,000,000 
higher. 

Total admitted assets of the Fidelity- 
Phenix on June 30 were $72,211,569 and 
policyholders’ surplus $45,872,475, based 
on the commissioners’ formula for valu- 
ation. If the actual June 30 market 
quotations of bonds and stocks had been 
used the total admitted assets would be 
$72,464,962 and policyholders’ surplus 
$46,125,868. On December 31 last the 
assets amounted to $76,901,767 and pol- 
icyholders’ surplus to $50,110,301. 





Young Barthelmes’ Summer 
Job on New York Sun 


A. Westley Barthelmes, Jr., son of the 
marine secretary of North British & 
Mercantile, is getting some practical 
newspaper experience this Summer with 
the New York Sun which may have a 
decided bearing on whether or not he 
makes his career as a newspaper man 
upon graduating from Tufts College. At 
college young Barthelmes is editor of 
the paper and a star reporter. His New 
York Sun experience, he believes, will 
be invaluable as he is in close contact 


to top-notch writers such as Ward 
Morehouse and Hi Phillips. The Tufts 
College readers of his paper will no 


doubt be entertained by Barthelmes’ 
writing in the Fall if he should under- 
take a series of sketches on New York 
Sun personalities. The senior Barthel- 
mes is an author of ability in his own 


right having done countless inland 
marine articles for the insurance 
journals. 





FRAKER MADE SPECIAL AGENT 

F. J. Fraker has been appointed special 
agent in southern Illinois for the Hart- 
ford Fire. He will have headquarters 
at 1752 Pierce Building, St. Louis. He 
has been with the company since 1929, 
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Sir Edward Mountain Reports on 
Eagle Star Experience in 1941 


4 


Sir Edward M. Mountain, chairman of 
the Eagle Star and one of Britain’s lead- 
ing insurance executives, reported pre- 
mium increases in the company’s world- 
wide business when presenting his re- 
at the annual meeting recently in 
London. His comments on fire, casu- 
altv and marine insurance experience tor 
1941 follow: 

The fire premium income has increased 
to £896,108. The incurred loss ratio 1s 
12.08%. the commission and expense ra- 
tio 47.09%, with a profit of £72,000. rhe 
vear shows an improvement in both pre- 
mium income and profit. The enlarge- 
ment of the war zone and the temporary 
loss of profit from occupied territories 
las an adverse effect in all departments 
inasmuch as it interferes with the gen- 
eral spread of business 


Fire Underwriting Satisfactory 

In spite of additional fire-fighting fa- 
cilities, the gathering momentum of tn- 
dustry and the initiation of new  per- 
sonnel has resulted in a_ higher fire 
wastage for the past two years. In 
the foreign field, our interests have not 
been very materially affected and, to- 
gether with the home department, the 
results lave been satis- 


port 


underwriting 
factory 

The premium income under personal 
accident and sickness insurances amount- 
ed to £63,639. After providing for claims 
paid and outstanding, and setting up the 
customary reserve of 40%, a profit of 
£21,000 has been transferred to profit and 
loss account. 

Employers’ liability account. — There 
has been an increase in the premium 
income of this department, largely con- 
tributed to by adjustments of premiums 
in connection with risks already expired. 
Claims paid amounted to £133,597, and 
after setting up reserves for the estimat- 
ed liability in respect of outstanding 
claims and outstanding risks, a small 
profit amounting to £3,000 is carried to 
the profit and loss account. 

General insurance department. — The 
premium income in this department, 
which comprises our engineering and in- 
demnity business, and _ miscellaneous 
classes of accident business, such as 
fidelity guarantee, third party, live stock, 
burglary, plate glass insurance, and Plu- 
vius, amounted to £450,547. Claims paid 
and outstanding were £175,178, and, after 
providing the usual reserve of 40% of the 
income to carry unexpired risks, a profit 
of £93,000 is transferred to profit and 
loss account. 

The premium income in the motor de- 
partment in 1941 amounted to £1,185,225, 
an increase of £109,468. The claims paid 
and outstanding amounted to £570,554, 
and the profit of £35,000 has been trans- 
ferred to profit and loss account. Once 
again during the Winter of 1941 we had 
to meet many claims for damage caused 
by frost, due mainly to insufficient care 
being taken to prevent this damage oc- 
curring, but despite the very heavy frost 
this year there has been a remarkable 
drop in the number of frost claims, and 
it must be assumed that the knowledge 
of the difficulty of getting cars repaired 
has caused owners to take more care of 
their property than in former years. 


Marine Results 


We brought forward £638,779, and our 
net premium amounts to £545,374, to- 
gether £1,184,153. Our settlements for 
the year 1941 and all previous years 


amount to £315,596. The expenses of 
management, including taxes, are £107,- 
045. Atter having transferred £50,000 to 
profit and loss account, the marine fund 
stands at £711,512, representing 130.46% 
of jast year’s premium income. This 
amount is considerably in excess of re- 
quirements. 

Hull insurance.— in- 


The continued 


SIR EDWARD M. MOUNTAIN 
crease in the cost of repairs is difficult 
to estimate. Several steamers are being 
repaired in America, which further in- 
creases the repair bills by reason of the 
exchange value of the dollar to the 
£ being 4.02. 

Deferred repairs were a serious feature 
during the last war and, in my opinion, 
will be felt more acutely as a result of 
this one. In normal times it takes four 
years to close a hull account, but today 
it wili be necessary to keep the accounts 
open for a further two years; this means 
that the 1939 year will not be closed until 
the end of 1944, 

The conditions of hull insurances, as 
compared with 1937, have been improved 
both in rates and values, but then rates 
were down to zero and the business, as 
a whole, on a non-paying basis. Profits 
must remain very uncertain unless fur- 
ther substantial increases are obtained. 

The majority of the imports into this 
















country are controlled by the Ministries 
of Food and Supply. We, in conjunction 
with other underwriters, participate in 
the business but, owing to general war 
conditions, the result of the 1940 contract 
was unsatisfactory. With the various in- 
creases in the surcharge there should be 
an improvement. Owing to so many 
countries being overrun by our enemies, 
we have, for the time being, lost a con- 
siderable premium income, which is near- 
ly all derived from premium on cargo. 


Views on Cargo Rates 

The rates for cargo by liners are less 
than for tramp steamers, but today liners 
are frequently trading outside their reg- 
ular routes and are subject, as much as 
the tramp steamer, to the increased haz- 
ards by reason of the convoy system 
and other enhanced perils. Because of 
this, T think the time has arrived when 
all insurances on cargo should be rated 
at the present tramp rates, not as now, 
one rate for tramps and a lower one 
for liners. This would have the effect 
of reducing a considerable amount. of 
detail work, not only by underwriters, 
but in the offices of brokers and mer- 
chants and, in these days of depleted 
staffs, this is an important factor. 

The work which we are undertaking 
on behalf of the Government has in- 
creased very considerably. As a further 
contribution to the war effort our sub- 
scriptions up to date to Government war 
issues amount to approximately £2,000,- 
000. Our stock exchange investments 
are almost entirely in British, Dominion, 
and United States securities. The fol- 
lowing table shows the distribution of 
the investments held by the sharehold- 
ers’ funds: United Kingdom, 68%; Brit- 
ish Empire, 14%; United States of Amer- 
ica, 17%; other countries, 1%. 


McCANTS JOINS THE NAVY 

Cc. E. McCants, special agent for the 
Fidelity & Guaranty Fire in Louisiana, 
has joined the Navy. He will take up 
his duties August 3 as chief boatswain’s 
mate in charge of fire prevention and 
inspection work. For the present he will 
be stationed in New Orleans. 





OCCIDENTAL DIVIDEND 
Directors of the Occidental of the 
Fireman’s Fund Group of San Francisco 
have declared a quarterly dividend of 
30 cents a share, payable August 15 to 

stockholders of record August 5. 





Vendor Can Recover Only Through 
Insured; Has No Separate Rights 


The vendor of real estate under con- 
tract for deed in Minnesota which re- 
quired the vendee to insure the premises 
against loss by fire for the benefit of the 
vendor, insured the premises in her own 


name, the policy containing a loss pay-, 


able clause for the benefit of the vendor 
as his interest might appear. It also 
contained a standard or union mortgage 
clause, providing that no act of any 
other than the mortgagee should pre- 
vent the mortgagee from recovering in 
case of loss. 

In an action by the vendor on the 
policy both the amount of the policy and 
the amount of the loss exceeded the 
plaintiff's interest in the property. It 
was admitted that the fire was of in- 
cendiary origin and the insurance com- 
pany asserted that it was started by the 
vendee or that she conspired with 
another to start the fire with the sole 
purpose of defrauding the insurance 
company. 


Mortgage Clause Does Not Protect 
Vendor 


The question in the case was whether 
the standard union mortgage clause pro- 
tects a vendor in a contract for deed. 
The Federal District Court for Minne- 
sota, Langhorne v. Capital Fire of Cal- 
ifornia, 44 I. Supp. 739, answered the 


question in the negative. It held that 
the word “mortgage” in the clause is 
used in a restricted sense. In the present 
case the vendor must claim through the 
vendee because she was the insured. 
The vendor was merely nominated by 
the insured as one to whom a part or 
all of the insurance should be paid as his 
interest might appear, and, under such 
circumstances, the defensive matter 
pleaded in the action that the vendee 


set the fire constituted, if proved, a 
valid defense. 
There was a provision in the policy 


that any loss payable should be made to 
the named owner and to the named con- 
tract purchaser, as their interests might 
appear. But this provision did not give 
the vendor any independent contract of 
insurance with the defendant company 
(see Kierce v. Lumberman’s Ins. Co., 
1925, 162 Minn., 277, 202 N: W. 730). 

_ Therefore it was held that the vendor 
in this contract for deed was not within 
the protection of the union mortgage 
clause protecting a mortgagee from the 
consequences and acts of the ‘insured. 
The vendor herein was considered to be 
an appointee of the vendor and was 
therefore subject to the defenses the in- 
surance company might have against the 
insured. The plaintiff's motion for sum- 
mary judgment was therefore dismissed. 
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PARAMOUNT ADVANCES BEALE 
Becomes Assistant Secretary; Compan 
to Retain Part of Business; J 
Dividends Declared 

W. M. Beale was elected assistant 
secretary of the Paramount Fire at a 
meeting of directors last week. The 
board also declared a dividend of 10% 
on the common stock and the dividend 
on the preferred. The company has 
decided to retain part of its gross writ- 
ings. During the first half of this year 
there was a satisfactory gain in business 
_ Mr. Beale, a native of Kentucky in 
formerly manager of the insurance de- 
partment of the Home Owners Loan 
Corporation at Memphis, Tenn, He 
started with the Paramount as a special 
agent in the Southern territory and in 
1941 was made executive special agent 
in charge of the field force of the com- 
pany. He will continue to supervise 
the field in addition to his new duties, 


Ontario Fire Losses Rise 
Despite Drop in Numbers 


Despite substantial decreases in the 
numbers of fires, fire losses in Ontario 
including industrial and dwelling losses 
showed increases during the second quar- 
ter of the year and for the first. six 
months as well, according to figures is- 
sued by the Ontario Fire Marshal’s of- 
fice. 

In the second quarter this year there 
were 4,073 fires, a total loss of $2,374,614 
and an insurance loss of $1,974,330, In 
the same period of last year there were 
4,720 fires, a total loss of $2,208,132 and 
an insurance loss of $1,763,696. For the 
first six months of the year there were 
8,293 fires, a total loss of $4,766,651 and 
an insurance loss of $4,064,044. In the 
corresponding period of last year there 
were 9,345 fires, a total loss of $4,641,077 
and an insurance loss of $3,866,385, 


Pearl-American Group 
Fieldmen’s Conference 


The Pearl American Group held a 
meeting of the field force reporting to 
the New York office on July 14, 15, 16 
and 17. Meetings were held on the first 
two days at the company’s new offices, 
19 Rector Street, and the following two 
days were devoted to individual con- 
ferences. 

The fieldmen and department heads 
were entertained at dinner on Wednes- 
day evening, July 15, at the Indian Har- 
bor Yacht Club, Greenwich, Conn. 

The following fieldmen were in at- 
tendance: C. P. Albiez, Newark, N. J.; 
W. F. Bischoff, Syracuse, N. Y.; C. E. 
Case, Cleveland; A. Corry, Chicago; P. 
D. Cousineau, Indianapolis; C. B. Haw- 
kins, Cleveland; C. B. Lovett, Cincin- 
nati; H. L. MacLean, Melrose, Mass.; 
E. G. O’Brien, Detroit; G. O. Reuter, 
Syracuse, N. Y.; E. R. Smythe, Nor- 
mandy, Mo.; O. H. Sturgeon, Springfield, 
Ill.; F. W. Weineck, Milwaukee. 


LOUISIANA WOMAN ADJUSTER 
Louisiana’s first woman insurance ad- 
juster has arrived. She is June Good- 
man, formerly of New York City, who 
has been appointed manager of the 
Lake Charles office of the Central Ad- 
justment Bureau, New Orleans. Miss 
Goodman is a graduate lawyer of St. 
John’s College, New York, and has taken 
a special course in adjusting. After two 
weeks in the New Orleans office Miss 
Goodman will assume her duties at Lake 
Charles. 





INSURE IOWA SURPLUS WHEAT 


A large volume of coverage of the 
surplus stocks of wheat being stored 
in elevators is reported by state agents 
in Iowa. Because of the large stocks 
in terminal elevators over the country 
the Government agencies are filling Iowa 
warehouses. The wheat must be _ in- 
sured for fire and tornado at 100% of 
its value. The elevator owner must 
also be bonded. 
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Action of Auto Adjuster Held to 


Waive Proof of Loss Provisions 


In an action on an automobile fire pol- 
icy for damages caused by fire to in- 
sured’s automobile there was no evidence 
of written proof of loss filed by the in- 
sured within sixty days as required by 
the policy. Insured, however, contended 
that the requirement was waived by the 
insurance company because a man named 
Ortner, whom the insured claimed to 
have shown to be a duly authorized agent 
of the company, had within the sixty-day 
period, notified the insured that the com- 
pany would not pay the insured’s alleged 
loss. 

The trial court, however, held that 
there was no evidence from which the 
jury could find that Ortner had authority 
to give the insured such notice; and di- 
rected a verdict for the company. On 
appeal by the insured the question be- 
fore the Rhode Island Supreme Court, 
Moran v. Commerce Insurance Co., 26 
A. 2d 533, was whether Ortner had such 
authority. 

The only evidence on the point was 


insured’s testimony and some exhibits, 


and on these it was held that Ortner 


had the requisite authority. Lodie Brien 
was the company’s authorized agent in 
Rhode Island. It was held, Moran v. 
Commerce Insurance Co., that from the 
evidence the jury could have found that 
Ortner acted as an adjuster, and not 
merely as an investigator, for the com- 
pany, and also that as such adjuster he 
had sufficient actual or implied authority 
from it to give notice to the insured on 
its behalf that it would not pay its claim. 

The court reviewed the precedents on 
the point in various jurisdictions and 
concluded from the evidence that Brien 
had authority from the company to ar- 
range to have an investigator and ad- 
juster confer with insured and that the 
jury could have inferred that Ortner, as 
adjuster, had authority to notify insured 
of the company’s refusal to pay his claim, 
The directed verdict was therefore set 
aside for a new trial, because of waiver 
of the policy provision. 





Clayton Approved for 

| Ass’t Sec’y of Commerce 
The Senate Commerce Committee 

‘has approved the nomination of Wil- 

liam L. Clayton, president of the 

|War Damage Corporation, as Assist- 

ant Secretary of Commerce, succeed- 

ling Robert H. Hinckley, resigned. 

| ‘ 





Phelan Chairman of 
Mutual Agents Meeting 


President Bryson F. Thompson of the 
National Association of Mutual Insur- 
ance Agents has appointed George E. 
Phelan chairman of the annual conven- 
tion, to be held October 12, 13 and 14 at 
the Hotel New Yorker, New York City. 
Committee members from New York 
City are Thomas H. Silver, president, 
Inmbermens Mutual Casualty; — R. 
Allan Brock, president, Associated Mu- 
tuals, Inc.; William J. Constable, resi- 
dent secretary, Lumbermens Mutual; 
Henry J. Rendich; A. Von Thaden, 
president, excess Underwriters, Inc.; 
James A. Van Zandt of Quenzer & Van 
Zandt and H. J. Bergren, manager 
Northwestern New York office of Mu- 
tual Fire Association. 


MORIN IN JUSTICE DEPARTMENT 

H. N. Morin, who resigned recently 
as Insurance Commissioner of Rhode 
Island and who was supposed to be mak- 
ing connections with Latin American in- 
surance, has changed his plans and en- 
tered the service of the United States 
Department of Justice. He has been 
assigned to the division supervised by 
F. H. Elmore, Jr., special assistant to 
the attorney-general. 


DETROIT RAILWAY COVERED 
Homer E. Libey, secretary of the De- 
troit Board of Street Railway Commis- 
sion, announces that war risk insurance 
has been placed with the Detroit As- 
sociation of Insurance Agents in the 
gross amount of $10,251,447. 


NEW YORK FIRE DIVIDEND 

Directors of the New York Fire In- 
surance Co. of the Corroon & Reynolds 
Group have declared a semi-annual divi- 
dend of 40 cents a share, payable August 
1 to stockholders of record July 20. 





National Union, D. of C., 
Re-elects All Officers 


Stockholders of the National Union 
Insurance Co. of Washington, LD. C. have 
elected the following directors for the 
coming year: James H. Atkinson, Wil- 
liam L. Beale, Charles R. Brown, Floyd 
KE. Davis, Beryl R. English, J. Wriley 
Jacobs, Alfred H. Lawson, William H. 
Marbury, Walter S. Pratt, Jr. and John 
Saul. 

The board organized by the reelection 
of the following officers: president, Al- 
fred H. Lawson; vice-presidents, John 
Saul and Floyd E. Davis; assistant sec- 
retaries, William H. Marbury and James 
H. Atkinson. 
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Conant Bans Dealer 
Agents for Ontario 


CANADIAN OFFICIAL ACTS 
Declines Plea of General Exchange to 
License Automobile Dealers to 
Sell Insurance 


Attorney General George C. Conant 
of Ontario has refused the request of 
the General Exchange Insurance Corp. 
and the Federation of Automobile 
Dealer Associations of Canada to issue 
licenses to automobile dealers to sell 
automobile insurance. 

The Attorney General, replying to the 
dealers’ federation, called attention to 
the policy of the department to require, 
as far as possible, that licensed insur- 
ance agents be engaged solely in the 
insurance business, and said: 

“To grant your request would be a 
distinct departure from this policy and 
would largely destroy the efforts made 
in this direction. It would undoubtedly 
encourage persons or firms in other lines 
of business to ask that they be licensed 
as insurance agents. The government 
would find it difficult to refuse such re- 
quests if the principle that licensing 
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automobile dealers would involve had 
been established,” said Mr. Conant. 
No Permanent Remedy 
“While the Government regrets the 
position of automobile dealers, under 
present conditions resulting from war- 


time regulations, the Government thinks 
your request would not constitute any 
substantial or permanent remedy for the 
situation and that the interest of those 
engaged in the insurance business should 
not be sacrificed for that purpose.” 

The petitions for granting agency li- 
censes to dealers had been signed by 
800 automobile dealers and their 16,000 
employes, with supporting representa- 
tions by 208 individual dea'ers, one mem- 
ber of the legislature and an executive 
of the General Motors interests which 
control the General Insurance Exchange 
Corp. Petitions were presented to At- 
torney-General Conant and Superintend- 
ent of Insurance Hartley D. McNairn. 

The automobile dealers’ association 
adopted a resolution to the effect that 
because of sacrifices made in the wat 
effort dealers were entitled to income 
from selling automobile insurance. 

Opposition to the movement wes ex- 
pressed by twelve insurance agents’ as- 
sociations, thirty-nine individual agents, 
fifteen members of the legislature, three 
insurance company associations and two 
insurance companies. 





Cost of Repairs Measure of Loss 
If Value of Car is Not Increased 


An insured’s car having been damaged 
by collision, his repair man charged 
$193.85 for the repairs made. The in- 
surance company’s agent estimated that 
the work could have been done for 
$08.65. In an action on the policy the 
trial court gave the plaintiff judgment 
for $143.85. The insurance company ap- 
pealed. 

The New Jersey Supreme Court, Parodi 
v. Universal Insurance Co., 26 Atl. 557, 
affirming the judgment, followed the rule 
of law with respect to damages in simi- 
lar cases as stated in Hintz v. Roberts, 
98 N. J. L. 768, 121 Atl. 711. The com- 
pany claimed that insured’s repair man 
charged for a new tire to replace one 
that had gone 5,000 miles, a new front 
spring and a new radiator core. There 





Summer Advocates Uniform Rule 
To Forestall Commission Return 


From F. L. Summer, head of the Sum- 
mer Agency, Chicago, The Eastern Under- 
writer has received the following open let- 
ter concerning the status of the producer 
in connection with possible wholesale can- 
cellation of automobile insurance policies: 

A major problem confronts agents and 
brokers throughout the nation on the 
possible wholesale cancellation of auto- 
mobile insurance policies because of defi- 
nite indications of stringent gas rations 
and the more serious phase, a threat of 
Government tire seizure and automobiles 
if necessary to aid the all out war effort. 

If and when this takes place it can 
be easily seen that thousands of agents 
will go bankrupt unless immediate steps 
are taken by agents, brokers, companies 
and the Government in promulgating a 
uniform rule whereby return prem‘ums 
will not include return commissions. (Re- 
turn commission to be absorbed by the 
assured.) 

The proof of this justified alarm can 
be found in the following illustration. 
An agency finds itself paying return 
premiums in the amount of $50,000 be- 
cause 80% to 90% of automobile pre- 
miums were cancelled due to Govern- 
ment tire seizure or a gas rationing pro- 
gram with a similar effect. Under pres- 
ent methods $10,000 to $12,000 in return 
commissions would have to be paid out 


immediately on the aforementioned $50,- 
000 refunds. 
Commission Reserve Fund 

Needless to point out 95% of the 
agencies do not provide a return com- 
mission reserve fund, hence this would 
result in current insurance company col- 
lections being used to pay these return 
premiums. Although a temporary relief, 
it would ultimately head the agencies 
for bankruptcy. Obviously a very minor 
percentage of agents large or small could 
weather this storm which is similar to 
a sudden “run” on a bank ordinarily 
liquid. 

Early steps must be taken in formulat- 
ing a plan comparable to the War Dam- 
age Corporation setup whereby return 
premiums are based on net premiums 
(5% agents commission and 314% com- 
pany handling expense is deducted from 
all return premiums). It is the opinion 
of the writer that the return commis- 
sion question is one of the vital changes 
to be considered after the war. The 
producer spends just as much time and 
effort with a policyholder who keeps his 
policy four months as with one who re- 
tains his contract the full year. Hence, 
he should receive his full commission 
unless the policy is rewritten. 

Clear thinking and early action by 
those in power is important, in order to 


was no evidence that the car was ren- 
dered more valuable by reason thereof. 
A towing charge was, of course, nec- 
essary to protect the car from further 
damage, and this the insured was obliged 
under the policy to do. 

There was no lack of cooperation by 
the insured, except that he did not ac- 
cept the offered estimate of damages. 
He was not obliged to do so, the court 
held, because estimates do not alwavs 
cover the repairs found necessary when 
the work is opened up. . 

The only essential question in the case 
was held to be the difference in value 
before and after the collision. The cost 
et repairs was held to be some evidence 
of the loss sustained. That figure was 
held properly accepted in the absence 
that such repairs rendered the car more 
valuable than it was before the accident. 
Repairs, the court said, cannot always 
be made from odd parts. 


North America Elects 
Williams As Director 


The Insurance Company of North 
America announces the election of David 
FE. Williams as a director to succeed the 
late Samuel D. Warriner. Mr. Williams 
is president of the Corn Exchange Na- 
tional Bank & Trust Company., Phila- 
delphia. He also is a director of numer- 
ous financial, business and insurance 
corporations, among the latter being the 
Lumbermens Insurance Co., Mutual As- 
surance Co., and Philadelphia National 
Insurance Co. Mr. Williams is active 
in the nation’s war effort, having re- 
cently headed the wartime drives of the 
United Charities and the USO in Phila- 
delphia. During the last World War, he 
saw active service overseas as a member 
of the 315th Infantry, 79th Division. 





NASHVILLE BOARD OFFICERS 

Paul Turner of the insurance firm of 
Buell & Crockett has been installed as 
president of the Nashville, Tenn., In- 
surance Exchange for a term of two 
years. Vernon Sharp, Jr., is vice-presi- 
dent and J. Reeves Handley is secretary- 
treasurer. 





avert possible financial chaos among 
agencies. Needless to say “it can hap- 
pen” if 80% to 90% ot the privately 
owned cars are confiscated or laid up for 


the duration. 
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Casualty Volume Up 10-15% for First 
Half of 1942; Loss Experience Better 


Automobile Writings Good Despite Gas and Tire Rationing 
but Decline Has Begun; Company Chiefs View Major 
Developments to Date; Cite Experience on War 
Project Rating Plan 


By Wallace L. Clapp 


Casualty company chief executives in- 
dicated this week that they are facing 
with courage and foresight the many 
wartime problems confronting the busi- 
ness, keeping an open mind in their con- 
sideration of new conditions as they 
arise, and ever mindful of the need for 
post-war preparation. The results for 
the first half of 1942 for companies both 
large and small have been better than 
expected. In fact, despite the stress 
and strain of a world-wide war, the cas- 
ualty-surety business here is reportedly 
in a healthy condition. Nation-wide pre- 
mium writings are ahead by 10 to 15% 
for the first six months compared with 
the same period of 1941. Loss experi- 
ence for both casualty and bonding lines 
is better so far this year than in the 
corresponding 1941 period. 

Admittedly, a substantial part of the 
premium increases made is the direct 
result of war projects and activities plus 
the stimulation given to automobile cas- 
ualty writings by the new Page-Ander- 
son safety responsibility law in New 
York State. Almost unanimously com- 
pany leaders indicated to The Eastern 
Underwriter that the sizeable gain in 
workmen’s compensation and public lia- 
bility writings so far this year largely 
reflect the increased war production in 
the nation’s industrial plants. With so 
much of this business being written un- 
der the Government’s war project insur- 
ance rating plan, the percentage of profit 
for the companies will decrease. This is 
because there is no provision in the plan 
for profit. 

Year’s Experience Under the Plan 


This plan, after more than a full year 
of operation, is reported to be working 
out satisfactorily although there are still 
features of it which are not liked, par- 
ticularly the producer’s compensation ar- 
rangement. But by and large, the plan 
is felt to be doing justice reasonably well 
to both parties to the agreement. In an 
emergency arrangement such as this 
there was bound to be misunderstand- 
ings and initial confusion. But much of 
this has been ironed out and the com- 
panies now writing Government business 
under the plan are deserving of much 
praise for the good job done in meeting 
situations as they arose. But for this 
intelligent handling, the writing of busi- 
ness under the plan would have been 
more difficult. 

Experience under the plan to date in- 
dicates a few amendments which are re- 
garded as necessary. It is felt, for exam- 
ple, that there should be some stop-loss 


for the companies on hazardous under- 
takings such as munitions. Expense load- 
ings are also felt to be too low on a 


good many jobs and this is particularly 
true today as most costs of doing busi- 
ness have increased since the plan was 
adopted. Another comment made is that 
a project might be written at an aver- 
age rate instead of rating each classifi- 
cation separately as set forth in the 
manual. Such an average rate would 


dispense with much time and labor in 
the payroll audit department at the home 
office, and would avoid some controver- 
sies. 

All in all, as an emergency war meas- 
ure the plan is working but the point is 
stressed that it would not do at all for 
the writing of ordinary business. 

Auto Writings Hold Up 

One of the pleasant surprises of the 
year to date is that auto casualty pro- 
duction has held up despite gasoline and 
tire rationing. In states along the East- 
ern seaboard the predicted slump in 
writings has not yet materialized al- 
though cancellations are beginning to 
come in. In New York State, as already 
indicated, the premium gains have been 
marked. A large number of previously 
uninsured cars are now covered as a 
result of the new responsibility law. A 
conservative estimate is that about 75% 
of the state’s private passenger vehicles 
are now insured compared with 30% be- 
fore the Page-Anderson act went into 
effect. 

The auto production outlook for the 
next six months, however, is very un- 
certain. With the permanent gas ra- 
tioning plan now in effect and with tires 
wearing out, the feeling is that auto- 
mobile casualty premiums will decline 
monthly from now on. As one execu- 
tive succinctly sizes up the situation: 
“We began in June to show sharp de- 
cline in pleasure car business. This 
trend will develop into a landslide in 
September and October.” 

Inevitably many cars will be laid up, 
not so much through inability to get 
gasoline but rather through inability to 
replace worn tires. In other words, if 
cars are moving along the highways at 
all there is certainly a need for insur- 
ance, but if the tire situation continues 
along the lines now predicted, cars will 
have to go off the roads and that will 
mean the termination of a great many 
policies. 


Metropolitan New York Slant 

A metropolitan New York slant on 
this situation, as expressed by one of 
the larger companies on William Street, 
is that volume of new auto lines has 
lately shrunk substantially. Cancellations 
now coming in are due to non-use of 
cars not only by reason of gas shortage 
but because insureds are entering mili- 
tary service. Present lapse ratio, how- 
ever, is somewhat less than anticipated. 
But no prediction was made as to what 
results the next six months will bring 
forth. On the whole, the outlook is not 
discouraging, as respects Greater New 
York, as efforts are: now being strenu- 
ously made to bring more war work 
into this area which will help the un- 
employment situation. And as this ob- 
jective is gained casualty insurance of- 
fices are confident that they will bene- 
fit in increased premium writings. 

Outstanding Safety Contribution 

A major development of the year and 
one which has been given far too little 
publicity, is the complete coordination 
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Tax Bill Provides for 
Equality of Taxation 

BILL IS NOW BEFORE SENATE 

Measure Passed by House Would Levy 


Standard Taxes on Commercial 


Mutuals Other Than Life 








Commercial mutual insurance compa- 
nies other than life with ledger assets 
above $100,000 will be taxed at the stand- 
ard rate of stock companies under the 
tax bill passed by the House of Rep- 
resentatives this week if the recom- 
mendations of the House Committee on 
Ways and Means are also adopted by 
the Senate, now considering the bill. 

The recommendation of the Ways and 
Means Committee closely follows the 
proposal of the Treasury Department 
and that of Ray Murphy, assistant gen- 
eral manager, Association of Casualty 
& Surety Executives, who appeared be- 
fore the committee last April and made 
a masterful plea for “parity, equality, 
justice” in the matter of taxation of the 
large commercial mutuals. 


In its official report on the 1942 
revenue bill, the Ways and Means Com- 
mittee says under the title, “Mutual In- 
surance Companies Other Than Life”: 


Revenue Is Negligible 


“The revenue derived from mutual in- 
surance companies is negligible. The 
reason lies in the broad language of the 
exemption provision and in the ineffec- 
tive language of the taxing provision. 
Section 144 of the bill makes the exemp- 
tion provision explicit, limiting it to 
companies of designated size. It also 
completely revises the taxing provisions, 
basing the levy on underwriting and in- 
vestment income in a manner similar to 
that applied to stock insurance com- 
panies other than life. At the same time 
due regard is given the mutual character 
of these companies through the reduc- 
tion of underwriting income by divi- 
dends to policyholders out of premiums 
and surplus apportioned to them, and 
by additions to surplus apportioned to 
policyholders. 

“Sections 143 of the bill allows addi- 
tional deductions to companies of this 
class for increases in surplus apportioned 
to and for dividends paid to policyhold- 
ers as such. These deductions are 
granted under the limitations that ob- 
tain for mutual insurance companies 
other than life and their effect is to 
put stock companies on a fair competi- 
tive basis with mutual companies in re- 
spect of their participating insurance.” 

One subsection of the bill is amended 
to provide for the few participating stock 
companies. ‘These companies pay divi- 
dends to policyholders which are anal- 
ogous to the dividends paid by mutual 
companies and are therefore entitled to 
similar treatment,” the report says. 

Under “Section 147, Mutual Insurance 
Companies Other Than Life,” the report 
continues: 


Mutuals Are Exempt 


“Most mutual insurance companies, 
other than life, large as well as small, 
are (now) given an outright exemption 
from taxation under section 101 (11) 
although that section was originally de- 
signed to exempt only small and local 
mutual companies. The remaining com- 
panies, with a few exceptions, ordinarily 
pay no tax under the present method of 
computing their income even though not 
specifically exempted from the tax. 

“The exemption provided in section 
101 (11) has been revised so that it 
will be limited to mutual companies or 
associations (including interinsurers and 
reciprocal underwriters) writing con- 
tracts solely on a mutual basis, if the 
mean of the ledger assets held at the 
beginning and end of the taxable year 
does not exceed $100,000. Practically 
all of the farmers’ and other small and 
local mutual companies have ledger 
assets of less than $100,000 and accord- 
ingly will not be required to file income 
tax returns or pay any income taxes. 
It is estimated that over 80% of all 





companies will be exempt from filin 
returns under this provision. [np add 
tion, even where ledger assets exceed 
$100,000, and an income tax return must 
be filed, it is provided under section 


—————— ee 
ee 
Foreign Insurance Policies 


Policies of marine and fire insurance 
issued by foreign insurers to domestic 
corporations and partnerships and jin- 
dividuals resident in this country are 
under certain conditions, subject te 6 
stamp tax of 4 cents for each dollar of 
the premium. 

Section 502 of the bill amends the 
existing provision in full, extending its 
application to insurance policies of all 
kinds, as well as to indemnity, fidelity 
and surety bonds, and to policies of re- 
insurance. The rate on all contracts of 
reinsurance and on life and accident 
policies and annuity contracts is 1 cent 
per dollar of premium: on all other 
policies, indemnity, fidelity, and surety 
bonds, 4 cents. It is believed that the 
revised provision will yield an appre- 
ciable amount of revenue, and at the 
same time eliminate an unwarranted 
competitive advantage now favoring 
foreign insurers. 

Official Report on Revenue Bill 1942, 
by House Ways and Means Committee, 

















207 (a) that no income tax is payable 
unless the corporation surtax net income 
(which may be greater than, but can 
never less than, the normal tax net 
income) is over $50,000. Only the larger 
companies will pay a tax under these 
provisions. Accordingly, these provi- 
sions will impose no hardship upon 
farmers’ or other small and local mutual 
insurance companies other than life. 


Subject to Tax 


“In case of mutual insurance compa- 
nies other than life which are not 
granted exemption under section 101 
(11), it is proposed to subject such com- 
panies to income tax on the sum of their 
investment and underwriting income in 
a manner somewhat similar to that used 
under section 204 (relating to insurance 
companies other than life or mutual). 

“The chief difference between the 
present section 204 and the proposed 
section 207 is that provision must be 
made for two new deductions for which 
no occasion arises in the operations 6f 
the ordinary companies subject to the 
tax imposed by section 204. These are 
the deductions for dividends returned to 
policyholders and additions to surplus 
apportioned to policyholders.” 

The section of the report on “Foreign 
Insurance Policies,” quoted verbatim in 
connection with this review, according 
to legal authorities, is designed to collect 
taxes from non-admitted alien under- 
writers, such as Lloyd’s of London which 
is admitted only in the states of Illinois 
and Kentucky, and reinsurance compa- 
nies not admitted into the United States. 

Stock Company Taxes 

Stock insurance companies, subject to 
the regular normal and excess profits 
taxes for corporations are named spe- 
cifically in an amendment to Section 
204 (a) making it a tax-imposing section 
for surtax as well as normal tax on 1n- 
surance companies other than life or 
mutual. 

This would amend section (a) (2) to 
grant foreign insurance companies 4 
credit for adjusted excess profits net 
income in computing their normal tax 
net income and would newly provide 
that the surtax net income of such cor- 
porations shall be net income from 
sources within the United States minus 
the credit allowed for dividends received 
and the credit for adjusted excess profits 
net income. 

Section 141 would be amended to ex- 
tend the privilege of making consoli- 
dated income and excess profits tax 
returns generally to all affiliated groups 


(Continued on Page 29) 
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Insurance Counsel to 
Postpone Convention 


sMITH MAKES ANNOUNCEMENT 


White Sulphur Meeting Called Off for 
Duration; Committee Reports 
Are Available 

Willis Smith, Raleigh, N. C., presi- 
dent of the International Association of 
Insurance Counsel, announces that the 
annual meeting which was to have been 
held August 30 at the Greenbrier, White 
Sulphur Springs, W. Va., has been post- 
poned indefinitely. 

This decision was reached after Presi- 
dent Smith had consulted with Joseph 
Eastman, co-ordinator of transportation, 
who made it clear that the Government 
is opposed to conventions being held 
where they do not tie in directly with 
the war effort. Mr. Smith also calls 
attention to the fact that the Green- 
brier Hotel is now occupied by enemy 
aliens and consequently is in the Gov- 
ernment service. He says that while 
the management expects that the aliens 
will have been removed by August 15, 
there can be no certainty that their 
removal will have been effected by that 
date. 

“If within the next thirty or sixty 
days conditions are improved to such 
an extent that your president and the 
executive committee feel that a con- 
vention can be successfully held,” Mr. 
Smith says, “we will forthwith arrange 
such a meeting and notify the member- 
ship. In the meantime, let us rededi- 
cate ourselves to the national service in 
the trying days that are just ahead. As 
individuals and as lawyers we shall find 
ample work awaiting our energies.” 


Will Maintain Functions 


Publication of the Insurance Counsel 
Journal and other functions of the asso- 
ciation will be maintained intact until 
such time as it is considered expedient 
to call a meeting. Meanwhile, a number 
of reports prepared for the postponed 
convention have been completed. They 
include reports of the committee on 
practice and procedure. Wilbur E. 
Benoy, chairman; highway safety and 
financial responsibility committee, John 
L. Barton, chairman; committee on un- 
authorized practice of law, Ralph R. 
Hawxhurst, chairman; preliminary re- 
port of the fidelity and surety law com- 
mittee, Frank M. Cobourn, chairman; 
workmen’s compensation committee, 
Kenneth B. Cope, chairman; committee 
on health and accident insurance law, 
Fred S. Ball, Jr., chairman. 

Mr. Benoy, reporting for the commit- 
tee on practice and procedure, said that 
the major effort of the committee has 
been to study the Federal Rules of Civil 
Procedure; that each committee member 
had been assigned certain rules for study 
and their findings are being reported in 
the Insurance Counsel Journal. 

The highway safety and financial re- 
sponsibility committee dwelt on the 
financial responsibility laws of New 
Hampshire and New York, saying of the 
latter: 

Law Functions Smoothly 

“In New York State, the details of 
administration have been quite well 
established and the law is functioning 
smoothly as long as it has been in opera- 
tion. One serious objection arose from 
the requirement that all accidents in- 
volving damage to property must be 
reported. Despite the fact that the 
Department tried to educate the people 
not to report such property damage ac- 
cident unless the damage exceeded $25 
since the Department knew that the law 
was going to be amended in this re- 
spect, many such reports were received. 
As a matter of fact, the Department was 
receiving some 3,000 reports a day which, 
obviously, requires a tremendous per- 
sonnel to handle. Since the law has 
been amended, only some 1,500 reports 
a day are being received, and even yet, 
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Volume Up, Losses Better for Half Year 


(Continued from Page 28) 


between Government agencies and in- 
surance by bringing into full play the 
safety engineering and inspection units 
of the casualty companies. Not only has 
the Government called upon the compa- 
nies for coordination in industrial safety 
but they have pressed into service the 
National Conservation Bureau (accident 
prevention division of Association of C. 
& S. Executives) to conduct driving 
courses in Army camps on everything 
from jeeps up to 7,000 ton trucks. In 
addition, the motor vehicle administra- 
tors of the country are calling upon the 
companies for more and more activity 
both financial and in men and many 
thousands of inspectors are now engaged 
in war work either full or part-time. 

It should also be noted that activities 
at New York University’s Center of 
Safety Education, which is largely 
financed by the Association member com- 
panies, are streamlined toward an all- 
out war effort. 

This work cannot help but have a 
favorable effect upon the public’s esti- 
mate of casualty insurance. It is regard- 
ed as “a very singular and effective con- 
tribution on the part of stock casualty 
insurance toward the conduct of the 
war.” 

Cultivating Other Lines 

Undoubtedly the restrictions placed 
upon car driving is one of the significant 
developments of 1942 to date. Company 
chiefs participating in this symposium 
declare that the effects of this restriction 
upon auto premium volume will be seri- 
ous. And in preparation for the ex- 
pected slump in volume they are groom- 
ing their field forces for greater culti- 
vation of other casualty lines, such as 
general liability (including teams and bi- 
cycle), burglary, plate glass, accident and 
health and boiler and machinery. In 
one large single line company burglary 
writings for the first six months were 
8.3% ahead and plate glass business 
15.7% ahead. This is indicative of pro- 
duction trends. 

New markets for casualty-surety cov- 
erage will undoubtedly open up as busi- 
ness and war conditions point to their 
need. An excellent case at point is the 
movement now under way by the sure- 
ty and casualty companies and the War 
Damage Corporation to work out a plan 
for insuring banking and financial insti- 
tutions against loss, damage and destruc- 
tion of money and securities which may 
result from direct enemy attack or from 
any action taken by our armed forces 
in resisting such attack. This plan, when 
completed, should furthermore heighten 
the interest of producers in pushing the 
so-called “3-D’s” policy, one of the most 
popular of the recently created cover- 
ages. 

Already in evidence, particularly in 
the automobile line, are amendments 
and adjustments of the old coverages to 
fit new conditions. Among them are the 
new “drive other car” plan, the exten- 
sion of auto policies to cover “pooling 
of passengers” arrangement in driving 
to work in private cars, and protection 
of those engaged in civilian defense ac- 
tivities while on duty. 

Civilian War Injury Policy Pool 

In the A. & H. field the latest develop- 
ment is the civilian war injury policy 
pool, by means of which many of the 
companies will be enabled to offer the 
general public protection against war 
risk hazards at the low cost of $5 a 
year. This policy will go on the market 
about August 10. 

The use of medical reimbursement in 
connection with private residence poli- 
cies is another logical development of 
this popular type of coverage, so suc- 
cessfully used to date in auto and A. & 
H. lines, and the feeling is that its ex- 
tension into residence liability should 
have been done long ago. 

Because of conditions and situations 
peculiar to the war effort, the demand 
has been made by the public for certain 
types of coverage entirely new to the 
underwriters. Generally, the companies 








War Injury Policy Pool 
Has Been Oversubscribed 


As The Eastern Underwriter goes to 
press it is learned from the Health & 
Accident Underwriters Conference that 
the civilian war injury policy pool has 
been oversubscribed, and instructions are 
being sent to all companies in the pool. 
Because of last minute requests for 
participation the committee in charge 
of the new policy, headed by C. O. 
Pauley, Great Northern’s secretary, can- 
not allocate as yet the actual amount 
of participation of each company. The 
deadline accordingly has been extended 
until July 29. Sale of the new policy by 
all companies will commence August 10. 








are accommodating the reasonable de- 
mands for such protection. But by and 
large, the prevailing feeling with respect 
to new coverages seems to be that now 
is the time to put the accent more on 
refinement of existing forms rather than 
development of the new. One large 
company said on this point: “We may 
be able to do something with one par- 
ticular policy which was in the works 
before we found ourselves deep in war 
activities.” But for the most part this 
is a “marking time” period in prepara- 
tion for the post-war period when new 
and perhaps more simplified forms will 
be issued. 
The Pepper Bill 

This symposium would not be com- 
plete without reference to the Pepper 
bill in Congress, providing for civilian 
protection by workmen’s compensation 
benefits against the hazards of war. 
This bill was split up several weeks ago 
and the titles of it referring to protec- 
tion for civilian workers outside conti- 
nental limits of the United States passed 
one house of Congress and is now in 
committee. The other titles, setting up 
benefits for civilians, both employed and 
unemployed, in this country is also in 
committee. 

With the passage of the Pepper bill 
the companies will be protected against 
the war hazard under their workmen’s 
compensation policies. This will afford 
much relief to every company writing 
this line of business. 

Another big casualty development now 
under way is the “premium return plan” 
by which it is hoped interstate rating 
problems may be solved. 

Waiver of Bonds Gives Concern 


In the bonding field the waiver of 
almost all contract bonds on Federal 
projects has caused serious concern. This 
has, in fact, been held as one of the most 





National A. & H. Enjoys 
Best Half Year in History 


The National Accident & Health In- 
surance Co. of Philadelphia enjoved the 
largest operating income for the first 
six months of 1942 of any corresponding 
period in its history, according to Presi- 
dent J. B. Boyer, who says: 

“Our premium income for the month 
of June was $119,695. This is the larg- 
est amount we have ever collected in one 
month. Our increase in premium income 
during the first six months of 1942 over 
the corresponding period of last year 
was $80,367. In spite of heavy losses 
in man power, more representatives pro- 
duced business in June than in previous 
months. Our net operating income for 
the six months was the largest of any 
corresponding period in our history. We 
have had a joint examination of our 
company by a number of the states and 
our condition and operation has been 
given official approval. I believe our 
business in the home office and in the 
field is being handled quicker and better 
than ever before.” 


significant developments of the. year to 
date, and will work a definite hardship 
on the sureties by causing a selectivity 
against them. The action is also certain 
to reflect itself, it is felt, in rising loss 
records unless the Government’s order 
is modified. Some steps are being taken 
by the industry committee of the surety 
companies to bring this about, working 
in harmony with Governmental agen- 
cies. 

Largely because of the contract bond 
situation the surety production outlook 
is not too bright. For the first six 
months increases ran around 5% in net 
writings, with losses about the same as 
last year. But for the next six months 
the losses are expected to be greater 
and the volume is expected to drop off. 
In the opinion of one chief executive 
“the next six months is in the lap of 
the gods.” He feels that the construc- 
tion program of the Government is over 
the peak; that most of the camps, hos- 
pitals and roads have been built, and 
with the completion of this construction 
Program, premium volume of contract 
bond business will inevitably decline. 

Underwriting-Production Outlook 

Generally speaking, the expectation is 
that production for the months ahead 
will go forward and underwriting results 
will be satisfactory for the full year. 
Profit may not be as great as in 1941 
but with so much business written on 
war projects for the Government that 
is to be expected. 

One of the serious problems confront- 
ing the industrv, however, is that arising 
from the inability of the casualty com- 
panies because of the operation of the 
tax law, to build up their reserves and 
surpluses to the level at which they 
should be maintained due to the current 
increase in volume of business. 


Rates More Stable 

Factors responsible for the optimistic 
outlook expressed center around these 
points: That rates in all kinds of casu- 
alty insurance are more stable and more 
accurate than they were during the last 
war; that the carriers are receiving the 
advantages of steady and high payrolls; 
that they have indicated a determined 
attitude to cooperate to the fullest ex- 
tent with the Federal Government in the 
war production program. 

Understandably, a number of view- 
points indicate a decline in premium vol- 
ume for the last half of 1942. This is 
well expressed in the following com- 
ment: “Three to ten million men cannot 
be inducted into the armed forces with- 
out very materially affecting all kinds 
of business including every phase of the 
insurance business. We simply lose so 
many prospects just as the ordinary re- 
tail merchant loses so many prospects 
for shoes, clothing or whatever wares 
he is selling. In addition, priority rat- 
ings and scarcity of materials will put 
some small business men out of busi- 
ness and various forms of coverage 
heretofore carried by that class of busi- 
ness men will decline.” 


COUNTY EMPLOYES’ BOND 

The Douglas County (Neb.) Board 
reversed itself and voted to appeal a 
decision of District Judge Dineen which 
held that the county must pay the bond 
premiums of all county employes. Pre- 
viously the board had voted against ap- 
pealing the decision. The controversy 
is over an interpretation of a statute 
reading “may” which the court ruled 
meant “must” in connection with pay- 
ment of the bond premiums. 


New Tax Bill 


(Continued from Page 28) 








of corporations subject to such taxes. 
The “affiliated group” is defined to mean 
one or more chains of includible cor- 
porations which meet certain require- 
ments. This bill would newly provide 
that two or more domestic insurance 
companies, each of which is subject to 
taxation under the same section of the 
income tax law, shall be comsidered as 
includible corporations for purposes of 
the definition of “affiliated group.” 
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Continental’s New Hospital Policy 
Protects on an Individual Basis 


The Continental Casualty of Chicago, 


which has successfully written hospital 
coverage on a franchise group plan, 
is now placed on the market an indi- 
dual hospital plan, vroviding special 
etion on an individual basis for 
emploved men, women, housewives and 
children. The company’s new war risk 


covering 


ittached to the policy, 
condition 





loss resulting from an act or 
cidental to a state of war. A new 
surgical expense rider is optional. 
Three plans are available to buvers 
nder the new policy. Plan 1, providing 


al indemnity (room and eaters of 


day, takes an annual premium of 

$8 for men, $10 for women and $6 for 
iidren. Plan giving $4 a day hos- 
ital indemnity, carries an annual pre- 


of $10.50 for men, $13.50 for women 


mium 

engl He. rs 
and $8 for children. Plan 3, giving $5 
a day hospital indemnity, costs $13 a 
year for men and $17 for women. 


the first thirty days of hospitaliza- 
ion the Continental under all three 
plans allows the specified hospital in- 
demnity per day, but for the next ninety 





lavs it is cut in half. 

Surgical benefits, attached by rider to 

he policy, take an additional premium 
$5.50 under all three plans. 


paid to the producer is 
two dollar policy fee. 


Commission 
20% plus the 
Fitzsimmons Explains Policy 
-hing the new policy, full de- 


In launc 
coverage is given by 


tion of the 


scrip 
George \V. Fitzsimmons, superintendent 
f agents, disability division, in the cur- 
rent issue of Continental News, while 
\rmand Sommer, assistant to the vice- 


explains the underwriting pro- 
cedure. The publication also has a spe- 
ial article on agency advertising in 
Ye al newspapers in connection with the 
new policy and reproduces an advertise- 
inl published s. Harry Walsh of the 


president, 


W alsh Agency, Elgin, II. 

Mr. Fitzsimmons points out that the 
millions of dollars worth of hospital pro- 
tection written by the company on the 
franchise basis has given the company 
sufficient experience to enter the individ- 


ual While the franchise 
system, he made broad-scale dis- 
tribution possible and is by far the more 
way of selling the individual 
agent is enabled to make 
under one roof—“it was 
that we were doing 
individual policies, 
advantage of 


field. 


Says, 


p icy 


efficient 
risk—as an 
sales 
pretended 
writing 


seve ral 
never 
more than 


giving buyers the price 

he increased efficiencies of mass sell- 
The company, says Mr. Fitzsimmons, 
leferred entering the individual policy 
ntil its experience denoted that it could 


ld at a definite rate with the guar- 

tee that it would not have to be 
nged, rated up or withdrawn. 
Accumulated Experience 

“Happily,” he says, “by reason of our 


umulated experience, we are able to 





aden our facilities to accommodate 
war workers with unqualified confidence. 
\ nger do we have to gamble. No 
ger do we have to take a chance 
testing theories in the field at the 
pense of agents and 
what we are doing 
will ha? = 
Following are the major features of 
( w policy: 

It pays for a total of 120 days, full 
for the first thirty days; half rate 

r the next ninety days. 
It four times the daily benefit 





for miscellaneous expenses on a blanket 
It pays up to the maximum pro- 


DasIis. 


one or any combination 
follows: X-ray, examina- 
laboratory, operat- 
ambulance, drugs 


vided for any 
of items as 
tions, anaesthetics, 
ing room, dressings, 
and medicines. 
Includes Maternity Care 

policy pays benefits for preg- 
chil Ibirth and miscarriage. While 
has contended from the 
outset that pregnancy and_= childbirth, 
being controllable and predictable, are 
not properly insurable hazards, viewing 
hospital insurance as a_ social need, 
it decided to include maternity care. 

The policy pays $1,000 for non-occupa- 
tional accidental death. 

Added to the policy are limited air 
travel indemnity, period of grace, quali- 
fied incontestability and identification. 

Sommer on Underwriting Angles 

Mr. Sommer says that underwriting 
this business presents special problems 
for two reasons: first, the amount of 
daily benefits in proportion to the pre- 
mium are far greater than in other poli- 
cies and second, the very name of hos- 
pital insurance combined with wide- 
spread publicity has resulted in a large 
number of applications for insurance for 
a known or anticipated hospital con- 
finement. A third underwriting hazard, 
he says, is the maternity coverage 

The company waited three years, says 
Mr. Sommer before introducing the in- 
dividual hospital policy, and now that 
it has “aggressively tackled this line of 
business, it is essential that our agents 
cooperate with us particularly as we 
have given them an unusually liberal 
and practical policy and a basis of oper- 
ation on which the agent can make an 
immediate and permanent profit.” 

He points out that underwriting sug- 
gestions and requirements are simple, 
logical and basically sound; that both 
agent and home office must underwrite 
the applicant carefully. 

“All histories must be considered,” 
Mr. Sommer continues, “and if any past 
ailment is of a recurring nature, the 
policy must be declined or waived. After 
all. we are merely promising to protect 
the insured against unknown contingen- 
cies which arise after the purchase of 
the policy The necessity for espe- 
cially careful underwriting will be fur- 
ther emphasized when we realize that 
$5 a day policy is actually at the rate 
of $150 monthly and that even a $3 a 
day indemnity is the equivalent of $90 
a month. The hospital policy, therefore, 


The 
nancy, 
the company 


which many agents consider as a harm- 
small policy is 


less, actually issued in 





11 Commerce St., Newark, N. J. 





Why not make this your New Jersey 
Claim Service Office ? 


With fewer cars on the road due to gas rationing, resulting 
in a decided drop in claims, we sug 
nating this office to service your casualty and fire claims. 


‘onal ani Cos. to Write 
Civilian War Injury Policy 


Metropolitan Casualty and Commer- 
cial Casualty, members of the Loyalty 
Group of Newark, N. J., are among the 
first of the Eastern companies to join 
the reinsurance pool for the writing of 
the new civilian war injury policy, spon- 
sored by the Health & Accident Under- 
writers Conference. The Loyalty Group 
companies are one of the largest of the 
Eastern members of this conference, and 
their A. & H. activities are supervised 
by Paul G. Garey, second vice-president. 


ADOPT GROUP MEDICAL PLAN 
West Virginia Sean Accept Program 
Without Debate; Average An- 
nual Cost Is $24 

A program of group medical service 
insurance including obstetrics and major 
surgery at an annual average cost of 
$24 a family was approved by the West 
Virginia Medical Association at its an- 
nual convention in Huntington last week. 
Favorable vote on the plan was taken 
without discussion. 

Dr. R. O. Rogers, of Bluefield, re- 
tiring president of the association, said 
that similar medical service plans fi- 
nanced by prepayment of fees have 
been adopted on a voluntary basis by 
thirty state associations. He added, 
however, that the plan does not en- 
compass unlimited demand upon the 
physician’s service for ordinary illness 
requiring no more than an office call 
or a home visit. 

A committee appointed to consider the 
program recommended that the associa- 
tion hold in abeyance the adoption of 
any state-wide plan and support Jocal 
medical service plans. The house of 
delegates defeated a proposal to estab- 
lish a fund from which members serv- 
ing in the armed forces could borrow to 
pay personal insurance premiums. 





amounts far greater than the 


monthly 
policy in the disability busi- 


average 
ness.” 
Women Are Unprofitable 

Mr. Sommer declares that women 
have been essentially unprofitable on 
most of the individual hospital plans and 
the rates and coverages on the new 
policy are so computed that the program 
will not work out satisfactorily unless 
a large number of men are insured; that 
it is necessary that every agent plan 
his campaign so that a maximum num- 
ber of men will be covered. 





A. & H. SALESMEN IN CLUB 


Formation of a special committee of 


the Portland Accident & Health Man- 
agers Club of Portland, Ore., is an- 
nounced. It will include all A. & H. 
salesmen in the city. New president 
of the Portland Accident & Health 
Managers Club is J. E. Barry, Occidental 
Life. Henry L. Carleton vice-president 


will also serve temporarily as secretary. 


gest advisability of desig- 





Departments for all types of Insurance Claims 


TWENTY-FOUR HOUR SERVICE 


NEW JERSEY 
CLAIM SERVICE BUREAU 


Phone: MlItchell 2-7080-1 


Branches: Asbury Park, N. J.—Newton, N. J. 


Serving Insurance Companies Since 1925 
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Announcing the New 


CIVILIAN WAR 
INJURY POLICY 


PROTECTS AGAINST 


Any attack by armed forces of any 
Country with which we are at war 
or while resisting such attack. 


$5,000 Death Benefit 


$2,500 to $5,000 Dismemberment 
Benefits 


$500 Medical Reimbursement 
(unallocated) 


PREMIUM—$5.00 PER YEAR 


Subject to final approval by the 
New York 
(informal approval having already 
given), we will be ready 
August Ist next to issue this policy 
to all ages, men and women. 


Insurance Department 


been 


Commission paid to Brokers-Agents. 


NATIONAL CASUALTY CO. 
Detroit 


GARRETT, INC. 
Acc. & Health Dept. 
St., New York 


REctor 2-4567 


JAMES R. 


Mgr. Eastern 
45 John 


Phone: 














John M. Parker Dies; 
Active in A. & H. Field 


WITH AETNA COS. 42 YEARS 
Secretary of Committee Which Built 
Home Office Edifice When He 
Retired in 1933 


John Marvin Parker, Jr., 76, who re- 
tired from Aetna Affiliated Companies 
in 1933 after 42 years with the organiza- 
tion, died Monday. He had been secre- 
tary of the accident department. He 
was active with the committee having 
charge of building the new home office 
of the Aetna Companies. 

Born in Hartford he attended public 
schools there and went into the office 
of the superintendent of the New York 
and New England Railroad. In 1887 he 
took charge of the payrolls for the New 
York division of the New York, New 
Haven & Hartford R. R. 

Mr. Parker joined the Aetna Life in 
1891 as a stenographer to J. C. Webster, 
vice-president, who had launched the 
accident department, and became. suc- 
cessively application audit clerk, under- 
writer, cashier, assistant secretary and 
secretary of the accident department. 
He then became building committee sec- 
retary. He made a survey of home 
office requirements for the architects, 
and devoted his time for eight years 
to the new edifice. 

During the World War he was chair- 
man of the home service committee of 
the Hartford Red Cross chapter which 
undertook to care for the special needs 
of families of men in the country’s 
service. He was decorated with the 
Cross of Honor of the U. S. Flag Asso- 
ciation for forming an association group 
of 63 American citizens. He was a mem- 
ber of the Sons of the American Revolu- 
tion and other patriotic organizations, 
and of several clubs. His son, Reinold 
M. Parker, is a special agent of Stand- 
ard Fire. His widow also survives him. 
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Thomas and Pinckney Speak Before 
Baltimore A. @ H. Underwriters 


Vernon Thomas, of the Public Rela- 
tions Department of the Baltimore & 
Ohio Railroad, and L. B. Pinckney, man- 
ager, Boston accident and health branch 
for the United States Fidelity & Guar- 
anty Co., spoke at the monthly dinner 
meeting of the Baltimore Accident & 
Health Underwriters Association, July 
14. Mr. Thomas gave a report of the 
work being done by the American rail- 
roads in successfully meeting all of the 
tremendous requirements being placed 
upon them under the present war time 
emergency. _ 

Four hundred and seventy-five bill'on 
ton miles of freight were moved in 1941, 
or an average of 1,000,000 tons of freight 
moved one mile during every second of 
the year. This represents an all-time 
record equivalent to a basis of twice as 
much business per train as was done 
in World War No. 1. Vastly improved 
coordination efforts on the part of both 
the Government and the railroad have 
eliminated the bottle necks that existed 
in 1918. Asa result, there has not been 
one single failure in the transportation 


effort since the German invasion of 
Poland. 

Seven hundred thousand barrels of 
gasoline a day are now being moved 
east over the railroads, a change a!most 
overnight, of from 5% to 60%. This 
daily average of 700,000 barrels repre- 
sents the equivalent that could be 


brought in each day by 150 boats. The 
biggest pipe line can accommodate only 
300,000 barrels per day. Mr. Thomas 
in closing, emphasized the vital import- 
ance of the transportation problem in 
the drive toward victory, and gave the 


example of what has been done by the 
American railroads as an objective for 
all phases of the national efforts. 


L. B. Pinckney Talks 


Mr. Pinckney brought with him his 
experience in the accident and health 
business since 1916 and gave an inter- 
esting account of the problems that are 
met in the underwriting, claim, and 
agency departments of his company. 

Mr. Pinckney emphasized the import- 
ance of the agency force and its attitude 
toward the business as being the founda- 
tion of the success or failure of any 
organization. “I believe that fundament- 





Additional A. & H. news 
appears on Page 33 





ally all underwriting is done by the agent 
and nobody else. This is a most import- 
ant part the rest is mechanical.” 

An agent’s first job should be to sell 
the idea of disability coverage, irrespec- 
tive of company or contract. Another 
outstanding requisite of any man, ac- 
cording to Mr. Pinckney, is a question 
of whether he will work. “I don’t care 
whether he knows anything about the 
business if he will only work he will 
find that the more he works the more he 
learns, and the more he learns the more 
he will sell.” : 

Mr. Pinckney questioned the eventual 
value of the business to be secured from 
the defense worker, but admitted the 
difficulty under present changing condi- 
tions of seeing far enough ahead to be 
sure of the wisdom of being committed 
to any one definite policy. 


TRAVELERS PROMOTES TWO 





Names Walker Assistant Casualty Man- 
ager at Washington; LaBelle 
Goes to St. Paul 

John W. Walker, formerly field as- 
sistant in the casualty department of 
the Travelers Insurance Co.’s Richmond 
Roanoke, has 
been promoted to the assistant manager- 
ship, casualty lines, of the company’s 
office in Washington. 

Mr. Walker, a graduate of the Travel- 
ers home office training school, was 
first assigned to the New Haven branch 
office as a casualty field assistant in 1937, 
and was transferred to Richmond in that 
capacity in 1940. He entered the com- 
pany’s employ in the comptroller’s de- 
partment at Philadelphia in 1934, having 


branch, headquarters at 


graduated from William Hall High 
School in West Hartford, Conn., and 
having attended Hebron Academy in 


Maine and the University of Virginia. 

The Travelers at the same time has 
announced that Gordon H. LaBelle, who 
has been assistant manager of the cas- 
ualty department in the Grand Rapids 
branch office since 1940, has been ap- 
pointed acting manager, casualty lines, 
at St. Paul, effective August 3. Mr. 
LaBelle is also a graduate of the com- 
pany’s home office training school in 
Hartford, and first entered the Travel- 
ers organization in 1929, when he was 
appointed a casualty field assistant at 
Grand Rapids. 





GROFF JOINS INDEMNITY 

Marshall I. Groff has joined the In- 
demnity Insurance Co. of North America 
as an underwriter in the workmen’s com- 
pensation and liability underwriting de- 
partment, in Philadelphia. 

Mr. Groff previously was employed in 
the branch offices of the Royal Indem- 
nity and the Employers’ Group, in Phila- 
delphia. He is a graduate of Wesleyan 
University. 





F. W. FRANZEN IN SPOTLIGHT 


Observes 30th Anniversary with Com- 
mercial Casualty; Now Vice-President; 
Started As Bookkeeper 

Frank W. Franzen, vice-president of 
Commercial Casualty and Metropolitan 
Casualty, member companies of the 
Loyalty Group of Newark, N. J., 
brated his thirtieth 
the Commercial Casualty on July 15 and 
on that day his fellow officers gave a 
luncheon party in his honor at the 
Newark Athletic Club. It was a happy 
occasion for Mr. Franzen and his friends 
also filled his office with flowers and 
congratulatory messages. 

Mr. Franzen, who started with Com- 
mercial Casualty as a bookkeeper, was 
educated in New Jersey schools and is a 
native of that state. He has served in 
turn as assistant cashier, underwriter, 
and manager of Newark and New York 
branch offices of the Commercial Casu- 
alty. Official designation came to him 
in 1932 when he was appointed vice- 
president of both Loyalty Group casu- 
alty companies, a promotion well earned 


cele- 


anniversary with 





Conway Has Narrow Escape 
When Ship Is Torpedoed 
Naval Lieutenant (j.g.) E. A. Conway, 


who before joining the Navy early 


year, was chairman of the Loui‘siana 
Casualty and Surety Rating Commis- 
sion, was in charge of a gun crew 


aboard a U. S. merchant ship whic 
was sunk in the Caribbean, June 20. 
The ship was torpedoed at night about 
300 miles from shore and Lis 
Conway and others spent five days 
an open boat before reaching land. The 
ship went down in eight minutes, but al 
except one of the crew were accounted 
for. Aside from a terrific sunburn, Lieu- 
tenant Conway came through unharmed 


utenant 
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C. Ervin and Doris Waller Are 


Leaders in Professional Corp. 


C. Ervin Waller, president, Profes- 
sional Insurance Corp., Jacksonville, 
Fla., and his wife, a registered nurse, 
treasurer and underwriter of the com- 
pany and their associates after various 
experiments in the accident and health 
field, have placed on the market a twen- 
ty dollar deductible hospitalization policy 
which is proving satisfactory both to the 
company and the assureds. = : 

“During the first few months oi 1940, 
Mr. Waller says, “due to very unsatis- 
factory experience on hospitalization 
business that we were writing and had 
on the books, we drew up and began 
writing the twenty dollar deductible hos- 
pitalization policy, something entirely 
new to the business, and likewise en- 
dorsed all policies we had outstand'ng. 

“This provision is to the effect that 
the first twenty dollars of the hospital 
charges are paid by the patient, but the 
patient has over and above this twenty 
dollars more and broader coverage than 
is usually found in hospitatization poli- 
cies. This deductible provision changed 
all hospitalization business into a profit- 
able business from every angle.” 


Years of Experience 


Organization of the Professional In- 
surance Corp. was the outcrowth of 
years of experience in the A. & H. field 
of both Mr. and Mrs. Waller. 

Mr. Waller was born in the state of 
Georgia, and went to Jacksonville in 
1926 with a life insurance company. In 
1927 he went with the general agency 
of the Inter-Ocean Casualty Co., where 
he had an opportunity to gain knowledge 
of almost every angle of the A. & H. 
business. 

He was married in 1932 to Doris L. 
Thompson, R. N., of Jacksonville, and 
by the time he left the Inter-Ocean 
agency she had become much in- 
terested in the A. & H. business that 
she organized the Nurses Mutual Pro- 
tective Corp.,.an A. & H. association 
with only registered nurses as members. 
This organization was very successful 
but as it operated in only two states, 
the amount of business was limited. 


SO 


Incorporate the Professional 
In 1936, Mr. and Mrs. Waller with a 


group of men who had been with the 
Nurses Mutual Protective, incorporated 
the Professional Insurance Corp.. its 
primary purpose being to write A. & H. 
for business and people 
Capital was authorized at 10,000 shares 
with par value of ten dollars. Shares 
were sold at twenty dollars. The-entire 


professional 


amount of the authorized stock has not 
been subscribed but it is not for sale. 
The company was licensed under the 


Florida sick and funeral benefit law with 
a minimum paid in capital of $25,000. 
License was obtained in September, 
1937. The law provides essentially that 
monthly benefits may be issued with 
no statute limitation but the statute 
limits the death benefit on any one per- 
son to $250. The company began writ- 
ing monthly premium A. & H., hospitali 
zation and a family group lite policy 
on the monthly premium plan limiting 
the death benefit on any one person to 


$250. The new company arbitrarily lim- 
ited monthly benefits on any one risk 
to $100. 

Hospitalization business became the 


company’s best seller and by the end of 


1938 premium collections were around 
$10,000 per month and by November, 


1939, had increased to about $17,000 per 
month. On November 15, 1939, Pro- 
fessional reinsured and absorbed about 


10,000 hospitalization insurance policy 
holders of the Suwanee Life Insurance 
Co. of Jacksonville. 

Total premium income last year 
amounted to approximately $290,000 and 
is expected to top $300,000 in 1942. It 
has an agency organization of forty- 
five full time, experienced A. & H. sales- 
men and many additional part time men. 
Branch offices have been established at 
Miami, Orlando, Tampa and Gainesville 
and agency offices in West Palm Beach. 


Claim men are established throughout 
the state. 
At the end of June, 1942, the paid-in 


capital amounted to $28,270, total ad- 
mitted assets over $100,000, and premium 
income for six months over $150,000. 


Present officers of the corporation 
are: C. EF. Waller, president and chair 
man of the board; Dean Boges, vice 
president and general counsel, T. D. 


Bayley, vice-president and publicity di- 
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Jones Issues Ill. Rules for 
Comprehensive Liability 


A bulletin sent by Director of Insur- 
ance Paul F. Jones of Illinois to all 
companies writing automobile, personal 
injury and property damage liability cov- 
erage outlines the procedure to be fol- 
lowed in policies offering comprehensive 
general liability protection and_ policy 
forms providing coverages other than 
automobile in the same contract, with 
any form of automobile insurance. 

Policies will be accepted for filing, 
says Director Jones, only when the auto- 
mobile rates charged do not differ from 
the rates on file with the Department. 
Rates applying to bodily injury and 
property damage and any other automo- 
bile or motor vehicle coverage, must be 
shown separately. Rates for coverages 
other than automobile must be shown 
separately. Insuring agreements, condi- 
tions and exclusions shall be the same 
as contained in policies of the company 
designed to insure motor vehicles alone, 
and the company in question must be 
authorized by the Illinois Department to 
write motor vehicle insurance as_ well 
as general liability and other included 
forms. 


rector; E. Jordan, secretary and claims 
manager; lors L. Waller, treasurer and 
underwriter; W. R. Schneuss, M.D., 
medical director. 





LUCENA lH 


* *& @& @&@& 2 2092 29 29 & & 2 TF EF OF & 


YOU NEVER KNOW 
WHO'S LISTENING 


T is the duty of every insurance man and woman, as it 

is the duty of every American, to be particularly care- 
ful what he says and where he says it. The insurance 
business is so closely interwoven with manufacturers of 
essential army and navy supplies, that it is natural those 
in the insurance business frequently know in advance of 
new plants, additional employees, vital machinery about 
to be installed, and similar information. Engineers, in- 
spectors and claim men have intimate knowledge of men 
and machinery in many a plant which is a cog in the 
wheel of the machinery which is making America the 
Arsenal of Democracy. Don’t tell all you know. Don’t 
repeat any information about any risk in any public place. 
Don’t give the enemy the tip-off. You never know who's 
listening. Your best friend may be the sort of a person 
who likes to show off his knowledge, acquired from you, 
by saying, “Why an insurance man told me just the other 


ay...” 


Get the proper information to the proper au- 


thorities as promptly as possible. But make absolutely sure 
it gets nowhere else. Such warnings have appeared before 
and will appear again. They should be repeated again 


and again and again. 


You Never Know Who's Listening 





THE EMPLOYERS’ 


GROUP 


110 Milk St., Boston, Mass. 
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Make Rule Changes in 
Auto Casualty Manual 


ACTION BY NATIONAL BUREAU 


Apply to Farmers’ Trucks and Opera- 
tion of Non-Owned Automobiles; 
Effective July 20 


The National Bureau of Casualty & 
Surety Underwriters announces changes 
in the rules of the automobile casualty 
manual relating to farmers’ trucks and 
non-owned automobiles. 





The changes 
are intended primarily for those individ- 
uals who may lay up or dispose of their 
automobiles but will still have occasion 
to drive other automobiles. At a mod- 
erate cost, these changes make ayail- 
able insurance to cover liability and to 
protect driving privileges under financial 
responsibility laws. 

These changes, which became effective 
July 20, do not apply in the following 
states at the Illinois, 
Indiana, Massachusetts, Louisiana, New 
Hampshire, New York, North Carolina, 
Oklahoma, Texas, Virginia and Wash- 
ington. 


present time: 


The amended rules are applicable to 
all new and renewal policies written on 
or after July 20 and may also be applied 
retroactively to the inception date of 
policies which became effective on or 
after June 1 either by endorsing or can- 
celing and rewriting the policies. Ex- 
cept as specifically provided, no policy 
shall be endorsed or canceled and re- 
written to take advantage of or to avoid 
the application of the changes except 
at the request of the assured and at the 
customary short rate charges as of the 
date of such request but in no event 
prior to July 20. 


Miscellaneous Classifications 


Under “miscellaneous classifications.” 
the change provides for elimination of 
the phrase “provided coveragé is re- 
stricted to such operations’—farmers’, 
private estate and cemetery trucks. 
With this change the standard “farmers’ 
or private estate truck” endorsement 
is eliminated with the exception that the 
rate for a farm truck or a pick-up type 
shall be the private passenger “B” rate, 
whether or not such automobile is used 
for wholesale or retail delivery. 

Under the rule on “named operator 
policy,” on which the rate has been 
twice the “X” rate per named operator, 
the rate is now twice the “B” rate, ex- 
cept that if the insured’s duties do not 
require the use of other than private 
passenger automobiles and the policy is 
so restricted, the rate for this coverage 
is the “B” private passenger rate plus 
25% per named operator. 

In “drive other cars” rule pertaining 
to suspended policies, owners and non- 
owners, the insurance described under 
the individual owners section may be 
afforded to a named assured if an in- 
dividual while the insurance on the auto- 
mobile owned by the named insured is 
suspended or to any individual, whether 
or not such individual is the owner of 
an automobile. If the described auto- 
mobile is owned by a corporation, this 
extended insurance is available to a 
named executive officer of the corpora- 
tion or to a relative residing in his 
household. This coverage is not avail- 
able for a risk for which a certificate 
of financial responsibility is required. 


F. & C. CHANGES ON COAST 


Joseph Gelcher and J. C. Cain have 
recently joined the Los Angeles branch 
office staff of Fidelity & Casualty, re- 
spectively as agency superintendent and 
honding department manager. Mr. Gel- 
cher will celebrate his twenty-fifth an- 
niversary with the F. & C. on Sepiember 
26, twenty years of which he has been 
in Los Angeles. Mr. Cain has been for 
the past ten years bonding manager in 
the Dallas branch of the company. 
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Sterling Offices, Ltd. 


(Continued from Page 17) 


as a reinsurance manager and_ broker. 
Five years later Sterling Offices, Ltd, 
was organized to take over the business 
and its merger with A. F. Pearson & 
Co, came in ; Tae 

One of Mr. Rendtorff’s contributions 
to the business is the book he published 
in 1927 entitled “A History of Reinsur- 
ance with Sidelights on Insurance.” This 
commemorated the fiftieth anniversary 
of the Sterling-Pearson business, and in 
1931 a second edition, revised and en- 
larged, was published. Further data 
since then has been collected and de- 
posited with the Chartered Insurance In- 
stitute, where they are available for the 
future. , 

Among his affiliations Mr. Rendtorff 
is knight, Royal Danish Order of the 
Dannebrog; Freeman, City of London; 
member of the Royal Automobile Club, 
London. Interested in sports, he has 
belonged to the Insurance Rifle Club, 
Amateur Swimming Association, Insur- 
ance Football Association and also In- 
surance Chess Club of London. His 


New York club is Block Hall. 
Post Magazine’s Article 


The Post Magazine of London, one 
of the leading British insurance journals, 
in its July 4 edition features the growth 
and progress of Sterling Offices, Ltd., 
and the following are excerpts from this 
article : 

“The principle governing all the firm’s 
activities is unremitting and constant 
service, and neither trouble nor expense 
is allowed to interfere in any way with 
the most meticulous attention to the 
interests of clients. The organization’s 
records of companies and countries are 
as full and complete as possible. Spe- 
cial value is attached to continuity and, 
among other things, this is exemplified 
by the Sterling Offices’ pleasing custom 
of entertaining officials of the two 
parties to a contract at a special lunch- 
eon when a treaty connection has lasted 
for twenty-one years. 

“In the early Pearson days, the work 

of a reinsurance intermediary included 
the keeping of block sheets and a num- 
ber of these old documents has been 
preserved by Sterling Offices in London, 
showing business handled by the firm 
in the ’70’s for several leading British 
companies with whom business relations 
have continued without a break to the 
present day. (In fact, it is understood 
that the Sterling concern arranged the 
first American surplus reinsurance treaty 
ever written, for a large British company 
in the year 1886.) 
_“A coat of arms war granted to Sterl- 
ing Offices, Ltd., in 1931 and recorded at 
the College of Arms, conferring on the 
firm a distinction which must be unique 
in the annals of reinsurance intermedi- 
aries, It is displayed in one of the 
stained glass windows of the Hall of the 
Chartered Insurance Institute, London, 
and is the only window representing a 
private firm.” 


“Pickwick Room” in the Inn 


Finally, reference is made to the well- 
known “Pickwick Room” in the George 
& Vulture Inn in London, which is used 
by Sterling Offices, Ltd., as its private 
luncheon room and which has a collec- 
tion of interesting relics connected with 
Charles Dickens. During the past twen- 
ty-five years nearly 2,000 insurance men 
from practically every country in the 
world have enjoyed the hospitality of 
the “Pickwick Room” and signed the 
visitor's book which now fills six vo!- 
umes. “This book is truly a unique 
record of contemporary insurance men 
and their careers,” says the Post Mag- 
azine. The luncheon room has also been 
visited by men famous in politics, finance 
and many other branches of public life. 





SPETH WITH HELMUS & CO. 


J. F. Helmus & Co., New York insur- 
ance brokers, annotinces that Howard O. 
Speth is now associated with the firm. 


J. R. Garrett Features New 
Civilian War Injury Policy 


James R. Garrett, Inc., of New York 
Ctiy, Eastern department managers for 
A. & H. lines of the National Casualty, 
announced this that the 
vilian war injury policy will soon be 
ready to write in New York through its 
office at 45 John St. National Casualty 
is among the companies which has join- 
ed the handling the 
new contract, and it is hoped that by 
August 10 civilian war injury insurance 
market and else- 


week new Ci- 


reinsurance pool 


will go on the here 


where. Informal approval of the New 
York Insurance Department has already 
been given. 

In advising New York 
the new policy, for which the public de- 


producers of 


mand is expected to be keen, James R. 
GGarrett, Inc. points out that it will 
pay $5,000 death benefit resulting from 
enemy bombardment or attack by armed 
forces of any country with which U.S.A. 
is at war, or from resistance to such 
attack, and $500 medical reimbursement, 
Premium is $5 a 


which is unallocated. mis 
It is further 


year, payable in advance. 
stressed: 
“This policy will be issued in all ages, 
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FIDELITY AND DEPOSIT COM PANY 
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and commission will be paid by the com- 
pany to agents and brokers. The Na- 
tional has joined the pool recently form- 
ed including most of the members of 
the Health & Accident Underwriters 
Conference. A very simple skeleton form 
application will be used. The contract 
is strictly for civilians and will not cover 
any policyholder who is in the military 
or naval service of any country at war.” 


E. D. SAYER A FATHER 
Edward D. Sayer, special representa- 
tive, General Reinsurance Corp., became 
a father on July 22 upon the birth of a 
1l-pound boy at Orange Memorial Hos- 


pital, Orange, N. J. 


Fidelity and Surety Bonds 
Burglary, Robbery, Forgery and Glass Insurance 
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WITH WHICH 1S AFFILIATED THE AMERICAN BONDING COMPANY OF BALTIMORE 








J. T. Haviland Reaches 
25th Anniversary Mark 


EASTERN V.-P. OF LUMBERMENS 


Tributes Paid At Dinner to His Record 
With Organization; Receives Gift 
And Service Pendant 


James T. Haviland, vice-president and 
Department manager of the 
Mutual Casualty and _ its 
the Insurance 
group, was guest of honor Friday, July 
17, at a cocktail and dinner party given 


astern 
Lumbermens 


associates in Kemper 





Photo Illustrators 


James T. Haviland (left) receiving 
diamond pendant from N. C. Flanagin, 
second v.-p. of Lumbermens. 


by members of his organization at the 
Warwick Hotel, Philadelphia, celebrat- 
ing his twenty-fifth anniversary with 
the company. 

Attending were close friends and busi- 
ness associates of Mr. Haviland, includ- 
ing H. J. Pelstring, Philadelphia, Fred 
H. Ludwig, Reading, and J. H. R. 
Timanus, Philadelphia, who are members 
of Lumbermens’ advisory board; Norris 
C. Flanagin, Chicago, second vice-presi- 
dent of Lumbermens; A. H. Geuting, 
Philadelphia; Frank E. Ballantyne, gen- 
eral manager, Automobile Club of Phila- 
delphia; Dr. E. T. Crossan, Philadelphia; 


Says Big Bill 


(Continued from Page 15) 


for A. & H. people and the general 
public. No event in his career provided 


more drama than his two debates with 
Irving Fisher, noted economist of Yale 
University, held in 1917 at the Academy 
of Medicine, New York City, Prof. 
Fisher represented the American Asso- 
ciation for Labor Legislation which was 
pushing compulsory health insurance 
bills in fourteen states. 

They debated at the height of the leg- 
islative session and Mr. Curtis, repre- 
senting the Insurance Economics So- 
ciety, won. He spoke so ably in defense 
of private A. & H. insurance that the 
New York County Medical Association, 
under whose auspices the meeting was 
held, voted to oppose compulsory health 
insurance. 

[ got the impression in talking to 
Mr. Curtis that he would like the 
younger men of the business to “carry 
fight” today against compulsory 
ealth in ; that he prefers to 

ground. But as a seasoned 

have come to him 
yr counsel and advice and gladly, as of 

old, he has given it to them. His hobby 
is golf and he is president of the Dis- 
trict Golf Association of Detroit. He has 
long been prominent in the International 
\ssociation of Casualty & Surety Un- 
erwriters, and was one of the organiz- 

er the Insurance Federation of 


tne 
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e in the back 


1 
tatesman they 


S of 


America. 
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and A. J. Mayer, third vice-president of 
Lumbermens, Philadelphia. 

Tribute was paid by the speakers to 
the personal qualities of Mr. Haviland, 
and to the record established by his de- 
partment of the company. Nearly all of 
his twenty-five years of service have 
been spent in Philadelphia. 

One of the evening’s highspots was 
the presentation to Mr. Haviland of a 
diamond pendant denoting completion of 
25 years of service. The presentation 
was made by Norris C. Flanagin, as per- 
sonal representative of James S. Kemper, 
Lumbermens president, who was unable 
to be present. Mr. Haviland was also 
presented with a handsome fishing rod, 
and a bronze desk set by members of his 
staff. 





Olmsted Now Lieut.-Colonel; 
Stationed at Washington 


George Olmsted, vice-president of 
Hawkeye Casualty, Des Moines, now on 
army leave of absence, has been pro- 
moted from major to lieutenant colonel 
and placed in charge of the international 
division of the army services of supply, 
stationed at Washington, D. C. 

In his new capacity Colonel Olmsted 
remains secretary of the assignment 
committee of the international branch 
which directs the flow of munitions to 
various fighting fronts in the world. 

Formerly president of the Illinois 
Casualty Co. of Springfield, which re- 
cently was reinsured by the Des Moines 
company. Colonel Olmsted is a 1922 
graduate of West Point and went to 
Washington March 18 as a major. 


BRAUN MISSING IN ACTION 


Charles R. Braun, 26, formerly with 
the Eastern department office of the 
Lumbermens Mutual Casualty Co. and 
affiliated companies of the Kemper 
Group at Philadelphia, who enlisted in 
the navy a year and a half before Pearl 
Harbor, has been reported missing in 
action by the Navy Department. He 
joined the Lumbermens at Philadelphia 
in 1934, and before his enlistment was 
promoted to the accounting department 
of the New York office. Of the group’s 
180 men in the service, Mr. Braun is 
the first to be reported missing. His 
last letter to his family, dated May 18, 
was written “somewhere in the Pacific.” 








Connecticut Indemnity Joins 


C. & S. Executives Ass’n 


General Manager C. W. Fairchild of 
the Association of Casualty & Surety 
Executives, announces the election of 
the Connecticut Indemnity of New 
Haven, to membership in the association, 
by formal action of the executive com- 
mittee. 





LIBERTY MUTUAL IN IOWA 

The Liberty Mutual of Boston has 
opened a permanent branch office at 
Des Moines with L. N. Leights, Jr. of 
the company’s Chicago office, as resident 
manager. Paul C. Kinsey who has been 
at Kansas City, will serve as claim man- 
ager, and Arthur Kelly, formerly at 
Minneapolis, as resident engineer. 


Court Upholds Terms 
Of Auto Safety Law 


SUSTAINS VEHICLE OFFICIAL 





N. Y. Judge Confirms Woman’s License 
Suspension Regardless of 
Any Negligence 





Strict compliance with the terms of 
the New York safety responsibility act 
was indicated in the decision of Judge 
Charles W. Froessel in Super’or Court 
Queens County last week, when he un- 
held the action of Motor Vehicte Com- 
missioner John Splain in suspending 
the license of an automobile driver who 
was unable to deposit the required 
amount to cover possible damages under 
the law when her car was involved in 
an accident, regardless of negligence. 

His ruling was against Miss Myrtle 
Ohlson, of Flushing, Queens, who con- 
tended that the car was necessary to her 
only means of livelihood and that she 
was in no way responsible for the acci- 
dent. The Justice held that questions 
of negligence did not enter into opera- 
tion of the motor vehicle act, which 
went into effect on January 1. 

Her car, according to the suit, was 
parked in a Brooklyn street on Febru- 
ary 20 when another automobile hit a 
streetcar, bounced off a parked auto- 
mobile, mounted the curb and crushed 
a man against the side of Miss Ohlson’s 
car. Appraisers for the Commissioner 
of Motor Vehicles fixed $2,175 as the 
amount to be deposited to cover possible 
damages under the new law. 

Having no liability insurance and be- 
ing unable to post $11,000 bond to guar- 
antee financial responsibility or to ob- 
tain releases within ten days from others 
involved in the accident. Miss Ohlson 
lost her license. Later she filed suit for 
order to restrain the commissioner from 
suspending it. Justice Froessel denied 
the application. 

He said that the Commissioner could 
not pass on questions of negligence, and 
pointed out that even parked cars could 
cause accidents. 

“But, whether or not the particular 
automobile is free of negligence,” he 
said, “is of no concern to the Commis- 
sioner so long as it is involved. Such 
is the command of the statute and, how- 
ever harsh it may be in any particular 
case, its commands must be obeyed.” 


N. Y. Comp. Law Pamphlet 
Prepared by Association 


The new addition of the New York 
Workmen’s Compensation Law  pam- 
phlet, which will include 1942 amend- 
ments, is now being prepared by the 
Association of Casualty & Surety Execu- 
tives and will be ready for distribution 
soon. 

The 1942 edition will contain the com- 
plete latest text of the workmen's com- 
pensation law and pertinent supplement- 
ary laws, together with the annotations 
of the latest cases since publication of 
the 1941 edition. Prices will be furnished 
upon inquiry to the association, 60 John 
Street, New York City. 








fortable for the wearer. 
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.* terchangeable : 


For hundreds of years the Chinaman pulled his shoes on either 
the right or left foot indifferently. Simple for the maker, uncom- 


Insurance Service means fitting the purchaser's insurance pro- 
tection needs exactly, not just selling him a policy. The New 
Amsterdam Casualty Company encourages its personnel to study 
constantly the ever changing problems of the surety and casualty 
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Insurance Counsel 
(Continued from Page 29) 


many of these report property damage 
accidents where the damage does be 
exceed $25, 

“Before the enactment of this law. 
it was estimated that only some 30% of 
the automobiles registered in New York 
State were insured. Within two months 
from the effective date of the law the 
(then) Commissioner of Motor Vehicles 
of New York, Carroll E. Mealey, esti- 
mated that some 65%, or 70% of such 
registered automobiles carry both lia- 
bility and property damage insurance 





Obviously, as the law continues to fune. 


tion and reaches the uninsured motorist, 


this percentage will be increased. 
“Since the number of people insured js 
materially increased, the degree of pro- 
tection to the people generally is mate- 
rially increased from a_ financial view- 
point. Likewise, since the law becomes 
operative immediately upon the happen- 
ing of the accident, a careless or even 
blameless motorist who is not financially | 


SE ETRE: 


responsible will be removed from the 


road.” 
Unauthorized Practice Report 


of laymen before Federal and_ state 
bureaus is still pending, although it has 
died down on account of the war, accord- 
ing to the report of the committee on un- 
authorized practice of law. J. M. Sweit- 


2A 


Controversy regarding the appearance } 


RY 


zer of that committee says that any f 
company would welcome information in- / 


dicating that one of its adjusters “got off 
the reservation,” and expressed conf- 
dence that in the matter of lay claim 
adjusters “it is most certain that every 
company wishes to comply with the 
principles heretofore established.” 
The fidelity and surety law commit- 
tee’s preliminary report says that the 
final report will be divided into three 
subjects: (1) the effect of the war in- 
cluding related Federal legislation on 
fidelity and surety bonds; (2) further 
consideration of interpretation and ques- 
tions arising under banker’s and _ brok- 
er’s blanket bonds with atténtion called 
to the report of General Counsel Henry 
W. Michols of the National Surety Corp. 


~ 





in 1938 and of Chairman Hawxhurst in | 


1940 to the American Bar Association; | 
(3) possibility of providing some protec- | 


tion for the surety in the bond applica- 
tion. 
Workmen’s Compensation 


Reporting for the workmen’s compen- | 


se 





sation committee, Chairman Cope en- | 


dorsed Federal legislation to pay civil- 
ians suffering from war injuries and said 
that insofar as the workmen’s compensa- 
tion feature of the program is con- 
cerned, success of the proposed legisla- 


tion will rest largely with the Federal | 


Security Administrator, who is desig- 
nated as administrator of the proposed 
act. 

The report says that while industrial 
experience over a number of years has 
permitted the formulation of a yardstick 
whereby within reasonable limits the 
economic loss from accidents can_ be 
anticipated, “such experience table could 
not and has not ever had occasion to 
include as a basis for calculation losses 


as a result of enemy attack or other 


hazard of war.” : 

The report continues: “As a matter 0! 
justice it would seem highly inequitable 
that the economic loss suffered by em- 


ployers, state compensation funds or In- | 


surance companies covering risks of ac- 
cidents and injuries to industrial em- 
ployes should be borne by particular 
sections of the country because the 
geographical location of these sections 
makes them peculiarly vulnerable to 
enemy attack.” ' 

In a-brief report, the committee on 
accident and health insurartce law states 
that the American Bar Association !5 
continuing efforts to complete annota 
tion of a health and accident insurance 
policy in general use, similar in nature 
to the annotations of the automobile lia- 
bility policy which have been so helpful 
to the bar. 


— 


—— 
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Insurance Company of North America has literally 
grown up with the nation. Founded in Indepen- 
dence Hall in 1792 to insure ships and their car- 
goes, “North America” has consistently pioneered 
for a century and a half in developing new services 
and facilities to meet new needs for dependable 
insurance. 

Today, this oldest American fire and marine insur- 


ance company, with its affiliates, writes practically 


Yeahs 





every form of insurance except life. And on its 
150th Anniversary “North America” is providing 
the broadest scope of protection and the widest avail- 
ability of its services in a long history of progress. 

For 1942, Insurance Company of North America 
inaugurated a Plan of Organized Selling which has 
proved unusually effective in increasing Agents’ bus- 
iness and premium income. Any Agent or Broker 
interested in the INA Plan can get complete infor- 


mation by inquiry addressed to the Head Office or 





the nearest Company Service Office. 
North America Service Offices 
and Fieldmen are always available 


to assist you in planning your cam- 
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NORTH AMERICA COMPANIES 


PHILADELPHIA 


Insurance Company of North America 
Central Insurance Co. of Baltimore 


National Security Insurance Company 


The Alliance Insurance Co. of Phila. 
Indemnity Ins. Co. of North America 
Philadelphia Fire & Marine Ins. Co. 


write practically every form of insurance except life 


“NORTH AMERICA SERVICE” MEANS ’CROSS-THE-BOARD SERVICE + Founded 1792 
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